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NATIONAL LIFE INSURANCE COMPANY 


Montpelier, Vermont 6 


SEVENTY-SEVENTH YEAR 
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$104,625,915 
Liabilities 98,982,832 





Surplus, par basis (Market Value basis, $6,000,870) 643, 
RONNIE A POI, 1. od vob ebue eGo Fin ss osee ccecatsneegueee - 4,564,651 
Insurance in force 499,361,313 


Seventy-seven years of constructive mutual policyholders’ service. 


$73,037,087 of new paid-for business issued in 1926, of which 35.81% was on 
the lives of old policyholders. 


Paid to policyholders since organization, $184,647,705, which, with assets to 
their credit, exceeds the premiums received by $23,958, 720. 











NO NON-MEDICAL, GROUP, OR SUB-STANDARD BUSINESS WRITTEN 


Membership in this company demands evidence that the physical condition of the applicant is substantially on an equaiity 
with the condition of existing members at the time they were admitted. Any departure from this practice jeopardizes the equity of 
membership and is a discrimination against existing members. Medical examination is a distinct advantage to the applicant in the 


interests of his continued good health, 
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A Complete Statement will be sent on request 
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_ Building a Reputation for Service 


Certain brands of merchandise are so conspicuous 
for high quality that their names, when we read or 
hear them, automatically suggest superiority. There 
is a make of automobile—and a watch—and a piano— 
which create an instant impression of “class”: whose 
guvodness you involuntarily acknowledge. 


Similarly the Peoria Life, by years of conscientious 
attention to the interests of its agents and policy- 
holders, has built up a reputation for Service. Such 
a reputation does not come as a result of claims and 
pretentions, unsupported by the facts. The public 
recognizes excellence only when there is excellence to 
be recognized. Not just fair or average excellence, 
but of a degree striking enough to attract notice and 
cause comment. 


The Peoria Life has not been satisfied merely to 
talk Service: it has never for 2 moment relaxed its 
efforts to give the most complete and useful Service 
possible. Such an ideal, persistently followed, ex- 
plains why the name of the Peoria Life, when heard, 
instinctively suggests “SERVICE TO AGENTS” 
and “SERVICE TO POLICYHOLDERS!” 


Peoria Life Insurance Company 


Peoria, Illinois 
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DETROIT FIDELITY AND 
SURETY COMPANY 


DETROIT, MICHIGAN 


HOMER H. McKEE, President 





ADEQUATE CAPITAL STRUCTURE 
EFFICIENT UNDERWRITING 
PROMPT CLAIM PAYMENTS 
CONSERVATIVE MANAGEMENT 





The largest company writing 
Fidelity and, Surety Bonds exclusively. 








An Exceptional Sales Opportunity 
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SPECIMEN RATE AT 
AGE 35 PER $1,000.00 
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With Paid-Up and Ex- 
tended Insurance Val- 
ues. Also Optional Cash 
Benefit at Age 70. 








in the following 
twenty-five states and 
have top. contracts 
available in many dis- 
tricts, 
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AGENCY DEPARTMENT 


National Life Association 


Heme Office: Des Moines, Iowa 
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AMERICAN LIFE CONVEN= 
TION 


Annual Gathering Being Held in 
Dallas 

LEGAL SECTION MET FIRST 

Attorneys Dealt With Provisions, Statutes 
and Taxation 
By Loucuton T. SmitH 

Da.tias, TEXAS, October 24.—Over one hun- 
dred and fifty delegates were on hand at the 
opening session of the legal section of the 
American Life Convention, which gathered 
Monday, in the Baker hotel here. Herbert M. 
Woollen, president of the Convention, who wel- 
comed the delegates, and Claris Adams, execu- 
tive secretary, both expect a record attendance 
for the convention proper, which opens Wed- 
nesday, as a result of the favorable showing 
made by the legal men. 

A review of current life insurance decisions 
by Mr. Adams, and papers on the anticipatory 
breach as applied to the disability provision by 
Sam B. Sebree of the Midland Life of Kansas 
City, and on the uniform insurance law by 
Charles Grilk of the Register Life of Daven- 
port, headed the day’s discussion. Mr. Adams 
pointed out that during the past year the Amer- 
ican Life Convention Legal Bulletin had di- 
gested 448 cases involving life, health and acci- 
dent insurance, which was an increase of more 
than 100 over the previous year. In his review, 
Mr. Adams took up only the more important 
cases. An interesting point of his paper was 
that on some of the more important subjects, 
various courts of almost equal jurisdicition took 
directly opposite stands on some legal questions. 

Mr. Sebree, in summarizing the various de- 
cisions affecting anticipatory breach, asserted 
that the principal rules were as follows: the 
contract must contain mutual and interdependent 
executory obligations; there must be a clear, 
unequivocal renunciation of the entire contract; 
the renunciation must have been accepted by the 
other party; that there is no distinction in juris- 
dictions that apply the doctrine of anticipatory 
breach between contracts which are wholly ex- 
ecutory and installment contracts, in which the 
renunciation is made in the course of per- 
formance, either before or after anticipatory 
breach, and that in many contracts, such as 
bonds and promissory notes, the doctrine is not 
applied. 

Mr. Grilk asserted that the uniform law 
recommended by the Bar Association was the 
culmination of a number of years of very hard 
work, which is hardly reflected in the simple, 
direct and comprehensive program recommended 
for adoption by the several States. He pointed 
out that insurance regulation came largely as a 


(Concluded on page 10) 


AGENTS’ CONVENTION 
CONSTRUCTIVE 


Problem of Non-Policy Writing 
Agent Put Up to Local Boards 


W. EUGENE HARRINGTON NEW 
PRESIDENT 


R. P. De Van Heads Executive Committee 
—Big Flag Presented by New Orleans 
Fire Insurance Exchange 
By Ernest V. SULLIVAN 

New Orteans, La., October 21.—The non- 
policy writing agent did not cause anywhere 
near as much talk at the thirty-second annual 
convention of the National Association of In- 
surance Agents as was expected. In fact the 
executive committee practically killed the speech 
of E. J. Cole, of Fall River, Mass., which was 
supposed to start the discussion of this sub- 
ject and confined him to a few brief para- 
graphs in which the status of this class of agent 
was outlined. After a short discussion a mo- 
tion was carried to the effect that the resolu- 
tions committee be asked to present a resolu- 
tion stating that the Association stood against 
the payment of a commission to the non-policy 
writing agent exceeding that paid brokers in 
any given territory. Such a resolution, how- 
ever, was never presented, and instead the fol- 
lowing statement from the executive commit- 
tee was read to the convention and the matter 
closed there: 


STATEMENT OF THE ExEcCUTIVE COMMITTEE 
DEALING WITH THE TRAVELERS’ 
BrANCH OFFICE SITUATION 

Growing out of the discussions concerning 
the branch office situation, sight has been lost 
of the distinction between branch offices which 
accept business over the counter and pays com- 
missions to an indiscriminate number of non- 
policy-writing agents, and that type of branch 
office which accepts business from and pays 
commissions only to their direct solicitors domi- 
ciled within and exclusively representing the 
company maintaining the branch. 

Your executive officers were requested to 
confer with Robert H. Williams, vice-president 
of The Travelers Fire Insurance Company, 
prior to the convention at New Orleans in order 
that a clearer understanding might be had by 
the National Association, of The Travelers 
branch office system. Subsequent to that con- 
ference and during the New Orleans conven- 
tion it was again called to the attention of the 
officers of the National Association that con- 
siderable embarrassment was being suffered by 
The Travelers because of the impression pre- 
vailing that this entire branch office contro- 
versy was directed at that company. 

Mr. Williams on behalf of The Travelers 
Fire Insurance Company has expressed a very 
keen desire to harmonize his company’s interests 
with those of the National Association of In- 
surance Agents; assures us that through its 
branches or representatives they are members 


(Concluded on page 18) 
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NEW COMPANY 


General Surety Being Organized in 
New York 


CAPITAL TO BE $2,500,000 


Planned Surplus Is $4,000,000—Strong 
Board of Directors 

The General Surety Company, New York, is 
being organized in that city with prominent in- 
dustrialists and financiers on its board of di- 
rectors and with the intention of having a capi- 
tal of $2,500,000 and a surplus of $4,000,000. 
The -home office of the company, for the pres- 
ent, will be at 270 Madison avenue, New York 
city, and it will qualify to do business under 
the insurance law of the Empire State. 

The authorized capital of the company will 
consist of 100,000 shares of $25 par value and 
the directors have already decided upon the sale 
of stock at $65 per share, so providing for the 
capital of $2,500,000 and the $4,000,000 surplus. 
Subscriptions for shares in the company are 
being received at the office of the Central Mer- 
cantile Bank & Trust Company, 535 Fifth av- 
enue, New York. 

The organization committee of the General - 
Surety is composed of C. Stanley Mitchell, 
David H. Katott and Harold G. Aron and the 
new company, when its formation is completed, 
will do a general surety business with, it is un- 
derstood, special emphasis on the guaranteeing 
of secured obligations to banks and trust com- 
panies whether those obligations be corporate 
or otherwise. 

Plans of the company are of such scope that 


the board of directors, as already formed, was 


made to include many of the most influential 
figures in the New York territory. The fol- 
lowing have already been selected: 

Robert D. Andrews, president of the Metro- 
politan Savings Bank; Harold G. Aron, chair- 
man of the executive committee of the Inter- 
national Germanic Trust Co.; Dr. C. Adelbert 
Becker, president of the Bronx Borough Bank; 
Barron G. Collier, president of the Street Rail- 
ways Advertising Co.; John A. Dilliard, vice- 
president of the National American Co., Inc.; 
Leo J. Ehrhart, president of Leo J. Ehrhart, 
Inc., and a director of the Bronx County Trust 
Co.; Lamar Hardy, trustee of the East River 
Savings Bank; David H. Knott, president of 
the National American Co.; J. Scofield Rowe, 
president of the Metropolitan Casualty Insur- 
ance Co.; Willis J. McCullough, treasurer of 
Collins & Aikman Co.; C. Stanley Mitchell, 
president of the Central Mercantile Bank & 
Trust Co.; Robert Westaway, treasurer of A. 
D. Julliard & Co., Inc.; Herbert Depuy, presi- 
dent of the Pennsylvania Rubber Co. of Amer- 
ica, Inc.; Frank Hedley, president of the Inter- 


(Concluded on page 31) 
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LTHOUGH the recent convention at Mem- 

phis of the National Association of Life 
Underwriters was quite generally considered the 
best that that organization has held in several 
years, the local Memphis papers were inclined 
to regard it as something of a joke. Charles 
Richards, of the Commercial Appeal, sat in the 
sessions with a very innocent look on his face, 
but must have had his tongue in his cheek, for 
his penciling resulted in some brilliant satire 
which, though uncomplimentary, is amusing. 
The Commercial Appeal for Saturday, October 
15, under a heading reading “Insurance Men 
Leave, No Talk Topics Left,” printed, in part, 
as follows: 


Tongue of woman and curse of Daytonism, 
feminine dreams and a new suggestion for mar- 
riage laws, spinsters, babies and millionaires, 
could-yous, how-I-dids and the community chest 
inspired eloquence yesterday in the closing ses- 
sions of the National Association of Life Un- 
derwriters. 

An eminent churchman declared himself for 
evolution, and President Julian S. Myrick, of 
New York, made his first bow. 

One speaker urged insurance as the hope of 
institutions of charity, another averred that in- 
surance will wipe all such from the earth. 

Four crack young salesmen paraded their 
plans: and personalities, another launched the 
disturbing query: “Could your wife live on 
$4,000 a year?” 

;Altogether the. program focused talent from 
many far corners, but an Arkansas chap from 
Little Rock stepped across the river and took 
the laurels away. 

He did not speak any news. He appeared at 
the ragged end of the three-day meet, and there 
was nothing left but Einstein’s theory to tell 
about. ‘His subject was: “A Major Aid to 
Selling,” and selling had been covered from pen- 
cils and playthings for prospects to estate en- 
gineering. 

So Charlie E. Evans forgot that, and told of 
the whimsies and stories he knows best—life in 
the Delta land. .He told of contracts made, 
chance friends, ambitions awakened, of striving, 
of white-haired parents and of joy. He sang 
songs as if he'were listening to the darkies across 
the field, started to sit down. Then he recol- 
lected: and added: 

“After alt, friendship, folks, is the major aid 
to selling—and living and loving.” 

The hundreds of insurance men roused them- 
selves, stood, shouted cheers and poured upon 
him. He slipped out and carried the laurels 
away. 

On evolution, a subject which cropped up 
while he made an appeal to insurance men for 
co-operation in getting endowment policies for 
private colleges and schools, Dr. Alfred Wil- 
liams Anthony, chairman of the committee on 
financial and fiduciary matters of the Federal 
Council of Churches of Christ in America, said: 

“Tf ever a state has proved that education 
should be taken out of the hands of legislatures 
it is Tennessee. Daytonism has become a by- 
word in Europe, describing misrule of law- 
makers in school affairs. 

“TI have been to schools, colleges and theo- 
logical seminary, and never did I read a book 
asa student that the principle of evolution ‘was 
not set forth on every page. It did not harm 
my ideas of the almighty plan. Education should 
be free from State’s policies and the State’s 
pocketbood.” : Py 


OPENED the door of the Indemnity Com- 
pany of America in St. Louis last week and 
met democracy face to face. Not the smooth 
and somewhat hypocritical shadow that mas- 
querades as such in many places, but democracy 
that is real and individualized. I think I know, 
for while I was there the company brought 
some of its friends together one evening to 
watch the Parade of the Veiled Prophet—an 
annual civic celebration comparable to the 
famous mummers‘ parade in Philadelphia. From 
the windows of the home office the gathering 
saw the procession of symbolic floats pass, and 
were guests of the company when refreshments 
were served between whiles. 
* * * 
HE hosts for the company were Vice-Presi- 
dent W. J. Lemp, Vice-President Henri F. 
David and Agency Special J. E. Williams. 
These three are as affable as Mr. Fall must 
once have been to Mr. Doheny, and their cour- 
tesy made a veracious foundation for my open- 
ing remark. Incidentally, it was somewhat of 
a “family” party, and the attitude of employees 
toward company officials showed an esprit de 
corps that many corporations might well envy. 
a x OS 
HINKING of St. Louis reminds me of a 
number of things. Among them being the 
fact that Col. Lindbergh has completed his 
air tour of the country in the interests of com- 
mercial aviation. The hero of the hour flew 
some 22,500 miles and, as far as I have learned, 
did not have an accident of any consequence. 
His chances of covering the same territory by 
automobile with the same degree of safety would 
have been very “slim” indeed, and yet there are 
still some people who think that flying with qual- 
ified and careful pilots in properly inspected ma- 
chines over established air routes is only one 
hair’s breadth removed from suicide. 
* *k 
AVING pitchforked myself into the middle 
of aviation ideas in the preceding para- 
graph, let me tell you, in case you do not already 
know it, that F. Handley Page, managing direc- 
tor of Handley Page, Ltd., of England, has per- 
fected an automatic device for aeroplanes which 
has for its purpose the prevention of “spins” 
and the elimination of fatal accidents from this 
source. The invention consists of a small, 
curved extension plane which moves out on 
metal projections when the angle of flight is 
such as to cause the craft to lose its normal lift. 
The extra keel surface thus exposed has the 
same effect as suddenly extended wings, and the 
ailerons are enabled to remain under control. 
x ok Ok 
C. SMITH, of the Republic Casualty 
¢ Company, of Pittsburgh, recently util- 
ized an airplane for traveling the great dis- 
tances in Oklahoma and Texas, thereby saving 
much time. The charge was $40 a day for the 
use of the plane and pilot. 
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ARIS, where sits the famous French 

Academy, is to be the home of another 
pontificial body, the “Academy of Smokers.” 
Although the organization is still in embryo, 
matters of polity and procedure are already 
being discussed in Montparnasse caiés with no 
little heat. 

Mme, Colette Yver, a writer, who is active 
in supporting the plan and demanding for 
woman her proper share in the organization, 
puts the pire for woman on a high plane. “The 
cigarette,” says Madame, “is like a flirtatious 
sweetheart, but the pipe is like a faithful, de- 
pendable, comfortable wife.” 

Henri Duvernois, noted literary wit, takes 
issue with her. He doesn’t approve of women 
smoking pipes and he objects to the cigar being 
ignored. 

x ke * 


Fok my part, I should feel inclined to deny 
both Mme. Yver and M. Duvernois mem- 
bership in the Academy on the ground that 
neither of them is in the know as to what con- 
stitutes a satisfactory smoke. 

Mme. Colette Yver’s indictment of the ci- 
garette and eulogy of the pipe has been heard 
before. A good book, a roaring, open fire, tired 
feet encased in bedroom slippers and a freshly 
loaded, faithful old Briar epitomizes earthly 
happiness, according to many a whimsical 
writer. There also seems to be a myth abroad 
(superinduced by affidavits from Bebe Daniels, 
Marion Davies, etc.) that pipe-smoking is an 
intensely masculine gesture, conducive not only 
to deep thinking, but generative, as well, of un- 
limited sex appeal. 

Now, as a matter of fact, no one but a senti- 
mentalist or an avid ad. reader will deny that a 
pipe smells to heaven, that. vile juice seeps 
through the stem, causing the smoker to gargle 
rather than inhale the tobacco, and that pipe 
smoking entails carrying about on one’s person: 
(1) an unwieldy, goo-caked bowl to which is 
attached a fragile stem, mote easily removed by 
breaking than unscrewing; (2) a huge pouch, 
resembling in color, size and texture a collegiate 
raincoat, which fits comfortably in no pocket, 
and (3) a package of cleaners—instruments 
more difficult to dispose of than old razor blades. 

As for cigars, they are useful only in placat- 
ing non-drinkers who accompany their friends 
to speakeasies, and the highest compliment that 
can be paid cigar smoking is that it is a slight 
refinement on chewing. 

The cigarette, of course, provides the most 
satisfactory, graceful and convenient way of 
paying tribute to Lady Nicotine. 

x ok * 


N one point I will support Mme. Yver. I 
am only too delighted to see women take 
to pipes provided they buy their own makings. 
For every cigarette a woman buys she smokes 
ten. The woman pays—but not for her smokes. 
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LAPSES, DEATH LOSSES AND MEM- 
BERSHIPS IN FRATERNAL 
SOCIETIES 
HE annual table of Lapses, Death 
Losses and Membership of Fra- 


ternal Societies published each year by 


THE SPECTATOR is presented on Page 13 
of this issue. The table is divided into 
four sections according to age, the first 
containing 44 societies which have been in 
business 35 years and longer; the second 
16 societies which have transacted life 
insurance from 30 to 35 years; the third 
10 associations active from 25 to 30 years, 
and the fourth 5 societies in business 
from 20 to 23 years. Data are shown for 
three quinquennial years, 1916, 1921 and 
1926, with columns giving the number of 
policies written, number of terminations 
by lapse, the membership as of December 
31, and the deaths occurring during the 
year, together with the ratio of termina- 
tion by death per 1,000 members. 

It will be noted that the death ratio 
increased for each quinquennial year in 
the first three sections, whereas in the 
fourth section a slight decrease is shown 
for the year 1926. In the grand total 
averages, however, there is a’ consistent 
increase. It will be observed that totals 
in the first section, showing lapses for the 
year 1916, are considerably affected by 
the statement of one order and a similar 
effect will be noted in the second and 
third sections for the year 1921. A com- 
parison of membership for the three quin- 
quennial years shows favorably in all sec- 
tions except that in the first there was 
a considerable falling off in the year 1921, 


which was in a large measure overcome 
by the statement for the year 1926 for 
that period. The deaths occurring in all 
cases have increased for the three periods. 
The ratios for the grand totals in the last 
three colmns of the table appear to be 
higher for the first and third periods than 
the table published last year, though in the 
middle period the reverse is true. In 
general, it may be said that the younger 
societies show a more favorable growth 
in membership than those which have 
been in business for a considerable space 
of years and, as may be expected, their 
lapse rate is slightly lower. 

The oldest orders wrote their greatest 
number of policies in 1916, about 600,000. 
Their membership in that year, about 
4,216,000, was also largest, while the 
deaths occurring, about 43,000, was the 
lowest for the three periods. It may be 
said, then, that for these societies the 
year 1916 shows the most favorable 
statement. 

For the next oldest group, the year 
1921 shows a death rate of 8.57 in 1921, 
against 9.88 for 1926, but the higher 
number of lapses for the former year 
clearly offsets this advantage to a great 
extent. 

The same may be said of those so- 
cieties 25 to 30 years old. The death rate 
in 1921, 7.06 against 8.68 in 1926, is again 
considerably offset by lapses of about 
107,000 with writings of 96,000 for the 
former quinquennial period. 

The figures of the fourth group seem 
to follow, with a fair degree of con- 
sistency, the totals of groups two and 
three, but the societies in this last divi- 
sion are few in number and compara- 
tively small, so that the grand totals and 
averages are not materially affected by 
their statements. 





HE National Association of Insur- 

ance Agents has gotten away to a 
fine start on its educational program. 
For many years the equivalent organiza- 
tion in the life insurance business has 
functioned largely as an educational body, 
and has been successful as such. The 
National Association of Life Underwrit- 
ers devotes practically the entire program 
of its annual meetings to educational ad- 
dresses and discussions, and business mat- 
ters are handled entirely in the executive 
committee. The National Association of 
Insurance Agents has discussed its busi- 
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ness in open session so freely as to prac- 
tically exclude educational material. This 
year, however, a definite program was 
developed with discussions provided for 
along lines calculated to give aid to the 
agent who desires to enlarge and improve 
his business. The fact that the close of 
every session found the convention hall 
still quite well filled indicates that the in- 
terest of the agents had been aroused. 





LIFE AGENCY OFFICERS’ PROGRAM 
The Agency Officer and His Job Is Main 
Theme 
The program for the eleventh annual meet- 
ing of the Association of Life Agency Officers 
and the sixth annual meeting of the Life Insur- 
ance Sales Research Bureau has been prepared. 
The sessions will be held at the Edgewater 
Beach Hotel, Chicago, Tuesday and Wednesday- 
day, November 1 and 2. H. H. Armstrong, 
superintendent of agencies of the « Travelers 
Insurance Company and chairman of the execu- 
tive committee of the Officers Association, will 
preside on Tuesday. M. A. Linton, vice-presi- 
dent of the Provident Mutual Life Insurance 
Company, and chairman of the executive com- 


‘ mittee of the Life Insurance Sales Research 


Bureau, will preside on Wednesday. The pro- 
gram follows: 


TurspAy Mornrinc—Novemser 1 


Chairman. H..H. Armstrong, superintendent 
of agencies, the Travelers Insurance Company. 

9:30 A. M.—Registration. 

10:00 A. M.—Opening—H, H. Armstrong; re- 
port of secretary-treasurer, report of educa- 
tional committee, welcome to Chicago—Chicago 
Association of Commerce. 

The Agency Officer—His Job—Agency vis- 
its. Planning visits—time spent in agencies— 
—securing information and ideas for future use 
—file for future reference in arranging trips— 
using “Theme of Moment”—adjusting time and 
procedure of home office supervisors. 

Co-operation of other departments in agency 
problems. Meetings of department heads—visits 
of department heads to agencies. 

1:00 P. M.—Adjournment. 


Tuespay AFTERNOON 
2:15 P. M—The Agency Officer—His Job 
(continued). — Employment of standardized 
records and plans in agency office. 
Education—standard approach—use_ of pros- 
pectus book—use of daily reports, daily check- 
up, weekly audit—preparation and use of statis- 
tical data—agency meetings. 


TuEspAY EvENING 
7:00 P. M.—Annual banquet. 


WEDNESDAY MorNING—NOVEMBER 2 

Chairman M. A. Linton, vice-president, Prov- 
ident Mutual Life Insurance Company. : 

9:30 A. M.—Report of bureau progress in 
1927. 

Announcements. 

Election of officers. 

Conservation of Business.—Conservation— 
home office, new report on conservation—an 
exhaustive study of methods of home offices 
and agencies. Carefully prepared discussion 
of problem viewed by home office. Conserva- 
tion as field problem—ways in which home of- 
fice may assist field in conserving business. 


ot onthepene pees tee 




























































Sut KS Gana pcan, 8 eee + gor tten pot sath peor nes 


PU ALEOTe vuticmeiaen 












THE 


SPECTATOR 





Thursday 








“and gentlemen, every year this 

policy pays thirty - five accident 

and health claims to every 100 
policy-holders”’ 


EACHING this climax in his presentation he 

watched a new interest suddenly light in their 

eyes. 

Duty .. . obligation . . .pride . . . usefulness 

. all these had been brought into the interview, 

but even as he talked, he wondered how often be- 

fore these men had been subjected to this thread- 
bare canvass. 

Suddenly he swung his sales talk into Perfect 
Protection. “Thirty-five in every hundred living 
policy-holders receive benefits every year!” A 
crisp idea . . . new and impelling . . . tangible 

. actual . . . convincing. 

The reaction was instantaneous and the deal 
closed a few moments later. 

The average man ap- 
preciates his obligations. 
He is proud of those 
near and dear to him. 
He realizes the many 
uses to which life in- 
surance can be put. 

But, the insuring 
public is essentially 
selfish, for men are so 
constituted! 


Protection,” 


Write today for the booklet, “Selling Perfect 
j which gives other important 
reasons for Perfect Protection popularity. 


RELIANCE Lt FE 


How often your prospect has balked your most 
powerful arguments because you could not show 
how he, himself, would benefit! 

Perfect Protection Men from coast to coast are 
subject to no such barrier to sales efficiency. Ac- 
curate records maintained by the most representa- 
tive among them.over fifteen years, show that from 
25% to 40% of their life insurance sales have 
depended solely om the powerful pulling power of 
the Perfect Protection Policy. 

This policy, originated by the Reliance Life, is 
intended for the discriminating buyer, entitled to 
his own convictions, who thinks of insurance in 
terms of self benefit. 

Furthermore, the 
flexibility and adequacy 
of Perfect Protection 
meets every require- 
ment of the under- 
writer intent on provid- 
ing the highest and 
most advanced type of 
personal protection to 
those he serves. 


“Sell Perfect Protection and you'll sell more life insurance”’ 


RELIANCE LIFE INSURANCE CO. of PITTSBURGH + FARMERS BANK BLDG. - PITTSBURGH, PA. 
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LIFE PRESIDENTS’ 
PROGRAM 


New Economic Frontiers to Be 
Stressed 








DATES ARE DECEMBER 8 AND 9 





Great List of Speakers and Topics Already 
Prepared 

Present-day pioneers of business, education 
and government are coming from every section, 
of the country to discuss “America’s New Eco- 
nomic Frontiers” at the twenty-first annual con- 
vention of the Association of Life Insurance 
Presidents. The preliminary announcement of 
speakers and topics for the convention, just is- 
sued, reflects the nation-wide character of the 
program. 

From the field of education will come Presi- 
dent W. H. P. Faunce, of Brown University, 
Providence, and President R. B. von Klein- 
Smid, of the University of Southern California, 
Los Angeles. 

United States Senator Walter F. George, of 
Georgia, President Albert S. Caldwell of the 
National Convention of Insurance Commission- 
ers, Tennessee, and Superintendent of Insurance 
James A. Beha, of New York, will discuss gov- 
ernmental frontiers. 

Banking will be represented by President 
Edward W. Decker, of the Northwestern Na- 
tional Bank of Minneapolis. Transportation 
frontiers and their close relation to life insur- 
ance will be discussed by President Fred W. 
Sargent, of the Chicago & North Western 
Railway Company. Public utilities, which 
have grown so greatly in importance to the pub- 
lic, and also to insurance policyholders because 
of the increasing investments of life insurance 
companies in that field, will be represented by 
Matthew S. Sloan, president of the Brooklyn 
Edison Company. Life insurance frontiers will 
be discussed by a group of insurance executives, 
headed by President Darwin P. Kingsley, of 
the New York Life Insurance Company, who 
will speak on “Life Insurance, the Great Pio- 
neer.” 

The convention of the Life Presidents’ Asso- 
ciation will be held at the Hotel Astor, New 
York, on Thursday and Friday, December 8 
and 9. President Archibald A. Welch, of the 
Phoenix Mutual Life Insurance Company of 
Hartford, will be chairman. There will be two 
sessions each day, mornings at 10 o'clock and 
afternoons at 2:30 o'clock. The convention will 
convene the latter part of insurance week, 
which is expected to reach its former height of 
general interest and importance with the return 
of the National Convention of Insurance Com- 
missioners after an absence of two years. Other 
bodies meeting in New York that week include 
the Association of Life Insurance Counsel and 
the Insurance Federation of America. 


The preliminary announcement of the topics 
and speakers for the Life Presidents’ Conven- 
tion is as follows: 


America’s New Economic FrRontTIERS—A 
CHALLENGE TO Business, EDUCATION AND 
GOVERNMENT 
(Arrangement of Topics and Speakers by Ses- 
sions Will Be Announced Later) 

Archibald A. Welch, chairman; president, 
Phoenix Mutual Life Insurance Company, Hart- 
ford, Conn. 

“Educating Twentieth Century Pioneers,” Dr. 
W. H. P. Faunce, president, Brown University, 
Providence, R. I. 

“Adjusting Government to New Demands,” 
Hon. Walter F. George, United States Senator, 
Vienna, Ga. 

“Life Insurance the Great Pioneer,” Darwin 
P. Kingsley, president, New York Life Insur- 
ance Company, New York. 

“To-day’s Laboratory Is To-morrow’s Indus- 
try,’ Dr. R. B. von KleinSmid, president, Uni- 
versity of Southern California, Los Angeles. 

“Exploring the Frontier. of State Comity,” 
Hon. Albert S. Caldwell, president, National 
Convention of Insurance Commissioners, Nash- 
ville, Tenn. 

“The Philosophy of Law and Life Insurance,” 
Hon. James A. Beha, Superintendent of Insur- 
ance, Albany, N. Y. 

“Conquering New Transportation Frontiers,” 
Fred W. Sargent, president, Chicago & North 
Western Railway Company, Chicago, III. 

“Twentieth Century Banking Frontiers,” Ed- 
ward W. Decker, president, The Northwestern 
National Bank, and member of the board of 
directors of the Northwestern National Life 
Insurance Company, Minneapolis, Minn. 

“Transforming Power Into Happiness,” Mat- 
thew S. Sloan, president, Brooklyn Edison Com- 
pany, Brooklyn, N. Y. 

“Insuring Life Insurance Proceeds,” Henry 
Abels, vice-president, The Franklin Life Insur- 
ance Company, Springfield, Ill. 

“Social Injustice in Taxation of Life Insur- 
ance Protection,’ Chandler Bullock, president, 
State Mutual Life Assurance Company, Wor- 
cester, Mass. 

“Broadcasting Economic Freedom,” Frank H. 
Davis, vice-president, The Equitable Life As- 
surance Society, New York. 

“A World’s War Against Disease,” John K. 
Gore, vice-president and actuary, The Pruden- 
tial Insurance Company of America, Newark, 
“The New Economic Era as Reflected in 
Corporate Growth,” Leroy A. Lincoln, general 
counsel, Metropolitan Life Insurance Company, 
New York. 

“Synchronizing Life Insurance Investments 
With Changing National Needs,’ James Lee 
Loomis, president, The Connecticut Mutual Life 
Insurance Company, Hartford, Conn. 

The reception committee is as follows: 

Alfred Hurrell, chairman; Herbert C. Cox, 
vice-chairman; Oswald J. Arnold, Morgan B. 
Zrainard, William BroSmith, George I. Coch- 
ran, Cornelius A. Craig, Walton L. Crocker, 
William A. Day, Haley Fiske, John R. Hardin, 
Ernest J. Heppenheimer, David F. Houston, 
Fred A. Howland, Darwin P. Kingsley, William 
A. Law, Thomas B. Macaulay, William W. 
McClench, Henry M. Merriam, Henry Moir, 
Price, Robert L. Rutter, John D. Sage, Harry 
L. Seay and Howard S. Wilson. 
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INDUSTRIAL INSURERS’ 
MEET 





J. R. Leal Made President at St. Louis 
Meeting 





THREE NEW MEMBERS ELECTED 





Conference Now-Has Thirty-Two Members 
—Interesting Program of Discussion 
St. Louis, Mo., October 22—J. R. Leal, 

secretary and actuary of the Interstate Life 

and Accident Company of Chattanooga, Tenn., 
was unanimously elected president of the In- 
dustrial Insurers Conference at the closing ses- 
sion of the eighteenth annual meeting of the 
conference held at the Coronado Hotel, St. 

Louis, Mo., October 19, 20 and 21. 

Mr. Leal had been chairman of the executive 
committee of the conference and his elevation 
to the presidency was in accordance with the 
custom of the organization. Bernal L. Tatman, 
president of the Reliable Life and Accident In- 
surance Company of St. Louis, the retiring 
president, had been chairman of the executive 
committee prior to his election to the presi- 
dency two years ago. He had served two terms 
as president. 

Other officers elected by the Conference are: 
Vice-president, P. M. Estes, general counsel, 
Life and Casualty Insurance Company, Nash- 
ville, Tenn.; secretary and treasurer, Harvey 
A. Bartholomew; executive committee, George 
R. Kendall, president, Washington Fidelity Na- 
tional Insurance Company, Chicago, IIl., chair- 
man; E. T. Burr, actuary, Durham Life In- 
surance Company, Raleigh, N. C.; C. E. Clarke, 
president, Peninsular Casualty Company, Jack- 
sonville, Fla.; C. A. Craig, president, National 
Life and Accident Insurance Company, Nash- 
ville, Tenn.; R. H. Dobbs, vice-president, In- 
dustrial Life and Health Insurance Company, 
Atlanta, Ga.; W. R. Lathrop, secretary and 
treasurer, Southern Life and Health Insurance 
Company, Birmingham, Ala., and A. B. Lang- 
ley, vice-president and general manager, Caro- 
lina Life Insurance Company, Columbia, S. C. 

The question of the 1928 meeting place was 
referred to the executive committee for action. 
An invitation to mest in Chicago next was ex- 
tended to the Conference by representatives of 
the companies with home offices in that city. 

The American Bankers Insurance Company 
of Chicago, the Lincoln Health and Accident In- 
surance Company of Oklahoma City, Okla., and 
the Peoples Life and Accident Insurance Com- 
pany of St. Louis, Mo., were admitted to mem- 
bership in the organization. An application for 
Gerard S. Nollen, Sylvan B. Phillips, Julian 
membership received from the Southern Insur- 
ance Company of Nashville, Tenn., is pending. 

Twenty-five of the thirty companies in the 

(Concluded on page 37) 
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ACTUARIES MEET 


Society Holds Fall Gathering in 
Springfield 








ARTHUR HUNTER’S RECOMMENDA- 
TIONS 





Would Have Combined Investigation of 
Occupational Hazards 


The Fall meeting of the Actuarial Society of 
America, held in Springfield, Mass., last week, 
brought together many of the most prominent 
actuaries in the life insurance business. A 
mortality study of impaired lives, presented by 
Arthur Hunter, third vice-president and chief 
actuary, and Dr. O. H. Rogers, chief medical 
director, both of the New York Life Insurance 
Company, showed the experience of that com- 
pany covering the issues of 1907 to 1924 and 
dealt with rapid and irregular pulses and re- 
lated only to male lives insured as substand- 
ard. It was shown that the average pulse rate, 
from an examination of 33,000 cases accepted 
as standard, was 74 per minute. Conclusions 
reached by this study were as follows: 

1. The ratings for persistently irregular 
pulse should provide on the average, for double 
mortality, graded by degree of irregularity and 
increasing with age at issue. ; 

2. Intermittent pulse is not so serious and 
requires an average rating of 150 per cent, 
graded by degree of intermittency and increas- 
ing sligetly with the age of issue. 

3. Combination of either with consumptive 
family history or excessive abdominal girth re- 
quires a rating of at least 200 per cent. _ 

4: Rapid pulse appears to require a rating 
of about 170 per cent, with no marked trend 
by age. : uf 

Notes on valuation provisions of the Cana- 
dian Insurance Act were detailed by Andrew 
D. Watson, actuary of the insurance depart- 
ment of Ottawa, Canada, who indicated that the 
new legislation specifically relates to the cal- 
culations by companies of reserves for annual 
statetnent purposes. It was pointed out that the 
modified preliminary term method for ordinary 
policies and the full preliminary term method 
for industrial policies are prescribed as proper 
methods of minimum valuation. 

The separation of accounts was discussed by 
John Turnbull, assistant actuary of the Sov- 
ereign Life Assurance Company of Winnipeg, 
and, after indicating the diversity of methods 
used, Mr. Turnbull drew up a model statement 
reflecting opinion on the various companies’ 
statements as follows: 


Separate accounts are proposed for the sev- 
eral forms of premium income and for death 
claims and other payments to policyholders, 
commissions, medical and inspection fees, and 
dividends to shareholders. All income other 
than premiums and such disbursements as gen- 
eral taxes, directors’ fees and losses on revalua- 
tion, sale or maturity of assets, are to be divided 
in proportion to mean funds ; taxes on premiums, 
head office traveling expenses and agency cler- 
ical salaries in proportion to net premium in- 
come, revenue basis; head office salaries and 
rents, part of agency rents, postage and some 
miscellaneous expenses in proportion to mean 
number of policies; advances to agents, agency 
traveling expenses and certain agency expenses 
chargeable to new business, in proportion to 
first year’s net premium income, revenue basis; 





and miscellaneous expenses in proportion to the 
expenses already assigned. 

In a discussion of occupational mortality, Mr. 
Hunter, of the New York Life, showed the 
following result of a study of about 25 groups, 
substandard because of occupation: 


Ratio Per Cent of Actual 
to Expected ~—— by 


American N. Y. 

Occupation Men Select Life Exper. 
Proprietors and managers of 

BALE. Gos ien ee ascee 137% 168% 
Bakers (journeymen) ........ 85 115 
Blast furnace workers........ 116 154 
ChauBeurs:.6sa2 con ee eens 104 145 
Cooks, chefs, etc. (male)..... 109 146 
Explosives, manufacture ....177 238 
Mining superintendents and 

engineers occasionally go- 

ing underground .......... 157 200 
Mining superintendents, fore- 

men, carpenters, etc., of un- 

derground mines .......... 170 228 
at wee 8 eon ios ck sacs 256 348 
Teamsters, drivers, etc. (horse- 

drawn vehicles) .......... 109 
Steam railroad employees : 

Engineers and firemen..... 106 135 

Conductors and brakemen. . .168 225 

Freight inspectors, yard 

oie ey -. ee ee ae ae 96 129 
Foremen of track and bridge 
construction ...........% 102 130 
Mr. Hunter made two important recom- 


mendations in his paper to the following effect: 


(1) That the Joint Committee on Mortality 
of the Actuarial Society and the Life Insur- 
ance Medical Directors Association be in- 
structed to plan and carry out at once a com- 
bined investigation to which all companies of 
the United States and Canada might submit 
data; this is made specially desirable in view 
of (i) the long period elapsed, nearly twenty 
years, since the Medical Actuarial Investigation 
was closed, (ii) the recent rapid changes in 
industrial life and (ii) the special problems of 
disability and double indemnity underwriting. 

(2) That a central bureau or exchange be 
established which would act as a clearing-house 
of information on industrial hazards and per- 
haps also as an agent for conducting industrial 
surveys. The experience and resources of an 
individual company are alike inadequate. 


NEW COMPANY ORGANIZING 
Sovereign Woodmen of the World Identi- 
fied with Proposed Legal Reserve Company 

Formation of a $2,000,000 legal reserve life in- 
surance company has been announced by W. A. 
Fraser, sovereign commander of the Woodmen 
of the World, Sovereign Camp, of Omaha, Neb. 
Further details as to organization are pending: 

The Sovereign Camp of the Woodmen of the 
World was organized in 1890 and has since 
grown to be one of the largest fraternal or- 
ganizations in the country. » As of December 31, 
1926, it possessed admitted assets of $79,531,860, 
while liabilities amounted to $1,638,122, not in- 
cluding the reserve which would be charged 
against a legal reserve life insurance company. 
The company had 497,019 certificates of in- 
surance in force for a total of $612,833,154. The 
net amount received from members during the 
year 1926 was $11,630,078; the total income, 
$16,877,510. Total disbursements were $10,- 
287,513. 

Other officers of the order beside President 
Fraser are: John T. Yates, sovereign clerk; 
Morris Sheppard, sovereign bankers, and De E. 
Bradshaw, general attorney. 
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AMERICAN MEN TABLE 





Second Volume of Premiums and Re- 
serves Now Ready 





COMPILED BY FACKLER & BREIBY 





Set of Three Books Contains Essential 
Data for Life Companies 

The second volume of the American Men 
(Ultimate) Mortality Table, compiled by 
Fackler & Breiby, noted consulting actuaries of 
New York, and published by The Spectator 
Company is now ready. Three volumes of tables 
of premiums and reserves on the American Men 
(Ultimate) mortality table with 3% per cent 
interest comprise the set and two of these vol- 


‘umes may now be obtained. 


The American Men Mortality Table, though 
not yet generally recognized as a_ permis- 
sive legal valuation standard, is rapidly ap- 
proaching that status and has been so recog- 
nized in the State of Connecticut and by the 
Dominion of Canada. This question is being 
considered by most of the leading actuaries of 
the country and the American Men Table is 
coming more and more to the fore. 

The tables, as now being published by The 
Spectator Company, cover a wide variety of 
life, limited payment life, endowment, limited 
payment endowment and term plans on single 
lives. Tables of single preiums for term in- 
surance, endowment insurance, pure endow- 
ments, life and term annuities and forborne an- 
nuities are given together with commutation 
columns and the books provide calculations for 
seventy-five annual premium plans. The single 
premium and present value tables provide for 
calculation of premiums and reserves upon 
special forms. 

The tables are of the highest value and util- 
ity to life insurance companies, and since most 
of the companies now do business upon either 
the Net Level Premium Basis or upon the IIli- 
nois Standard (preliminary term) basis, the 
volumes of premiums and reserve now offered 
are published upon these bases. Supplemental 
tables are included for the modification of the 
Illinois Standard basis. 

Sets of these tabulations should be in the 
offices of every life insurance company and in 
the hands of actuaries throughout the country. 
The books may be obtained from The Specta- 
tor Company at the following prices: Single 
volume, $60; set of three volumes, $150. 


American Men Table Permitted in South 
Carolina 

As this issue of THE SPECTATOR goes to press, 
it is learned that, on authority of Insurance 
Commissioner John J. McMahon of South Car- 
olina, the American Men (Ultimate) Mortality 
Table is now a permissive standard of valuation 
in that State. 


M. R. Wilkes Resigns from Pioneer Life 

M. R. Wilkes, vice-president and secretary of 
the Pioneer Life Insurance Company, Green- 
ville, has resigned to take a position with the 
Federal Reserve Bank. 
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Thomas I. Parkinson New President 
of Equitable Life Society 


Judge William A. Day Becomes Chairman of the Board 


Judge William A. Day, president of the 
Equitable Life Assurance Society of the United 
States since 1911 and an officer of the company 
since 1905, retired from that office at the meet- 
ing of the board of directors held October 20, 
to become chairman of the board of directors. 
Thomas I. Parkinson, vice-president of the So- 
ciety, was elected to the presidency at the same 
meeting. 

Judge Day became identified with the Equi- 
table Life Assurance Society in 1905, when 
President Paul Morton selected him for the post 
of comptroller. A native of Delaware, Mr. 
Day won prominence in Middle Western legal 
circles and in 1885 was appointed auditor of 
the United States Treasury. Later he be- 
came assistant to the Attorney General of the 
United States, in which position he performed 
many high functions abroad. He was largely 
responsible for the rectifying during the 
Roosevelt administration of unsatisfactory con- 
ditions in Alaska. 

He became vice-president of the Society in 
1906, and upon the death of President Morton, 
in 1911, at once became the chief executive of- 
ficer of the company, being elected to the presi- 
dency several months later, April 20, 1911, to 
be exact. 

Judge Day’s administration has been char- 
acterized by a tremendous growth in the busi- 
ness of the Society. Its assets in 1911 were 
$503,867,097 and at the close of 1926 were $869,- 
604,876. In 1911 the total insurance in force 
amounted to $1,375,441,460 and by the end of 
1926 had been increased to $5,067,965,337. Dur- 
ing the year 1911 the company made payments 
to policyholders amounting to $54,921,301, and 
in 1926 its policyholders received $111,814,863. 

By comparing the position of the Equitable 
on December 31, 1910, immediately before Judge 
Day’s administration started, with its position 
at the present time, the material progress of 
the Society under his management will be clearly 
seen. 

But more significant than the Equitable’s ma- 
terial progress is the recognition by the people 
of the important fact that the highest motives 
have characterized Judge Day’s conduct of the 
Society’s affairs. 

In making announcement of his resignation 
to the board, Judge Day said: 

More than sixteen years ago you honored me 
with the presidency of the Equitable. During 
that time I have to the best of my ability ad- 
ministered the trust you placed in me. Ad- 
vancing years, as well as my health, now make 
it necessary that I withdraw from the active 
management of the Society’s affairs and place 
the executive control of the Society in younger 
hands. I have been urged, however, by my 
friends on the board with whom I have spoken 
of my intention, not to withdraw my name and 
counsel wholly from the Equitable; and there- 


fore should you be willing to revive the office 
of chairman of the board held by my predeces- 


sor, Paul Morton, before he became president, 
I should be willing to accept it and give of my 
counsel as it might be required. 


New Presipent Is LAwyer 

Thomas I. Parkinson became second vice- 
president of the Equitable Life Assurance So- 
ciety in 1920, having already attained a high 
place as a lawer. From the very begin- 
ning his relations with President Day were 
of the most intimate and helpful character. He 
was in sympathy with the president’s financial 
policies, and his legal ability and broad experi- 
ence enabled him to co-operate with efficiency 
in all financial measures taken for the benefit 
of the Society. 

He was chiefly responsible for the transfer 
and liquidation of the Society’s foreign business 
and in closing out all foreign agencies, with 
the result that the business of the Society is 
now confined strictly to the United States. 

An excellent portrait of Mr. Parkinson ap- 
pears as a supplement to this issue of THE 
SPECTATOR. 

Mr. Parkinson was born in Philadelphia on 
November 27, 1881, was graduated from the 
University of Pennsylvania Law School in 
1902, practiced law in Philadelphia until 1908; 
then came to New York as counsel to the 
Bureau of Municipal Research, a position which 
he held from 1908 to 1910; organized in the 
Law School at Columbia University the Legis- 
lative Drafting Research Department, and in 
connection with this research work drafted bills 
and acted as counsel for committees of New 
York and other State legislatures, including 
many workmen’s compensation acts, and insur- 
ance acts. This work ‘was non-partisan and 
done for the legislative leaders of both parties, 
It included the revision of the factory laws of 
the Wagner Investigating Committee in 1913, 
and several of the important bills for the Re- 
publican leaders in Governor Whitman’s ad- 
ministration. 

During the war, first as a volunteer and then 
as major on the Judge Advocate General’s staff, 
he drafted many important Federal statutes deal- 
ing with war finances and military affairs. In 
1919 he served as advisory counsel to the direct- 
or of the War Risk Bureau. Later he was ap- 
pointed legislative counsel for the Senate, and 
participated in the drafting of important post- 
war legislation during 1919 and 1920. He was 
for many years chairman of the American Bar 
Association Committee on Legislation, and 
since 1917 has been professor of legislation in 
the law and political science faculties of Co- 
lumbia University. When the present Mr. 
Justice Stone, of the United States Supreme 
Court, retired as dean of the Law School of 
Columbia University, he was for nearly two 
years acting dean. 

In referring to the election of Mr. Parkinson, 
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Judge Day made the following statement to the 
board of directors of the Society. 


I have been able to carry the burden of the 
presidency as long as I have only because of 
the extraordinary help of our vice-president, of 
whose standing as a lawyer and of whose great 
executive ability I have no doubt you are aware. 
His selection as my successor insures the conti- 
nuity of the policies under which the Society 
has prospered during my administration, for he 
will bring to it, beside his other qualities, not 
only youthful vigor, but also a firm determina- 
tion to administer the Society’s affairs in the in- 
terests of the policyholders only. * * * I 
bespeak your support of him in the office you 
once entrusted to me. I may say that 
the Society has been in a very real sense my 
life, and I shall withdraw from its active con- 
trol contentedly knowing that by his election 
you have insured its further disinterested man- 
agement. 


TRIBUTE TO W. A. DAY 
New York Times Comments About Former 
Equitable Society President 
The following tribute to Judge W. A. Day, 
who has just resigned the presidency of the 
Equitable Life Assurance Society of the United 
States to become chairman of its board of direc- 
tors, was printed in The New York Times of 
Saturday, October 22: 


Judge William A. Day, who, after nearly 
seventeen years of active service as president 
of the Equitable Life, retires to be the chair- 
man of the board, has repeatedly said of his 
company that it is “not a commercial enter- 
prise.” Such institutions are associations of 
men and women organized for the purpose of 
protecting what they most cherish. They pro- 
long the economic life of the insured and are 
now even attempting to prolong natural life 
itself by promoting better health habits. 

Before going to the Equitable, Judge Day 
had served the Government in several important 
ways, notably in his negotiations with France 
for the sale of the Panama Canal to the United 
States and in his investigation of conditions in 
Alaska. He resigned as assistant to the At- 
torney General of the United States to be- 
come controller of the Equitable, and from this 
position he was adyanced to the presidency. 

The growth of the company’s business during 
this period has been steady, advancing year by 
year, till now the assets are well toward twice 
what they were when he became president. The 
highest testimonial that could be paid him comes 
from the field representatives of his great or- 
ganization, who in celebrating in 1926 the fif- 
teenth anniversary of his elevation to the presi- 
dency reported an amount of insurance written 
in ten days indicating, according to The Jour- 
nal of Commerce, that “all previous life un- 
derwriting achievements had been eclipsed.” 


Bureau Will Conduct Two More Managers’ 
Schools 

Final plans are being completed by the Life 
Insurance Sales Research Bureau for its two 
newest managers’ schools at Detroit and Cleve- 
land. The Detroit school will be held from 
November 7 to 10, inclusive, in co-operation with 
the Life Managers Association of Detroit, of 
which Robert Campbell, manager for the Manu- 
facturers, is president, and Rockwood S. Ed- 
wards, co-general agent of the A®tna, is secre- 
tary. Forty-eight managers, genefal agents and 
supervisors, representing eighteen companiés, 
have enrolled, which nearly fills the school. 
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American Life Convention 
(Concluded from page 3) 

result of the notorious Armstrong investiga- 
tion after which the various State legislatures 
believed it necessary to provide various kinds 
of regulations and enactments, so that the busi- 
ness of life insurance would be stabilized. He 
also touched on the question of taxtation, and 
asserted that it is becoming more urgent that 
some form of taxation should be devised simple 
in its application and national in its scope. He 
did not say that national taxes alone would be 
a solution, but pointed out that the peculiar 
position of the policyholders is one that has 
never been given proper consideration. 

He asserted that while there are all kinds of 
ways for a bank depositor to avoid taxation, 
the life insurance policyholder who exercises 
all the thrift of the savings bank depositor must 
bear his full share of taxation with ordinary 
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commercial enterprises. He suggested that 
legislative committees should move slowly and 
carefully in restricting the operations of life 
insurance companies. An interesting sidelight 
on investments was pointed out in his discussion 
of the relationship of railroad stocks and bonds 
with farm mortgages. He pointed out that the 
Armstrong committee had frowned on the rail- 
road issues and that the companies were 
especially directed to dispose of their holdings 
in favor of farm mortgages. 

He characterized the fluctuation of the invest- 
ment market as an irony of time in that rail- 
road securities have become one of the most 
profitable investments while the farm mort- 
gages are not so desirable. He urged caution 
in making investments on city properties, and 
in certain municipal and State bonds on the 
premises that insurance companies must look a 
long way ahead. 
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HOES that walk in places of comfort and plenty. Who doesn’t 
desire to fill them? 


With the Security Mutual Life Insurance Company there are 





plenty of shoes to fill. New shoes, shoes shaped on the last of suc- 
cess; shoes that properly worn will traverse the highest walks of busi- 
ness life. For the Security Mutual Life Insurance Company is a young 
organization. Mature in experience, but young in personnel and 
spirit . . . an up and coming Life Insurance organization render- 
ing an up-to-date Life Insurance service specially designed to 


suit the need and wants of the modern business man. 

























Operating now in twenty-four states, The Security Mutual Life 
Insurance Company is on its way to expand its territory to 
include most of the United States. Men joining us now may 

be ready for important agency openings when they develop. 

For it is company policy to promote from the ranks. 

We are building for the future. There will be plenty 

of shoes to fill in a wide range of comfortable sizes. 


4 Security Mutual Life can make ‘ 
an unusually attractive offer 
to the man who is considering 
Life Insurance as a vocation. 
Choice territories are still 
available to life underwriters of 
proven ability. We will gladly 
discuss these matters with you in 
person—or you can write for 
@ copy of our new book, “A 
4 Frank Talk on Your Future”. 
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“They must even include in their considera- 
tion the possibility of wars and a possibility 
of defeat in those wars,” he said. He also 
gave warning against too drastic regulation of 
stock insurance companies that may destroy a 
natural competition with mutual companies be- 
cause the next change might bring some form 
of State insurance instead of our present form 
of mutual insurance. In conclusion, he asserted 
the code, adopted by the Bar Association, pro- 
vided excellent and satisfactory solution of the 
problems of taxation, investment and control of 
the stock companies. 

An interesting survey of the cases and de- 
cisions affecting the sound health clause in 
Ohio, Indiana and Kentucky was given by 
Joseph O’Meara, Jr., assistant counsel of the 
Western and Southern Life of Cincinnati. He 
pointed out that by “sound health clause” is 
meant the provision which conditions the com- 
pany’s liability upon payment of the first 
premium, or upon delivery of the policy, or both, 
while the applicant is alive and in sound health. 
He asserted that “sound health” is held to mean 
a condition free from serious disease and that 
the term “good health,” which is frequently 
used, is apparently synonymous. 

A committee was appointed by Chairman A. 
D. Christian, counsel for the Atlantic Life, to 
prepare a memorial for Earl A. Reynolds, 
counsel for the Rockford Life of Rockford, 
Illinois, who died since the last convention. Re- 
gret has been general that W. S. Ayers, counsel 
for the Bankers Life and former chairman of 
the section, is seriously ill at his home. A tele- 
gram was sent to him. The first lecture in a 
novel tie-up between radio and life insurance 
was given Monday over W. F. A. A. of the 
Dallas News and Journal by Dr. C. W. Simpson 
of the American Life Reinsurance Company of 
Dallas. A similar speech is to be made each 
day during the convention. 


H. P. Brandon to Go With Columbus 
Mutual Life 

H. P. Brandon of Columbus, Ohio, who is 
now making a trip through the Eastern States, 
for twenty-five years has been connected with 
the Ohio State Journal, one of the leading 
newspapers of the State, and is at present its 
managing editor. On his return to Columbus, 
Mr. Brandon will sever his relations with the 
newspaper named and will enter the service of 
the Columbus Mutual Life Insurance Company, 
of which his father, C. W. Brandon, is founder 
and president. 

Mr. Brandon will become publicity manager 
for the Columbus Mutual Life, and his long 
newspaper experience will no doubt prove very 
advantageous to that company. 


Ontario Equitable’s Seventh Anniversary 
Production Contest 

The Ontario Equitable Life & Accident In- 
surance Company, Waterloo, Canada, is stag- 
ing a novel production contest during the month 
of November; this being its seventh anniver- 
sary contest among agents. The contest is 
being arranged in the form of an aeroplane 
race, each of the agencies being represented by 
a numbered machine. 














Octo 


Ame 


Robe 


DA 
event: 
of the 
tomo! 
cate. 
The 
stead: 
tion | 
ceed 
held 
new 
was | 
sectic 
unit 
and ° 
The 
W. I 
sectic 
tary. 

Th 
ested 
been 
Broo 

Or 
bers 
and 
‘form 
fello 
venti 
of it 

TI 
Nort 
conti 
presi 
althc 
until 
that 

A 
wive 
Bak 
tend 
wive 
Dall 
that 
prec 
ner 
the 
vent 


Am 


sess 
ing 

tion 
The 
Oct 
offic 











sday 
idera- 
ibility 
- also 
on of 
roy a 
s be- 
form 
form 
erted 
pro- 
f the 
ol of 


| de- 
e in 
1 by 


the 


yA. 


Ids, 
ord, 
Re- 
nse] 
| of 
ele- 
na 
nce 
the 
son 

of 


is 
es, 
ith 
its 
us, 
he 
of 
er 


er 


ry 


y~ 
> 


th 


iS 
le 














October 27, 1927 


Life Insurance 





THE SPECTATOR 





FORM NEW DIVISION 


American Life Convention Men Or- 
ganize Financial Section 








W. H. HINEBAUGH MADE CHAIRMAN 





Robert J. Merrill Elected Secretary—Over 
400 at Sessions 
[By A STAFF CoRRESPONDENT] 


DatLas, Texas, Oct. 25.—The preliminary 
events preceding the regular business session 
of the American Life Convention, which begins 
tomorrow at the Baker hotel in this city, indi- 
cate that a very lively meeting is forthcoming. 
The members and guests have been arriving 
steadily since Sunday, and the present registra- 
tion indicates that the total attendance will. ex- 
ceed 400. The legal section of the convention 
held business sessions yesterday and today. A 
new section of the American Life Convention 
was born today and was christened the financial 
section. This division will operate as a separate 
unit in the same manner as the legal section, 
and will have its own chairman and secretary. 
The financial section held its first session today. 
W. E. Hinebaugh was elected chairman of the 
section and Robert J. Merrill was made secre- 
tary. 

The attending members and guests not inter- 
ested in the preliminary business sessions have 
been participating in a golf tournament at the 
Brook Hollow Country club. 

On Monday a luncheon was tendered to mem- 
bers of the press by President H. M. Woollen 
and Secretary Claris Adams. This was an in- 
‘formal gathering for the promotion of good 
fellowship between. the members of the Con- 
vention and the press, and was the first affair 
of its kind in the history of the organization. 

The name of O. J. Arnold, president of the 
Northwestern National Life of Minneapolis, is 
continuously on everyone’s lips as the next 
president of the American Life Convention and, 
although the election of officers does not occur 
until the last day of the meeting, it is believed 
that there will be no change in this sentiment. 

A luncheon was given to members and their 
wives by the Dallas Bar Association at the 
Baker hotel on Monday, noon, and a dinner 
tendered to members of the Legal Section and 
wives by the Texas Life Convention at the 
Dallas Country Club Monday night, completed 
that day’s entertainment features. The closing 
preconvention event was the stag cabaret din- 
ner for the members of the Legal Section and 
the golfers, tendered by the Texas Life Con- 
vention. 


American Life Convention Broadcasts Life 
Insurance Message 


While the American Life Convention is in 
session at Dallas this week, a message regard- 
ing life insurance will be broadcast from Sta- 
tion WFAA, the Baker hotel, Dallas, every day. 
The broadcasting will go on every day from 
October 24 to 28 inclusive and leading company 
officials have been drafted for the talks. 


Frequency Curves and Correlation 

A new edition of Frequency Curves and Cor- 
relation, by W. Palin Elderton, F.I.A., C.B.E., 
has been issued by Charles and Edwin Layton. 
In this second edition, the chapters on Cor- 
relation, Contingency, Probable Errors and 
Goodness of Fit have been rewritten and 
enlarged, and a new chapter on Practical Cor- 
relation has been added. The book has been 
rearranged and now includes a comparison of 
various systems on Curves. An abridged course 
of reading is suggested, to aid those desiring 
to know particularly about the practical treat- 
ment of correlation, sampling, etc. 

The chapter titles in the second edition are: 
Introductory; Frequency Distributions; Meth- 
od of Moments; Pearson’s System of Fre- 
quency Curves; Calculation; Comparison of 
Various Systems of Curves; Correlation; The- 
oretical Distributions—Spurious Correlation; 
Correlation of Characters Not Quantitatively 
Measurable; Probable Errors; The Test of 
Goodness of Fit; The Correlation Ratio—Con- 
tingency; Partial Correlation. 

An appendix covers the following subjects: 
Corrections for Moments; B and L Functions ; 
The Equation to the Normal Subject; The In- 
tegration of Some Expressions Connected With 
the Normal Curve of Error; Useful Constants ; 
Method of Least Squares; Key to the Actuarial 
Terms and Symbols Used; Abridged Reading 
—References; Table of L Function; Index. 

Frequency Curves and Correlation contains 
248 pages and folding diagrams and table, and 
it may be obtained from The Spectator Com- 
pany at $7.50 per copy. 


Class to Study Life Insurance Trusts 

Fifty local life insurance underwriters have 
inaugurated the University of Pittsburgh class 
on Trust Functions, sponsored by the Peoples 
Savings and Trust Company of Pittsburgh. 
This marks a new step in the growing co- 
operation between life insurance and trust com- 
panies, and is the result of an offer made by the 
bank to the underwriters at a recent dinner 
given in their honor. 

More than a hundred enrolled in the class at 
the time, which will necessitate two semesters. 
It will be taught by Gwilym A. Price, trust offi- 
cer of the Peoples, who is regarded as one of 
the country’s leading authorities. 

Emphasis will be laid upon life insurance 
trusts, an arrangement whereby men and 
women place the spending of their life insur- 
ance money under direction of trust companies, 
relieving their heirs from the penalties of busi- 
ness inexperience. 





Connecticut Mutual’s Record Production 

Many improvements in company service and 
the addition of several new selling helps are be- 
lieved to have assisted agents of the Connecti- 
cut Mutual Life, of Hartford, in rolling up an 
impressive total of issued business. For the 
week ending October 20, the company issued 
$4,309,230, which is approximately $900,000 
greater than any previous week in the company’s 
history of 81 years. Issued business for the 
year shows an increase of $13,272,525, or a 
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NYLIC INCENTIVES 
and 


AIDS TO SUCCESS 










They Talk the Same 
Language 









@ Nothing contributes more to the develop- 
ment of efficiency in any organization which 
appeals to the public, than a clear under- 
standing between representatives in the field 
and Home Office Executives. 








@ In a life insurance company, the Home 
Office must know the agent’s problems, if they 
are to be dealt with fairly and effectively. 







@ Nylic Agents have no difficulty in making 
their field problems understood at the Home 


ffice. 







@ And this is not strange; for the majority 
of the Executive Officers, including the Presi- 
dent, have had practical experience in field 


and Branch Office work. 


@ So they “talk the same language”—field 
men and executives alike. And you don’t 
hear Nylic Agents saying, “Our officers can’t 
get the agent's point view because they 
have never had field experience.” 










@ Common experience begets mutual under- 
standing which in turn begets confidence; and 
confidence begets strength. 






@ There is probably no life insurance com- 
pany between whose Field and Home 

there exsists a more frank and cordial relation- 
ship, due largely, no doubt, to this sympathetic 
bond of common experience. 








“Is it any wonder that, measured by usual 
standards, Nylic agents are industrious, 
persistent, satisfied and happy?” 






NEW YORK LIFE INSURANCE CO. 
346 BROADWAY, NEW YORK 
DARWIN P. KINGSLEY, President 
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TUG OF WAR — OUR POLICIES PULL THEM OVER 


WE WANT INSURANCE MEN 


WHO HAVE THE ABILITY TO TAKE A TERRITORY 
AND DEVELOPE IT. BETTER POLICIES AND SERVICE 


TO SELL AND WE WILL PAY YOU FOR SELLING THEM. 
WE WILL GIVE YOU A SUPER GENEROUS CONTRACT 
WITH REAL FIRST YEAR COMMISSIONS. 


RENEWALS NON FORFEITABLE 


INSURANCE COMPANY 
[—__ INDIANAPOLIS, INDIANA. — 
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LAPSES, DEATH LOSSES AND MEMBERSHIP IN FRATERNAL SOCIETIES 


(Copyright, 


1927, by The Spectator Company, New York) 
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H Poticy Account MEMBERSHIP Deatus OccurRING | 
~ ' Losses PER 1000 
o — ————— —— | -— — 
NAME AND LOCATION OF COMPANY) §.8 
| s 1916 | 1921 1926 
3m | 
5 | 
Written Lapsed Written Lapsed Written Lapsed | 1916 1921 1926 1916 1921 1926 | 1916 1921 1926 
Free Sons of Israel, New York Cityt....... 1849 220 212 275 310) 283 230 7,484 6,892 5,803; 274 235 212 36.61 34.10 36.58 
Czecho-Slovak Prot. Soc. of U. 8., Chicagota} 1854 663 705 = 496 582| 536 24,500 22,762 21,774 426) 410) 484 17.39] 18.02) 22.23 
Tel. and Telg. Life Assn., New York Citytd.| 1867 506 269 u 178 22) 98 5,258 2,980 2,755 120) 108 96) 22.82| 36.24) 34.84 
Order of R. R. Conductors, Cedar Rapidsf..| 1868 1,791 3,261 5,160! 1,710 2,266} 2,418 44,649 55,459 54,058 602! 704 20/ 13.48) 12.69] 15.17 
Expressmen’s Mut. Ben. Assn., N. Y. City*.| 1860 414 212 12,337) 2,809 4,250 1,863 4,123 20,991 30,561 59 85 125) 14.31) 4. 4.09 
Buffalo Life Assn., Buffalot... wee eceeeenee 1872 1,914 1,178 2,213 1,030 1,676 1,299 14,430 18,024 19,715 230 256 321) 15.94| 14.21) 16.28 
Artisans Ord. of Mur. Prot., Philadelphiat..| 1873 1,140 1,799 2,260 2,385 4,672 3:498| 16,285} 20,910 1,565 174 154 274| 10.68] 7.37| 8.68 
Shield of Honor, Baltimore............... 1875 66 2,653 81 27 69 5,561 520 2,755 207 99 109} 37.22} 28.13) 39.56 
Golden Cross of the World, Knoxville, Tenn.| 1876 1,570 1,561 1,186 1,462 1,270 1,274 16,257 14,776 10,662 363 308 304| 22.33) 20.84) 28.52 
Knights of Pythias, Indianapolist......... 1877 6,911 5,071 9,127 6,118 5,821 3,729 71,682 83,724 89,376} 1,018} 1,164) 1,333) 14.20) 13.90) 14.91 
Royal Arcanum, Bostont................+ 1877 7,428 69,139 5,508 8,650 5,716 6,259} 177,235) 130,815 106,588} 4,149} 2,464) 2,537) 23.41) 18.84) 23.80 
Catholic Knights of America, St. Louist....| 1877 1,125 672 928 572 743 859 18,562 18,928 15,109 433 319 361) 23.33) 16.85) 23.89 
Kts. Temp. & Masonic Mut. Aid, Cincint..| 1878 377 351 u u 58 197 5,588 u 3,986) 153 u 139} 27.38) u 34.88 
Ord. of Mut. Prot., Sup. Lodge, Chicagot..| 1878 677 417 361 263 437 534 6,173 5,802 5,342 114 93 113} 18.47) 16.03) 21.15 
Scottish Clans, Order of, Bostonf.......... 878 2,247 931 1,510 1,665 2,186) 1,915 18,119 19,022 22,223 204 198 213) 11.26) 10.41) 9.59 
Mass. Cath. Order of Foresters, Bostonft. .-| 1879 2,776 759 2,743 919 1,848 1,094 42,936 52,425 56,995 531 545 739| 12.37) 10.40} 12.96 
Polish Nat'l Alliance, U.S. A., Chicagort. 1880 27,466 16,355 6,959 15,534 4,535) 13,615 117,189 121,639 168,955 1,183 1,275 1,864) 10.09) 10.48) 11.03 
Catholic Benevolent Legion, Brooklyn}....| 1881 577 371 139 347 120 156 15,045 10,506 7,098 450 300 203} 29.91) 28.54] 28.60 
Nat'l Un. Assurance Soc., Toledo, O.f.....} 1881 3,401 3,418 1,011 3,682 1,035 1,280 56,722 343 27,827 1,140 883 717) 20.10) 23.03) 25.77 
Knights of Columbus, New Haven, Conn.}..| 1882 11,777 4,733 28,877 10,728 16,629 14,892) 117,968 , 235,704 891} 1,136) 1,664) 7.55) 5.18) 7.06 
Catholic Order of Foresters, Chicagoft...... 1883 11,850 5,224 7,030 5,857 4,796 3,958 148,989 160,587 123,348 1,637 1,594 1,700) 10.98} 9.92) 13.79 
Royal League, Chica of. oe Oe 8b ee 1883 2,496 3,559 1,441 1,941 858 1,274 30,155 22,342 19,715 390 289 362) 12.93) 12.94) 18.36 
Brotherhood of Ry. Trainmen, Clevelandt..| 1883 21,082 7,148 15,005 22,426 18,739 13,713 135,25 168,4 170,401 1,184 1,120).,,: 1,356) 8.75) 6.85) 7.96 
Modern Woodmen, Rock Island, Ill.f...... 1884 116,305 0,005 73,837 70,075 101,608 79,722) 1,008,410} 1,053,105] 1,138,279 8,115 9,525} ~ 13,209; 8.05) 9.04) 11.61 
Fraternal Home Ins. Soc., Philadelphiaff...} 1885 5,647 22 4,383 4,074 962 3,860 17,590 19,174 19,406 344 191 212) 19.56) 9.96) 10.92 
Emp. State Life As. Soc., Jamestown, N. Y.g} 1886 390 472 373 450 199 294 8,233 7,670 7,029 151 159 188) 18.34] 20.73) 26.75 
Grand Fraternity, Philadelpbiat........... 886 1,684 1,735 2,175 2,082 7,163 11,075 11,864 14,766 11,251 97 96 1 8.18) 6.50) 12. 
Protected Home Circle, Sharon, Pa.t...... 886 16,744 10,370 17,198 16,664 92,909 115,566 97,897 121,540 106,455 966 1,181 1,555} 9.87) 9.72) 14.60 
Workingmen’s Co-op. Assn., New York City| 1886 23,145 20,943 u 10,736 11,649 19,076 u 15,981 188 u 1 9.85} u 9.39 
Western Mut. Life Assn., Los Angelest.....| £886 2,017 1,274 1,117 1,665 1,614 1,321 10,869 13,309 ‘ 171 162 168| 15.73) 12.17 11.62 
New England Orcer of Prot., Bostont...... 1887 12,643 841 681 838 807 34,681 26,384 24,753 801 504 583] 23.09] 19.11] 23.55 
Brith Abraham, Ind. Order of, N. Y. Cityt.| 1887 19,014 11,677 6,536 10,493 3,586 10,694} 205,817) 146,569 ; 1,662} 1,763} 2,364) 8.08) 12.02) 19.27 
Polish Roman Catholic Union, Chicago... .| 1887 14,137 5, 2,223 9,937 8,700 3,770} 96,590 78,765 93,104 792 871 953) 8.20) 11.06} 10.24 
Loyal Association, Jersey Cityf........... 1889 279 493 200 325 310 6,124 3,260 2,715 116 70 75) 18.94) 21.47) 27. 
Order of Sons of St. George, Chicagof...... 1889 192 142 72 205 105 123| 2,882 2,391 2,179 28 29 41) 9.72) 12.13) 18.82 
Fraternal Aid Union, Lawrence, Kansas}...| 1890 66,527 11,882 6,662 14,401 18,493 16,843 118,017 77,465 79,206 911 1,582 1,743} 7.72) 20.42) 22. 
Ladies’ Catholic Benev. Assn., Eriet....... 1890 7,129 1,689 2,542 2,838 1,994 1,924| 154,675 119,176 105,681 1,665 1,551 083) 10.76} 13.01) 19.71 
Travelers Prot. Assn. of Amer., St. Louis...| 1890 12,867 5,894 20,134 15,378 20,633 15,577 59,329 00,404 123,002 449 649 949) 7.57) 6.46) 7.71 
Catholic Knights of Ohio, Clevelandt...... 1891 260 343 615 275 350 164 7,757 8,410 8,457 95 94 139} 12.25) 11.19 4 = 
Women’s Cath. Ord. of Foresters, Chicagot.| 1891 3,986 1,425 4,705 1,324 3,185 1,670 70,265 83,542 66,350 1,090} 1,242) 13.43) 18.05) 18.72 
Woodmen of the World, S. C., Omaha, Neb.t| 1891 135,547 35,343 52,228 74,343 57,781) 62,689} 804,291) 542,510} 497,019) 6,330) 5,913 6,517; 7.87) 10.90} 13.11 
German Beneficial Union, Pittsburght..... 1892 9,270 4,116 9,941 6,678) 12,822) 9,136 28,201 48,065 72,191 298 376 535] 10.57| 7.82) 7.41 
Security Benefit Assn., Topeka, Kan.tb....} 1892 35,295 21,909 76,304 72,192 21,141 26,178 177,572 230,483 203, 1,593 2,311 2,793; 8.97) 9.81) 13.70 
Woman’s Benefit Association, Port Huront.| 1892 20,729 14,262 31,833 19,857 26,225 23,720) 175,252 233,114 235,865 1,439 1,970 2,33 8.22) 8.45) 9 t 1 
Totals and averages (44 Societies). .... 600,142;  336,787| 418,990) 412,980) 492,968 471,852! 4,216,559| 4,148,508] 4,182,986] 43,087 44,636) 54,017) 10.22) 10.76} 12.91 
. . , . 
Americans, United Order of, Milwaukeetc. .| 1893 1,127 1,069 869 1,608 A308 — 13,294 10,889 — 140 136 ----| 10.53) 12.49) ..«. 
American Ins. Union, Columbusf.......... 1894 6,885 5,182 14,687 16,831 47,775 25,552! 43,615) 106,658) 168,030 406; 1,279) 1,512) 9.31) 11.99) 9.00 
Ben Hur, Sup, Tribe, Crawfordsville, Ind.t.| 1894 16,632 29,148 7,311 11,660} 23,290 22,782) 86,349 70,370 62,090} 1,105 844 866] 12.80) 12.00) 13.95 
Gleaners, Ancient Order of, Detroitt....... 1894 6,088 3,545 5,036 4,417 10,224 493) 68,780 64,831 43,177 448 553 622! 6.51; 8.53) 14.40 
Chicago Fraternal Life Assn., Chicagote....} 1895 5,666 5,112 3,789 6,705 +762 4,694) 22,273 19,302 25,584 224 217 486) 10.06) 11.25) 19.00 
Royal Neighbors of America, Rock Isl., Ill.t.| 1895 42,646 5,903 27,097 10,526 36,750 23,248 318,772 395,433 482,429 1,882 2,672 3,786) 5. 90} 6.76 7.85 
Woodmen’s Circle, Omahat Seek eae aw se as 1895 27,086 10,702 12,224 31,731 13,422 11,579 170,631 143,125 130,417 1,174 1,303 1,347} 6.88) 9.10) 10.33 
North American Union, Chicagot......... 1895 u u 1,336 3,064 1,551 770) u 15,820 16,689 u 267 303) u 16.87) 18.15 
Degree of Honor, Sup. Lodge, St. Pault....| 1896 5,936 3,912 8,983 5,834) 7,027 5,358, 47,572} —«450,871) —«62,971 412 441 559! 8.66] 8.67) 8.88 
Fraternal Brotherhood, Los Angelest...... 1896 5,202 5,365 3,140 3,447 819 1,402) 26,156 24,799 14,427 239 240 213) 9.14 9. 68) 14.76 
Mystic Workers of the World, Fulton, IlLt.} 1896 17,417 9,325 23,543 30,835 20,312 14,612} 93,505 77,777 76,721 590 695 830} 6.31) 8.96) 10.82 
Royal Highlanders, Lincolnt.............. 1896 1,969 1,370 370 1,673 1,099 28,897) 21.928] 19,216 198 181 209] 6.85| 8.25, 10.87 
Brotherhood of Am. Yeomen, Des Moinest.| 1897 48,284 25,338 43,643 60,521 28,405 26,065) 229,602) 267,189 153,278} 1,513} 1,881 1,373} 6.59] 7.04) 8.96 
Modern Br'thern’d of Am., Mason City, Ia.| 1897 5,395 6,506 3,727 4,691) 5,851| 6,158) 65,360 9,685 44,872 661 531 611} 10.11] 10. 69) 13.62 
Neighbord of Wooderaft, Portland, Ore. ...| 1897 1,701 1,723 3,460 1,252 8,006 2:563| 45,278 51,538 71,155 375 502 771} 8.28} 9.74) 10.83 
New Era Life Association, Grand Rapidst..| 1897 6,436 3,423 3,620 3,565 4,726 3,521) 28,691 37,627) 34,698 177 319 399! 6.17) 8.48) 11.50 
Totals and averages (16 Societies). .... 198,470 117,623 162,835 198,360 212,774 156,896} 1,288,775) 1,407,842) 1,405,754 9,544, 12,061) 13,887) 7.41) 8.57) 9.88 
Praetorians, The, Dallasf................. 1898 7,833 5,444 9,880 9,098 7,014 7,444] 23,916} + 36,604| + ~—«-37,510 129 198 267| 5.39} 5.41) 7.42 
Jr. O. U. A. M., Ben. Degree, Pittsburght..| 1899 2,874 1,539 5,482 4,218 4,539 2,362 9,327 24,210) 21,809 59 130 118} 6.33} 5.37| 5.41 
North Star Benefit, Moline, Ill.t.......... 1899 704 306 330 570 537 330 7,047 7,1 5,375 40 53 73| 5.68) 7.38) 13.58 
Jr. 0, U. A. M., Fun. Fen., Pittsburght....| 1899 44,703 23,814 31,940 46,722 53,469 36,651 216,286 263,994 . 1,581 1,932 2,750} 7.08) 7.32} 9.20 
L’Union St. Jean Baptiste, Woonsockett...| 1900 4,375 2,450 4,889 3,452 6,727 4,823 29,879 41,52 50,739 277 311 429| 9.27] 7.49) 8.45 
Liberty Life Assur. ., Birminghamty....| 1900 8,007 2.875 2,471 2,943 8,177 5,832 24,462 22, 25,352 230 89 148, 9.40| 4.01) 5.84 
American Woodmen, Sup. Camp, Denvert..| 1901 10,815 8,040 i 32,079 16,951 14,182 20,133 52, 59,211 151 516 761] 7.50, 9.80) 12.85 
Golden Seal Assur. Soc., Roxbury, N. Y.t..| 1902 4, 2,958 3,481 4,104 509 4,000 9,502: 9,742 10,999 114 97 144! 12.00] 9.96) 13.09 
Aid Assn. for Lutherans, Appletont........| 1902 1,841 483 6,841 1,178 8,886 1,580 10,130 22,692 51,773} 60 90 190} 5.92) 3.97| 3.67 
Fraternal Reserve Assn., Oshkosht........ 1902 2,192 1,530 4,889 2,890 1,376 1,374 12,110 15,154 14,230) 72 84 120} 5.95) 5.54) 8.43 
Totals and averages (10 Societies). . .. . 87,789}  49,430| 96,106) 107,254] 111,185] 78,578 362,792, 495,959, 575,988, 2,663/ 3,500] 5,000! 7.34] 7.06) 8.68 
Fraternal Prot. Assn., Inc., Boston........ 1904 4,071 2,738 5,597 4,338 7,348 4,874, 11,091] — 19,183| -24,638 71 91 188} 6.40| 4.74| 7.63 
Modern Romans, Manistee, Mich... ...... 1904 134 116 315 161 5 27 2,681 2,598 2,146 ll 21 26| 4.10} 8.08] 12.12 
Woodmen of Union, Hot Springs, Ark... . 905 1,015 400; 11,209 13,4551 20,274 «17,573 615| 24177; 46,707 5 354 504} 8.15) 14.64| 10.79 
Bankers Mut. Life Co., Freeport, Ill....... 1907 1,179 647 2,455 1,782 3,335 1,891 3,688 7,664, 13,372 18 52 85) ....| 6.78) 6.3 
Merchants Res. Life Ins. Co., Chieagot....| 1907 On ivaege 337 750 301 591 6,166 4,009 3,582} ...... 29 36) ....| 7.23) 10.19 
Totals and averages (5 societies)... .. 11,102 13,90 20,003 20,486 31,263 24,956) 24,241 57,631) 90,359 105 547 839| 4.33] 9.49| 92.8 
Grand totals and averages (75 Societies) 897,503 507,750! 697,934!  739,080' 848,190) 732,282! 5,892,368! 6,109,9401 6,255,123] 55,399! 60,7441 73,74219.40 9.94' 11. * 





* Maintains reserve by American Experience Table and three per cent. interest. + Maintains a mortuary reserve. 





statutory rate plan. c¢ Prior to June, 1922, United Order of Foresters. d After January, 1922, the 


Security, Topeka. a Formerly the Bohemian Slavonian Benefit Society of U. 
Nat. Protective Life Assn. f Formerly Fraternal Mystic Circle. g Formerly Empire State Degree of Honor. 
tAnd i adjustment to adequate class. 1 Includes 861 by consolidation. 


m Policies are in process of 


13 


t Maintains legal reserve. 


§ Maintains legal reserve in connection with new members of 
licies of this association are on a flat-rate basis with full legal reserve. b Formerly the Knights and Ladies o 


S., Cleveland. ¢ Consolidationk Columbian Circle, Chicago, and Nat. Prot. Life Assn., Waverly, N. Y. Fi 
Includes 15,222 exchanges. j Formerly Heralds of Liberty. & Also 


for 1916 and 1921 are fo 
isability and benevolence 
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FIRE REINSURANCE TREATIES 
Eagle Fire Insurance Company 


New Jersey 


Baltica Insurance Co., Ltd. 


Denmark 


Franklin W. Fort Thomas B. Donaldson 
18 Washington Place, Newark, N. J. 











Address Home Office For Agency Connection 


m= HAMPTON ROADS 


FIRE «» MARINE 
Insurance Company 


NORFOLK, VA. 


P. D. BAIN 
Chatrman of the Board 


HENRY G. BARBEE 
Presiden 











Atlantic Life Insurance Company 
Richmond, Virginia 
Assets more than $17,000,000 


Insurance in force more than $142,000,000 


Atlantic Life is paying 544% interest on proceeds of 
policies left with the Company on the instalment 
and trust fund options. 


“Honestly, It’s the Best Policy’ 











GEORGE WASHINGTON LIFE 


INSURANCE COMPANY 
Charleston, W. Va. 
Harrison B. Smith, President 


presents opportunity for liberal contracts covering definite 
territory with Home Office registry and with power of ap- 
pointment of sub-agents. 

The States of West Virginia, Virginia, Ohio, Kentucky, Ten- 
nessee, South Carolina, North Carolina, Georgia, Michigan, 
Oklahoma and Washington. 


Address ERNEST C. MILAIR, Vice President and Sec’y. 





Is It Insured 7 


FURS Insured against Loss of any kind 
(except Moth and Wear and Tear) at 
All Times and All Places 


A. F. SHAW & COMPANY 


75 Maiden Lane Insurance Exchange 
New York City g : Chicago, II. 
General Agents -‘A]] Risks Department 


fait? Fire & Marine Insurance Co. 

















OPPORTUNITY! 


Desirable Territory Open for Gen- 
eral Agencies. Liberal Contracts. 


THE CAPITOL LIFE INSURANCE COMPANY 


Denver, Colorado 











THE WOMAN’S BENEFIT ASSOCIATION 


ORGANIZED OCTOBER 1, 1892 
Largest Fraternal Benefit Society in the World Composed Exclusively of Women 
The Rates are Adequate 
Total Membership including Juniors is over 270,000 
The Reserve Fund ‘is over $21,000,000 
Its Business Standing is of the Best 
Gives Safe Protection to Women and the Children of its Members 
Health Service at W. B. A. Health Centers 
Visiting Nurse Service Free for Sick Members 
Summer Camps and Clubs for Girls 
Has Junior Rose Courts and Cradle Roll tor Infants 
Its Reviews are Social and Welfare Centers 

Write for Information to 


MISS FRANCES D. PARTRIDGE, 


MISS BINA M. WEST 
Supreme Supreme Secretary, Port Huron, Michigan 


President, Port Huron Michigan 
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BALTIMORE LIFE INSURANCE COMPANY 
BALTIMORE, MD. 


WILLIAM O. MACGILL, President 


Agents desiring to connect themselves with a solid and progressive, yet 
conservative Life Insurance Company, can address S. D. Powell, Secretary, 
giving references. 

Industrial and Ordinary Life Insurance policies issued upon all attractive 
forms of policies. 




















Honest-to-goodness 
Personal Co-operation 


Company 


of 
WSEAS We believe in team-work, as exemplified in the 
Co-oper ation help that is given to every Des Moines Life 
. . and Annuity Agent. We have always felt that 
two men working together do more than one, 


JJ Shambaugh alone. 
Rresident. . 


Interested? Write for openings! 








~Des Moines. fowa. 
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FIRE INSURANCE 








INSURANCE INSTITUTE 
MEETS 


Otho E. Lane Elected President at 
Annual Session 








TWENTY-FOUR FINAL CERTIFICATES 
AWARDED 





Speakers Are Edson S. Lott, James A. 
Beha, R. Y. Sketch, Henry Moir and 
Frederick Richardson 
Otho E. Lane, president of the Niagara Fire 
Insurance Company, was elected president of 
the Insurance Institute of America, at its an- 
nual meeting held at the Bankers Club, New 
York, on Tuesday of this week. Henry Moir, 
president of the United States Life Insurance 
Company, and Charles R. Pitcher, deputy 
United States manager of the Royal Insurance 
Company, were elected vice-presidents. Ed- 
ward R. Hardy, assistant manager of the New 
York Fire Insurance Exchange, was re-elected 

secretary and treasurer. 

The meeting was preceded by a luncheon and 
was attended by nearly 100 prominent executives 
in all branches of the business. Edson S. Lott, 
president of the United States Casualty Com- 
pany, presided as the retiring president of the 
Institute, he having served two terms in that 
office. He introduced in succession, Frederick 
Richardson, United States manager of the Gen- 
eral Accident Fire and Life Corporation; 
James A. Beha, Superintendent of Insurance of 
New York; R. Y. Sketch, president of the 
Chartered Insurance Institute of Great Britain, 
and Mr. Moir. All spoke briefly concerning the 
work of the Institute. Mr. Richardson covered 
a variety of topics very cleverly by assuming the 
character of an insurance broker spending an 
evening at the radio and every now and then 
tuning in on the speech of an insurance execu- 
tive, getting only brief extracts therefrom. 

Mr. Sketch outlined the strong position oc- 
cupied by Chartered Insurance Institute in Eng- 
land and referred to honor conferred upon some 
of its officers by the Insurance Institute of 
America, in making them honorary members. 
The Chartered Institute is, he said, unable to 
reciprocate om account of the provisions of its 
charter, which are not subject to revision at 
the present time. 

Secretary Hardy reported that the organiza- 
tion now has 174 corporation members, an in- 
crease of 66; 348 fellows; 81 associates, an in- 
crease of 23; and 21 insurance societies, an in- 
crease of 3. 542 students sat for the examina- 
tions and 407 certificates were granted. 

A committee, consisting of Mr. Pitcher and 
Mr. Hardy, was appointed to prepare a me- 
morial upon the death of W. G. Falconer, whose 
work in helping the Institute get a charter in 
New York State was particularly spoken of. 


A change in the by-laws was approved in- 
creasing the board of governors from 19 to 21. 
The following were elected: 1928, Percy J. 
Perry, Seattle; George D. Markham, St. Louis; 
Charles R. Tuttle, Chicago; 1929, E. W. Allen, 
New York; George I. Cochran, Los An- 
geles; James W. Henry, Pittsburgh; James 
Wyper, Hartford;; 1930, H. B. G. Alexander, 
Chicago; James P. Barry, New York; Charles 
A. Bickerstaff, Atlanta; Walton L. Crocker, 
Boston; Cornelius Eldert, New York City; J. 
B. Levison, San Francisco; Victor Roth, New 
Haven. 

Twenty-four final certificates were granted to 
students from all over the country. A list of 
those receiving certificates follows: Foster I. 
Barnard, Manchester; Wm. H. Blair, Jr., New 
York City; F. Stuart Brown, New York City; 
Louis P. Cain, Jr., Chicago; Kenneth F. Chap- 
man, Watertown; Harold F. Crozier, New York 
City; Glenn A. Crysler, Watertown; Louis 
James Dreyer, New York City; Paul S. Grahn, 
Watertown; N. Palmer Harmon, Manchester ; 
Harry Hazlehurst, Jr.,. New York City; Wm. 
Keller, Jr.. New York City; George B. Kidd, 
Baltimore; Richard A. Leyendecker, New York 
City; Jennie C. McLeod, Boston; Ernest L. 
Morales, Los Angeles; Frederick E. Muller, 
New York City; Harold J. O’Neil, Watertown; 
Ralph E. Prouty, New York City; Henry Tib- 
stra, Chicago; Giles H. Valin, Watertown; 
John J. Ward, New York City; Herbert A. 
Wheeler, Boston; Henry W. Wolff, New York 
City. 


INDIANA INSURANCE DAY 


Event to Be Staged on January 24 

INDIANAPOLIS, INp., October 17.—Plans for 
the fifth annual Indiana Insurance Day conven- 
vention, to be held in Indianapolis, January 24, 
began to take definite form when Howe S. 
Landers, of Landers & Landers, Indianapolis 
general agency, general chairman of the event, 
announced the chairmen of the various commit- 
tees that will arrange the various details. 

The program is to be in charge of a group 
of veteran insurance men of the State. Mr. 
Landers has stated that more time will be given 
this year to hearing the viewpoint of the big 
buyers of insurance than heretofore has been 
given. 

Those placed at the head of the committees 
were William L. Leonard, chairman of the 
speakers’ committee; Robert E. Throckmorton, 
chairman of the registration committee; Fred 
Robertson, chairman of the publicity committee, 
and C. F. Merrill, chairman of the entertain- 
ment committee. Joseph W. Stickney, as presi- 
dent of the Insurance Federation of Indiana; 
Hugh E. Reynolds, secretary of the Federation, 
and C. C. Duck, its treasurer, also will be 
members of the body in charge of the affair. 


- 
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BLUE GOOSE 





Order in Annual Convention at 
Dallas 





ATTENDANCE OVER 250 





Entertainment Arrangements Include Ban- ~ 


quet, Golf, Bridge and Motor Tours 
[By a STAFF CORRESPONDENT] 

Datias, TEx., October 25.—In spite of the 
fact that this is probably the first time that the 
Order of the Blue Goose has held its convention 
so far from the center of population, a record 
breaking attendance was on hand Wednesday at 
the Adolphus hotel to hear Most Loyal Grand 
Gander Wirt Leake, of Dallas, at the opening 
session. Over 250 had registered by Tuesday 
night and many more were expected. 

The annual golf tournament was held on 
Tuesday and the annual dinner was held in the 


Dallas Athletic Club on that night. The Okla-—‘ 


homa Pond produced a minstrel show for the 
dinner, and at 9 P. M. the entire party went to 
the Palace Theater for a special entertainment. 

The. visiting ladies have been entertained, 
under the direction of Mrs. Jas.,S. Herefored, 
by an automobile ride, an informal tea, and a 
bridge luncheon. The women held their good- 
fellowship supper on Wednesday night at the 
Adolphus, under the chairmanship of Mrs, M. 
G. Jarreau. 

Grand Wielder of the Goose Quill Paul E. 
Rudd, of Milwaukee, has been active during the 
convention and presented his formal report at 
the Wednesday session. 


Hope Revives for Commission Settlement 


Cur1caco, Itt., October 25.—Once again hopes 
have been rekindled in Chicago and Cook 
County for an early settlement of the irksome 
fire commission problem by the adoption of a 
compromise plan that will be agreeable to all 
parties concerned. The rekindling was done oy 
August Torpe, Jr., president of the Chicago 
Board of Underwriters at the quarterly meet- 
ing which was held last week. 

Mr. Torpe announced that an entirely new 
program is being formulated by the board, the 
nature of which he would not reveal, to replace 
the so-called “Palmer Plan,” which was defeated 
at the July meeting. The board also opened 
the way for negotiations with any company 
group when a special conference committee of 
five agents was authorized. This committee 
will not be appointed until a request for it is 
made by the companies. 


National Liberty Appointment 
The National Liberty Insurance Company an- 
nounces the appointment of John L. Hon as 
State agent for Southern Illinois, succeeding 
Lloyd W. Brown, who recently resigned. 
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ADVERTISING A FEATURE 





Agents Listen to Expert at New Or- 
leans Convention 





W. W. ELLIS A SPEAKER 





Finds It a Help to Local Agents—Should 
Be Designed to Save Selling Time 
[By a Starr CorRESPONDENT] 

New Or.eans, La., October 20.—Advertis- 
ing took a prominent place in the deliberations 
yesterday afternoon of the National Association 
of Insurance Agents. W. W. Ellis, assistant 
to the general manager of the National Board 
of Fire Underwriters, addressed the convention 
on the subject, dwelling upon the functions 
which advertising will perform for the agent. 
Later in the afternoon a special group session 
was held at which the leader was W. W. Dar- 
row, advertising manager of the Home Insur- 
ance Company. His talk was mainly concerned 
with newspaper advertising for agents and pro- 
voked a lively discussion, some expressing the 
belief that newspaper advertising brought about 
too wide a spread to be worth its cost. 

Walter H. Bennett, secretary of the Associa- 
tion, outlined the plans for the series of copy- 
righted advertisements which the Association, 
with the aid of the Insurance Advertising Con- 
ference, has prepared for the use of its members. 

Mr. Ellis in his talk pointed out four func- 
tions of agency advertising, saying in part as 
follows: 


A local agent’s advertising should be designed 
to save his selling time. One agent told me, “I 
haven’t the time to advertise—you see I am 
alone in the office with one assistant.” He is 
the very man who needs exactly what advertis- 
ing could do for him. 

Advertising may also be used to increase the 
prestige of an insurance agency office. The 
salesman knows that if he represents a well- 
known office he finds it easier to get down to 
facts. Agents who are just starting in busi- 
ness find that to be the case. People buying 
insurance buy because of confidence in the in- 
stitution and organization of insurance and con- 
fidence that they are protected. They know 
that to a large measure they depend for their 
protection on ability of the local agent. A 
well-known office, therefore, commands their 
confidence. 

Advertising does one more thing for the local 
agency—it promotes a wider distribution of in- 
surance lines. Agents who have devoted them- 
selves to obtaining as insurance clients only 
close friends or relatives find that by carefully 
planned advertising they are able to reach many 
people who otherwise would not be reached. 
Advertising opens the door to clients and keeps 
the door open. Advertising makes it possible 
for the agency to spread out and expand at a 
very small expense in promotional work. 

The entire insurance business depends pri- 
marily on distribution of risks. Companies 
must have the widest possible distribution and 
agents must have as large as possible number 
of clients on their books. Advertising at a 
small expense can be used by agents to get 
clients and hold clients with the smallest possible 
expenditure of personal time. 

I am only taking up four phases of what ad- 
vertising can do for local agents. It certainly 
orders the work in the agency. One great 
trouble in agency work is to be able to set a 
program in advance and stick to it with a rea- 
sonable amount of faithfulness. If a letter has 
been mailed to a list of clients on a specific 





New Officers of the National Asso- 
ciation of Insurance Agents 


President, W. Eugene Harrington, At- 
lanta, Ga. 

Chairman of the Executive Commit- 
tee, R. P. DeVan, Charleston, 
West Virginia. 

Regional Vice Presidents: 

New England States, James W. Cook, 
Providence, R. I 

Middle Atlantic, Eugene A. Beach, 
Syracuse, N. Y. 

Southeastern, E. E. Goodwyn, Em- 
poria, Va. 

East Central, Henry G. McMillan, 
Knoxville, Tenn. 

Southwestern, J. H. Johnson, Clarkes- 
dale, Miss. 

Missouri Valley, C. G. Blakely, Jr., 
Topeka, Kansas. 

North Central, Walter T. Greene, Mil- 
waukee, Wis. 

Great Lakes, D. J. O’Keeffe, Fort 
Wayne, Ind. 

Rocky Mountain, Max S. Schayer, 
Denver, Col. 

Southwest Pacific, Willson Pierce, Los 
Angeles, Cal. 

Northwest Pacific, H. E. Briggs, Se- 
attle, Wash. 











line of insurance, then the agent has a list 
of calls to make. 

His promotional work is laid out for him. 
The office work falls in line and a systematic 
development of business takes place. I do not 
say a systematic development of business can- 
not be accomplished without advertising but it 
seems far more likely if advertising is used. 
The most advertised office, in my experience, 
has been the best ordered with the most time 
available for personal selling. 

Mr. Darrow favored co-operative agency 
newspaper advertising, such as that being pro- 
vided by the Association. In part he said: 

Newspaper advertising must carry a message 
of generai interest. It is good for helping to 
build up an agency name and reputation. It 
gets across an idea to the community at large. 
The use of newspapers can be made particularly 
effective if used immediately following any sort 
of calamity. In fact, this might be the excep- 
tion to the statement that direct returns can- 
not be checked against newspaper advertising, 
for at psychological moments it can be tre- 
mendously effective amd I am sure that more 
than one of you men can tell of some particular 
instance when you used the newspapers profit- 
ably. 

Perhaps the most effective newspaper adver- 
tising that can be done locally is of the type 
which the National Association is now inaugu- 
rating. It is the educational type of advertis- 
ing that is intended to get people on more fa- 
miliar terms with insurance. 

Space purchased co-operatively does not de- 
mand an excessive amount from any agency and 
it makes possible advertising on a scale large 
enough to command attention. 


Predicts New Governing Body in West 

New Orteans, La., October 20.—H. E. 
McKelvey, of Edwards, George & Co., Pitts- 
burgh; at the sessions this morning of the Na- 
tional Association of Insurance Agents, freely 
predicted that in a very short time there would 
be formed in the West a new association called 
the Western Underwriters Association. This 
organization would, he said, be composed of 
present members of The (Western) Union and 
the Western Insurance Bureau. 
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NEW ORLEANS FINE HOST 


Many Features to Entertainment 
Program 


AGENTS WELL PLEASED 


Union Indemnity Company and Local Com- 
mittees Offer Many Attractions 
[By a Starr CorrRESPONDENT] 

New Orteans, La., October 21.—Stewart 
Maunsell was chairman of the local entertain- 
ment committee which entertained the thirty- 
second annual convention of the National As- 
sociation of Insurance Agents, in session here, 
and, with the generous aid of the Union In- 
demnity Company of New Orleans, succeeded 
in filling the out-of-conventions’ hours with 
pleasures long to be remembered. 

The Union Indemnity Company and the 
genial president thereof, Mike Moss, took a 
leading part in making everyone comfortable 
and happy. The Moss family owns the Hotel 
Roosevelt, where the meeting was held and in 
consequence it may be said that during this 
week the agents owned it. The company 
arranged a big room on the main floor with an 
oak tree, its trademark. Upstairs there was 
a roomful of stenographers where delegates 
could handle their correspondence in short 
order. The company was host Thursday after- 
noon, taking the entire convention on a boat- 
ride around the New Orleans harbor. A big 
pleasure steamer was chartered and luncheon 
was served on board. Refreshments were 
served during the afternoon and dancing was 
enjoyed by all. 

Wednesday evening there was a stag party 
for the men at the Young Men’s Gymnastic 
Club and for the ladies a theater party. The 
stag party consisted mainly of boxing bouts, 
including a battle royal. 

The main ball was held Thursday evening at 
the hotel and proved a delightful affair. All of 
the entertainment features were largely attended 
and proved highly successful. Many of the 
agents took trips to the French quarter to en- 
joy the many fine restaurants there. All the 
delegates seemed to feel that they had enjoyed 
the New Orleans convention more than any 
other held in recent years. 


Statement on California Bank Agencies 

New Or.eans, La., October 20.—The execu- 
tive committee of the National Association of 
Insurance Agents to-day gave out the follow- 
ing statement in reference to the bank agency 
situation in California: 

The executive committee of the National As- 
sociation of Insurance Agents, in_ session at 
New Orleans, had before it as an item of un- 
finished business on Wednesday evening the 
general bank agency situation throughout the 
country. With respect to any appointments in 
violation of the Conference Agreement reported 
to exist in California, it was ordered that com- 
plaints, when and if regularly received, would 
be given prompt attention by the committee. 
This finding has been communicated to the of- 
ficers of the California Association of Insur- 
ance Agents. 
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Agents’ Convention Constructive 
(Concluded from page 3) 
of many local boards throughout the country 
and has assured the Nationad Association of a 
desire on their part to support all effective local 
boards with reasonable regulations. He further 
feels that where a difference of opinion arises 
between his company and local boards that it 
should be made the subject of a conference be- 
tween his company and the National Association. 
Mr. Williams states that The Travelers Fire 
has not nor do they propose to conduct the 
Travelers Branch offices on an “over the 
counter” basis except in large cities such as 
New York, Chicago, Philadelphia and San 
Francisco, where this is the general practice; 
and to confine its writings through such 
branches to full time solicitors of The Travel- 
ers Insurance Company domiciled within the 
branch, and regular policy writing agents. 
This attitude on the part of The Travelers 
meets the hearty approbation of the executive 
committee and establishes a precedent the signif- 
icance of which should appeal to all of us. 
This statement is made to clarify the atmos- 
phere and to express our keen appreciation of 
the spirit of co-operation and friendship toward 
this Association manifested by Mr. Williams in 
the several conferences held with him. 
It was quite generally conceded that the 


problem was well disposed of and that localities 
troubled with unusual activity on the part of 
non-policy writing agents could control the sit- 
uation locally through a strong local board. 
Mr. Williams undoubtedly made a name for 
himself as the peer of insurance diplomats. 


EuGENE Harrincton Popular 

The election of W. Eugene Harrington, of 
Atlanta, as the new president of the Associa- 
tion, followed naturally enough when it was 
found that former President Frank L. Gardner, 
of Poughkeepsie, did “not choose to run” for 
a second term, although strongly urged to do 
so. Mr. Harrington has been chairman of the 
executive committee for the past year and is 
also widely known as chairman of the Associa- 
tion’s better business methods committee. R. 
P. De Van, the new executive committee chair- 
man, comes from Charleston, W. Va., and has 
figured prominently in the council chambers of 
the Association for some years past. He is 
one of the most popular younger members of 
the organization. 

J. W. Rose, of Buffalo, president of the New 
York association, was chairman of the nomina- 
tion committee, and made the announcement 
that his committee had passed the following 
resolution prior to making nominations: 


Resolved, That to be consistent with the 
practice of the National Association it be 
declared as the policy of this committee that no 
name shall be submitted to the convention for 
any office unless his proposer can vouch for 
the fact that such person does not represent 
any company that has been declared in viola- 
tion of National Association principles. 


Loca CommMiTTEES Do FINE Work 

John X. Wegmann, president of the Lafayette 
Fire Insurance Company, of New Orleans, 
president of the New Orleans Fire Insurance 
Exchange, prominent New Orleans local agent, 
and chairman of the local convention commit- 
tees, omitted nothing which would go to make 
the meeting a success. He was constantly on 
the job and as a result everything ran with 
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remarkable smoothness and celerity. He started 
the sessions off with a charming and eminently 
fitting act when he presented the Association, 
in behalf of the New Orleans Fire Insurance 
Exchange, with a huge flag of heavy specially 
woven silk, mounted upon a walnut standard, 
and the whole provided with a beautiful case, 
so as to form a regular part of the Association’s 
convention equipment. 


MEMBERSHIP CUPS 

The president’s membership cup went to Kan- 
sas this year as the result of the large increase 
made there during the past year. The Des 
Moines attendance cup went to Mississippi, 
which had the largest attendance of any State 
outside that where the convention was held. 

The Woodworth Memorial was not awarded 
this year, it being the opinion of the cOmmit- 
tee that there had been no work by any agent 
during the year meriting such a high reward. 

The sessions this year were somewhat less 
animated than they have been ‘at other times, 
probably due to the fact that the program was 
largely of an educational flavor. Nevertheless, 
there was much of value and many agents re- 
mained through every session until it was 
entirely over. 


RESOLUTIONS 

The resolutions committee commented upon 
the success of the campaign for securing 
qualified agents, upon the necessity for 
strongly supporting all accident and fire pre- 
vention campaigns, upon the benefits to be 
derived from the five-year development -pro- 
gram, and upon the desirability of making use 
of the Association’s new advertising campaign. 

The committee’s report pointed out the muti- 
ple agency problem needs constructive action, 
and accordingly asked that a meeting between 
the conference committees of the National 
Board of Fire Undewriters and the association 
be arranged, with a view toward recognition by 
the companies of local board rules in respect 
to this matter. The report was adopted. 


Resolutions offered and adopted were as 
follows: 


18 


The New Orleans Insurance Exchange, its 
officers and committees, have given every assist- 
ance it was possible to render for the success 
of our annual convention, the entertainment pro- 
vided by our hosts has been unexcelled. The 
presentation to the National Association of the 
flag of our country at the opening session was 
a thoughtful, patriotic act that will always re- 
mind us of our enjoyable stay here and inspire 
us in our deliberations at all future meetings. 
We desire to express our deep gratitude and 
warm appreciation for the splendid co-operation 
and hospitality of the New Orleans agents that 
has made this an outstanding and successful 
convention. 

We wish to express our thanks to the Union 
Indemnity Company of New Orleans and its 
officers for their warm reception of the mem- 
bers of our association at this convention and 
for the delightful hospitality we have enjoyed 
through their courtesy. 

Whereas, Flood control in the Mississippi is a 
work of such magnitude and urgency that it 
should be dealt with in legislation and adminis- 
tration upon its own merits, separate and distinct 
from any other undertaking ; 

Therefore, be it Resolved, That we heartily 
concur in the recommendation presented to the 
Directors of the United States Chamber of 
Commerce by that organization’s Flood Control 
Committee. 

That the federal government should hereafter 
pay the entire cost of constructing and main- 
taining works necessary to control floods of the 
lower Mississippi Valley. 

The federal government should assume the 
sole responsibility for locating, constructing and 
maintaining such works. Ae 

There should be an adequate appropriation to 
insure efficient, continuous and economic work, 
the funds to be made available as needed. 

Be it further Resolved, That this resolution be 
spread on the records of the National Associa- 
tion of Insurance Agents, and a copy of same 
sent to the Congress of the United States. 


Thrasher Hall’s New Publication 

“Hall’s Fire Insurance Digest and Question 
and Answer Service,” a monthly loose leaf pub- 
lication, has been started by Thrasher Hall, of 
Chicago. In it Mr. Hall will present his opin- 
ion or construction of the conditions of insur- 
ance as set forth in the insurance contract, first 
taking 1p the New York Standard Fire Policy 
of 1886, which is still used in States having no 
law to the contrary. 
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Association Has Record of Advancement 


During Past Year 


By Frank L. GARDNER 


Retiring President, National Association of Insurance Agents 


(Extract from Annual Address at New 


year, the historian will have no great battles 

to recount or great changes in policy or 
fundamentals to describe. There have been 
years when your officers have had to meet seri- 
ous situations, have had to make rapid deci- 
sions and have had to fight valiantly that the 
American Agency System might remain and 
continue as an active and integral part of the 
insurance business. 


“Back to fundamentals” is frequently the cry 
and the subsequent course of action in an or- 
ganization of men. Though we are not aware 
of any definite cry, such, to a large extent, has 
been the course of action of the National As- 
sociation during the past year. 

Since we are here to appraise the present 
state of our organization and to determine upon 
our policies for the next year, we can express 
—without lack of modesty—our conviction that 
we have successfully tried to add somewhat to 
the heritage left to us by our precedessors and 
have given something of definite value to our 
business and the public. 


We who have been honored with the respon- 
sibility of office in the Association, believe that 
it has shown once again the sincerity of the 
local agents in providing the public with reliable 
protection by doing that work which brings them 
no material advantage, but devolves upon them 
as a necessary part of their day’s occupation, 
and which they do because duty commands. 
The agent has not forgotten what Theodore 
Roosevelt has said of a man’s debt of time 
and money to his trade or profession. 

That debt is ever in the minds of National 
Association leaders. It must be, for that is the 
prime function of a trade association. We 
realize that the force of our efforts depends 
entirely upon the strength behind it and that 
that strength is determined by the number con- 
tributing to the force, or the degree to which 
they will exert themselves. In turn, the degree 
of exertion is raised or lowered by the power 
of the spirit. The spirit or the mind of the 
supporting agent may depend upon the type of 
organization with which he is affiliated. If 
membership is easily had and the Association 
has no principles for which it will stand, then 
the spirit will not be willing, except for the 
faithful few who have vision and unflagging 
courage. 


: writing the insurance history for the past 


During the past year we have seen the State 
associations make effective their eligibility stand- 
ards for membership. Thus they are asserting 
definitely that agency organizations do stand 
firmly for principles. They have declared that 
an agent may have his choice between the 
agency of a company which has intentionally 
and continuously placed itself in violation of 
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our principles for the preservation of the Amer- 
ican Agency System or membership in the 
National Association. 

It has seemed wise to call attention to the 
fact that as insurance has expanded, as it has 
widened its service and scope of operation, that 
it has bound itself with “red tape” in the form 
of rating bureaus and other organizations that 
altered the function of the local agent. He 
formerly assisted in making the rates for his 
companies, was depended upon for inspections 
and accurate knowledge of local conditions. We 
have seen the rates based on physical hazard 
owing to the fact that they are easier to iden- 
tify and prove than moral hazard. That the 
companies realize this situation is evident when 
we read of the establishment by fire companies, 
particularly by Western departments, of credit 
division. This, of course, is absolutely essen- 
tial, but it never can accomplish the ideal re- 
sult without the co-operation of a competent 
agency force on the ground capable of recog- 
nizing moral hazard and feeling the obligation 
of doing so. 

Fortunately there are increasing signs that 
the local agent is coming more and more into 
his own and the fact is well known that agents 
have already been called in to a number of con- 
ferences with both company and State officials, 
while agency qualification is being more and 
more recognized as the need of the hour in 
order that the assured may receive competent 
service and the company intelligent discrimina- 
tion in the selection of business. These are 
indications that the position of the agent in the 
insurance business, as competent to be heard on 
all questions relating to the service of insurance, 
is being recognized. 

Our only complaint, if any, as we see it, is 
that organized agents must spend so much of 
their time showing the necessity of hearing 
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their viewpoint at the inception of conferences. 
How much more progress could be made if all 
angles of the insurance business were to accept 
the sane and rapidly advancing doctrine of co- 
operation, rather than resisting such efforts in 
many cases and then finally co-operating only 
as a last resort. 

While we have cause for a full measure of 
optimism, we still have some serious difficul- 
ties to consider which have been brought to the 
front through the new organization of fire in- 
surance companies. Standardization of fire in- 
surance practices seems to have much in com- 
mon with the Eighteenth Amendment, inasmuch 
as many of its strongest advocates have felt 
that it should apply to the insurance agent and 
other companies, but that exceptions should be 
made in their case owing to unusual conditions. 

This has brought complaints from many of 
our members whose location has caused them to 
feel the brunt of these exceptions or from com- 
panies that have become uneasy on account of 
drift of business from them. The good rec- 
ord of the fire insurance business so far during 
the past year has apparently tended to empha- 
size the situation and it has meant that agents’ 
organizations must use their greatest wisdom in 
meeting these situations. 


All this calls our attention to the good judg- 
ment of the National Association in advocating 
and working hard for the strengthening and or- 
ganizing of local boards. It is a truism that 
members have very little value to our organiza- 
tion unless they are organized locally, for the 
reason that a well organized local board has a 
far greater chance of keeping insurance prac- 
tices on a higher level in their community, and 
at the same time are training men who appre- 
ciate the necessity of team work and are capable 
of taking an active part, not only locally, but 
in their State and National work. 

Many committees are appointed each year 
by both National and State organizations whose 
members, unless they have had training along 
this line, know very little of what it is all about, 
nor realize the magnitude of the agency move- 
ment and its accomplishments and, therefore, 
either do not function, or spend their term in 
office familiarizing themselves with the history 
of their organization and preparing to dis- 
charge the duties of their office. When they 
have been active and have kept track of what 
is going on, they are ready to take part in the 
affairs and proceed without loss of time. We 
are now enjoying excellent co-operation from 
many of the members and already we can note 
an increasing number taking an active interest 
and share in the organized agency movement. 

As agents, we are interested in the annual 


(Concluded on page 37) 
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Review of Qualification Laws and Rulings 


By Watter H. BENNETT 
Secretary-Counsel, National Association of Insurance Agents 


(Extract from Annual Report Presented at the 
New Orleans Convention) 


4ERE is much evidence to indicate that the 
j ee of an agency qualification standard is 

gaining ground. The National Convention 
of Insurance Commissioners now has a commit- 
tee at work, entrusted with the task of devising 
a plan to arrive upon a uniform agency license 
system. Preliminary report of this work was 
made last month at the Commissioners’ Annual 
Convention at Cincinnati, with distinct progress 
noted. 

In Alabama the qualification law was passed 
this spring. The Alabama Association has of- 
fered the Superintendent of Insurance its assist- 
ance in making the measure effective. 

In Connecticut the qualification law was re- 
vised at the last legislative session. -The dis- 
tinguished Commissioner of that State is now 
vigorously advocating and consistently practic- 
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ing the wise and wholesome tenets of his law. 

In Florida the State Association, after a 
vigorous campaign and with the splendid co- 
operation of the department of insurance, has 
written upon the statute books a measure that 
will be of untold benefit in producing a more 
qualified agency force there. 

In Kansas the business of insurance is in a 
position to function smoothly and efficiently un- 
der a new insurance code providing, among 
other things, ‘a standard agency qualification and 
resident agency law. 

In Massachusets the Commissioner has issued 
a drastic ruling requiring an applicant for an 
agency license to pass a satisfactory written 
examination that will test his competency. It 
will cover the more important provisions of the 
insurance laws and the provisions of the various 
policies issued by the company applying for his 
appointment. 

In Michigan the Commissioner of Insurance 
has just issued a warning of his plan to clean 
up agency conditions in his State by eliminating 
the unqualified and the unfit from the ranks. 





In New Hampshire the sturdy and careful 
Commissioner of that State is freeing the 
agency ranks of all those who are unqualified 
and particularly those men connected with finan- 
cial institutions who are in a position to influ- 
ence premiums by the coercive power of credit. 

In Pennsylvania on the first of September the 
Commissioner issued the most forward-looking 
and forceful pronouncement of the question 
that has ever come to my attention. Among 
other things he rules that no agent’s license will 
hereafter be issued in that State except to one 
who is familiar with the insurance law and the 
character of the insurance contract, of good 
business reputation and not a cashier, officer or 
employee of a State or Federal bank. He lays 
down a strong constructive platform upon which 
to build a representative agency structure. 

In Tennessee, the home of the distinguished 
president of the Insurance Commissioners’ Con- 
vention, there is a new qualification measure 
designed to protect the public from the operation 
of incompetent agents. 


Presentations to F. L. Gardner and W. E. 
Harrington 
[By a STAFF CoRRESPONDENT] 

New Or.eans, La., October 22.—Frank L. 
Gardner, in retiring as president of the Na- 
tional Association of Insurance Agents, was 
presented with a beautiful silver coffee service. 
Mr. Gardner and Mrs. Gardner, who was also 
present, were seated together at the front of 
the convention hall and James L. Case, past- 
president made the presentation in his inimit- 
able style. He gave out each piece separately, 
one to each until their hands were full. 

There was a big surprise when John X. Weg- 





mann, chairman of the local convention com- 
mittees stepped up and, calling for W. Eugene 
Harrington, the new president, presented him 
with a gold mesh bag for his wife, who was 
not present, but who was thus remembered by 
the New Orleans hosts. 


ACTS ON AGENCY CONTRACT 
Proposed Form of Western Union Con- 
sidered by Agents 
[By a STAFF CorRESPONDENT] 

New Or eEAns, La., October 19.—The execu- 
tive committee of the National Association of 
Insurance Agents, in session here this week, 
had before it a report concerning the proposed 
form of agency contract which has been pre- 


pared by The (Western) Union. As a result 
of this consideration, Eugene Harrington, 


chairman of the executive committee, inter- 
jected into his report to the members of the 
Association, given this morning, the following 
statement of policy determined upon by the 
committee : 


The executive committee had before it at its 
meeting in New Orleans on October 17, 1927, a 
current insurance press report to the effect that 
a proposed form of agency contract to be signed 
by agents had been approved by The (Western) 
Union and was being submitted to the South- 
Eastern Underwriters Association and the East- 
ern Underwriters Association for their approval. 
The report contained the text of the proposed 
contract and a statement that it was to be sub- 
mitted to the agens for their consideration. The 
committee wishes to advise the membership that 
the only intimation we have had of any proposed 
contract is through the press and to State that 
if any such form or contract should be sub- 
mitted to us for our consideration, legal ad- 
vice will be sought and the membership advised 
as to developments. In the meantime, should 
any form of contract be submitted to any one 
of our members for signature the matter should 
be referred to us, and the membership will re- 
ceive advice as to his rights under the proposed 














be a better judge of the value of 
a company from an agency stand- 
point than an agent who 1s himself 
a representative of that company? 
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Activities of Executive Committee of 
National Association of Insurance Agents 


By W. Eucene Harrineron, Retiring Chairman 


(Report Presented at Thirty-Second Annual Convention in New Orleans) 


T the first meeting of your committee in 
A December, 1926, consideration was given 

to the position of the National Associa- 
tion through its previously declared set of prin- 
ciples, and the adoption in convention assembled 
of the Milwaukee Declaration. It was felt that 
sufficient time had elapsed and that every ef- 
fort had been exhausted to adjust such dif- 
ferences as had existed between our association 
and companies which had been declared in viola- 
tion, and that a definite policy should then, be 
adopted, either of enforcement or a frank with- 
drawal from our previously declared position. 

Much depended upon that decision. During 
the several years that intervened since the date 
of the Milwaukee Declaration, it was charged 
that the agents were unwilling to reward those 
who had stood loyally by the National Associa- 
tion principles. The delay in enforcing the Mil- 
waukee Declaration was given as evidence of 
the insincerity of our resolutions. Your officers 
of that period were exhausting every effort to 
avoid a breach, hoping against hope that the 
organized agents could work in co-operation 
with all companies and devote their joint ef- 
forts to the general good of the business. 

They had left no stone unturned and -had not 
only met with a determined attitude of un- 
willingness to subscribe to our principles, but 
continued and flagrant violations thereof. 

The hour had struck; and once and for all 
it was to be determined whether or not our 
membership was to continue the support of those 
companies whose policies were tearing down the 
very foundation of our business. 

The judgment of your committee was unani- 
mous. Any other action would have sounded 
the doom of the strength of the National Asso- 
ciation, and opened wide the flood-gates of prac- 


tices inimical to our interests. It is unneces- 
sary at this juncture to reiterate the history 
behind this situation. A most carefully pre- 
pared statement issued by your Executive Com- 
mittee at its December meeting is available. In 
accordance with our determination to qualify 
our membership, the various state associations 
were requested to reconcile their membership 
with their principles. Progress along this line, 
far beyond our expectations, has already been 
made. The results have proven the wisdom 
of this decision. 

The question of increasing our membership 


through steady and continuous, rather than. 


spasmodic effort, has been given careful con- 
sideration. As a result, a five-year program has 
been developed, looking toward a ten per cent 
annual increase. For this purpose, state mem- 
bership committees are being appointed and 
definite plans developed toward further promot- 
ing organization of local bords. These state 
membership committees will be a part of the 
National Membership Committee, and will work 
in complete co-ordination and co-operation with 
the National Association through the regularly 
constituted state officers. 

To promote membership, a co-operative ad- 
vertising plan has been evolved—one which will 
stamp an agent in his community with the 
prestige that follows membership in national 
trade associations. This is an asset worthy of 
confidence and support, since the outsider who 
is unwilling or unable to serve in co-operation 
with his fellows is viewed with suspicion. 

Too, membership is to be made more val- 
uable through practical benefits gained by the 
work of the Better Business Methods Commit- 
tee, looking toward efficiency in agency man- 
agement. Coupled with this goes the service 


through the National Association member of 
the proposed plan dealing with automobile in- 
surance, concerning which more will be heard 
at this convention. 

By this five-year development campaign, we 
hope to make membership so valuable that the 
annual turnover will be substantially reduced, 
while the incentive for membership will be such 
as to bring within our ranks the fifteen thousand 
agents whom we feel are eligible for affiliation. 

Although the automobile has been a meditim 
for a large increase in premiums, there has fol- 
lowed in its wake problems of a most serious 
nature. We have seen in Southern California, 
Chicago, Detroit and Missouri, millions of 
premiums being written through “autothobile 
clubs.” Throughout the country premiums 
which we feel properly belong to the insurance 
agent are being written by automobile finance 
companies. 

It is imperative that State associations give 
heed to the necessity of organizing a sufficiently 
large and representative membership to combat 
the efforts of automobile clubs engaging in the 
business of insurance. 

This can only be done through organization, 
as the effort of the individual agent will avail 
nothing. 

We feet that our companies should discon- 
tinue the practice of licensing automobile finance 
companies. We helieve that finance companies 
should be provided with the single interest 
policy and that: insurance companies should con- 
fine their writings for them to the single in-~ 
terest policy, such as recommended at the Chi- 
cago Mid-Year Meeting. 

Under the general head of automobile insur- 
ance may also be mentioned compulsory auto- 
mobile liability proposals. 





R. P. De Van 


Chairman, Executive Committee 


W. Evucene HARRINGTON 
President 
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Joun-X. WecMANN 


Chairman, Local Convention Committee 
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SUNDERLIN’S LECTURES 


ON THE 


FIRE INSURANCE CONTRACT 


By CHARLES A. SUNDERLIN, A. B., LL. B. 


of the Los Angeles Bar 
Secretary and General Counsel of the Insurance Institute of Southern California 


The 40 lectures by Mr. Sunderlin constitute a distinctly valuable contribution to the literature of fire 
insurance, and will be of genuine service to executives; underwriters; adjusters; general, special and local 


agents; insurance brokers, lawyers and the public. 


By studying these lectures, managers, agents, brokers and other students can gain a clearer under- 
standing of the provisions of the fire insurance contract, thus fitting themselves the better for the intelligent 


handling of their business. 


THE SERIES OF 40 LECTURES EMBRACES THE FOLLOWING TITLES: 


The Policy Contract—General 

Insurable Interest 

Public Relations 

State Regulation or The Police Power 

Cooperation and State Supervision 

Co-Insurance 

Valued Policies 

Professionalizing the Fire Insurance Business 

Construction and Operation of the Policy- 
Contract 

The Fire Insurance Rate 

Fire Insurance Reserve 

Agency and Brokerage 

Premiums 

Fire Prevention 

Estoppel, Waiver or Ratification 

Property and Hazards Not Covered 

Concealment, Misrepresentations 

Warranties 

Matters Voiding Policy 

Matters Suspending Insurance 


Chattel Mortgage Clause 

Fallen Building Clause 

Negligence 

Cancellation 

Risks and Causes of Losses 

Duty of Insured in Case of Loss 

Ascertainment and Amount of Loss 

Options of the Company in Case of Loss 

Apportionment of Loss 

Loss—When Payable—Non-Waiver by Ap- 
praisal or Examination 

Adjustments 

Subrogation 

Insurer’s Liability 

Mortgagee Interests 

Earthquake Clauses 

Use ‘and Occupancy—Profits and Commis- 
sions—Rents and Leaseholds 

Floating, Excess and General Cover Contracts 

Miscellaneous Forms 

Endorsements 

Reinsurance 





2—Insurable Interest 
3—Public Relations 


6—Co-Insurance 
7—Valued Policies 


13—Premiums 
34-—Mortgagee Interests 





JUST PUBLISHED 


Lecture upon Professionalizing the Fire Insurance Business—an 
interesting discourse upon raising the standards of the business. 


LECTURES NOW READY 
1—The Policy Contract— General 


4—State Regulation or The Police Power 
5—Co-operation and State Supervision 


8—Professionalizing the Fire Insurance Business 
9—Construction and Operation of The Policy-Contract 








A number of the lectures have already been delivered and printed in pamphlet 
form, and the others are to be delivered at regular and short intervals. 


PRICES 


Single copy of one lecture, $1.00 


Set of 40 lectures, $30.00 


Liberal Discounts Granted Purchasers of Large Supplies of Sets or of Single Lectures 


THE SPECTATOR COMPANY 


CHICAGO 





Sole Selling Agents 


NEW YORK 
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WINDSTORM AND TORNADO INSURANCE 


Storm Hazard Universal and Offers Wide Field for Agents— . 
St. Louis Tornado Productive of Underwriting Reforms 


Unfortunate occurences in Miami, St. Louis 
and elsewhere have heightened the interest of 
the insuring public in windstorm and tornado 
insurance, although it cannot be truthfully said 
that this line has heretofore been obscure. In 
areas which are known to be particularly sus- 
ceptible to the ravages of wind, tornado insur- 
ance is considered to be of equal importance as 
protection against fire. In the tabulation of St. 
Louis losses presented below, for example, it 
will be seen that a considerable amount of in- 
surance was involved. It is interesting to know 
that windstorm insurance is practically a pre- 
requisite, in certain sections of the Middle West, 
for securing mortgage loans on real estate. 

We mention the Middle West, since it hap- 
pens to be the scene of the latest catastrophe of 
this nature, and because one habitually thinks 
of the Middle West and the South as being 
tornado territory, but as a matter of fact, no 
section of the country is exclusively immune. 
Tornadoes, or more particularly, windstorms, 
are liable to strike, without warning, any locality 
in the land at any time of the year. New Eng- 
land has had its share of bad storms, some of 
them taking serious toll of life and property, 
and even such a State as Colorado, which would 
appear geographically safe, has been visited by 
disastrous windstorms. It is a common fallacy, 
in thinking of damage from windstorms, to con- 
sider only the spectacular losses. In reality, it 
is no exaggeration to state that hardly a settle- 
ment in the country escapes damage of some 
amount from windstorms in the course of a 
single year. It is for this reason that the com- 
panies have urged their agents to get away from 
the term “tornado and windstom insurance,” be- 
lieving that the shorter designation “windstorm 
insurance” will tend to make the hazard seem 
less remote in the minds of the prospective 
insureds. 

Agents should always bear in mind that one 
of the strongest selling points in favor of wind- 
storm insurance is that there is absolutely no 
preventative measures which are effective against 


a tornado or windstorm once it gets under way. 
In the case of the St. Louis storm we have an 
excellent illustration of this point in the spec- 
tacle of sturdy, brick-built buildings, ably con- 
structed to resist fire, being swept from their 
foundations like so many toy blocks by the re- 
lentless storm. The only foresight which a 
property owner can demonstrate as regards 
windstorms is the possession of an insurance 
policy. 

Since payment of losses has begun in St. 
Louis, underwriters and adjusters have learned 
a number of things about windstorm insurance. 
It has been customary, in writing this coverage, 
to garner whatever business was available with- 
out quibbling over percentages or considerations 
of collateral lines. The advantage, however, of 
the same company underwriting both the fire 
and windstorm risks has been clearly demon- 
strated, and it is doubtful if in the future many 
companies will write windstorm insurance ex 
cept in conjunction with fire insurance. A 
further underwriting reform, it is expected, will 
be a demand on the part of the companies that 
properties will be more adequately insured 
against windstorm losses. At least half the 
value of the property is now considered by many 
underwriters to be the minimum amount in- 
sured if acceptance of the application is to be 
granted. 

Agents will also be urged to sell Use and 
Occupancy insurance along with windstorm poli- 
cies, and some companies, in fact, may insist 
that if this coverage is obtained, it must be 
secured from the company underwriting the 
windstorm risk. The tornado use and occupancy 
endorsement reads much the same as the fire 
U & O, and except for certain provisions the 
words “tornado, cyclone or windstorm” are 
simply substituted for the word “fire” wherever 
it appears in the form. 

It is apparent that windstorm insurance pro- 
vides unlimited possibilities for agents, particu- 
larly if they regard it as a major line and push 
it just as hard as fire and automobile business. 
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St. Louis Tornado Losses 
Below will be found a list of companies show 
ing their estimated amounts of insurance involved 
and losses incurred due to the tornado at St. Louis 
on September 29 last; 
Insurance Estimated 
Name and Location of Co. Involved Ins. Losses 


Aetnn, Siasttene so iciss dicate. Wdadae $185,000 
Agricultural, Watertown....  ...... 70,000 
Alliance, Philadelphia...... © ...... 25,000 
American Alliance, N. Y.... = ...... 25,000 
American, Newel isso aces * 4 cases oie 180,000 
American Union, N. Y..... ...... 5,000 
Atlas Assurance, London... _........ 40,000 
Automobile, Hartford...... 9 ...... 100,000 
Bankers & Shippers, N.Y..  ...... 40,000 
BOG OMU: oS ckcecieds. |. vad ees 120,000 
BSL UNAM csiekeccwe Sega 10,000 
Camden Fire, Camden..... 600,000 100,000 
Central Federal, Davenport. L5OO wes 
Central Mfrs., Van Wert... 255,000 1,585 
Commerce, Glens Falls... .. 100,000 20,000 
Detroit F. & M., Detroit... 7,750 pi 

Ragle Pipes Nie oi oc awduc's Ge eeaen 10,000 
Federal, Jersey City....... 476,400 35,025 
Fitchburg Mut., Fitchburg... None None 


Gen’! Ins. Co. of Am., Seattle 


Glens Falls, Glens Falls... . 500,000 100,000 
Granite State, Portsmouth. . 17,400 7,700 
Great American, No. cc Se 90,000 
Hanover Fire, N. Y........ 200,000 50,000 


Independence Fire, Phila... 


Ind. Lumbermen’s, Ind’p’ls. 10,000 3,000 
Ins. Co: of: Nive Biles. 5 7 eS eas 200,000 
Iroquois Fire, Peoria....... 36,250 3,625 
Lumber’n’s Mut., Mansfield. 75,000 2,750 
Lumber Mut., Boston...... 5,000 1,250 
Mass, Fo & Nez Botton... | a kavex 5,000 
RMexscury; Ot: Vaults «2.2003. - «deca 30,000. 
Mich. Millers Mut., Lansing 25,000 1,300 
Millers Mut. F., Ft. Worth. . 10,000 2,750 
Millers Mut. F., Harrisburg. 54,775 3 
Millers Mut., Alton, Ill... .. 1,050,000 1,100 
Millers National, Chicago... 24,000 108 
Mill Owners Mut.,D. Moines _........ 5,350 
Milwaukee Mech., Milw.... 500,000 120,000 


Minn. Implement, Owatonna 9,884 1,120 


Nat’! Implement, Owatonna 5,000 762 
Nat. Retailers Mut., Chicago 700,700 3,100 
Nat'l Security Fire, Omaha. _........ 5,000 
New Jersey, Newark....... «= s.eees 20,000 
Northern, New York....... =. .eee. 


Northwestern F. & M., Minn. 
Northwestern Mut., Seattle. 11,500 6,250 
Ohio Farmers, Le Roy...... None None 


(Continued on page 30) 
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AMERICAN AUTOMOBILE FIRE INSUR- 
ANCE COMPANY 

St. Louis, Mo. 

‘American Automobile Plans Running-Mate 

A running-mate for the American Automo- 
bile Insurance Company of St. Louis, Mo., to 
be known as the American Automobile Fire 
Insurance Company, is being organized in St. 
Louis. Declaration of intention has already 
been approved by the insurance department and 
incorporation papers have now been filed. The 
company proposes to have a capital stock of 
$200,000 and the charter calls for the wide 
eoverage allowed in the full fire and marine 
charter. The company will be authorized to 
write earthquake, explosion, hail and windstorm, 
frost, rain and snow, lightning, transportation, 
sprinkler leakage and water damage as well 
as automobile and other vehicle risks. 

The signers of the declaration of intention 
were: P. Taylor Bryan, William R. Compton, 
J. L. Crosson, Charles W. Disbrow, Jr., L. A. 
Harris, Isaac H. Orr, Otto Patterson, P. R. 
Ryan, O. L. Schleyer, G. L. Schulze, A. L. 
Shapleigh, Walter W. Smith and W. K. 
Standard. 


DOMESTIC FIRE INSURANCE COMPANY 
New York, N. Y. 
Organization of New Company in Process 

The Domestic Fire Insurance Company is be- 
ing organized by New York interests. The in- 
corporators of the company are: Theodore L. 
Sklamberg, Ephraim Ribatt, Abraham Semless, 
Max Freedman, Louis Rehak, Sidney S. Josoph- 
son, Israel Perlmutter, Emanuel Feder, Benja- 
min Balaban, Samuel J. Toback, George Job- 
love, Morris J. Feder and Max Heller. 


GLOBE INSURANCE COMPANY 
Oklahoma City, Okla. 
$1,000,000 Fire Insurance Company 
Planned 
The Globe Insurance Company is being or- 
ganized in Oklahoma City, Okla., with a cap- 
ital stock of $1,000,000 and a surplus of like 
amount. The company will write fire insurance 

and allied lines. 


HOMESTEAD FIRE INSURANCE COM- 
PANY 
Baltimore, Md. 

Stockholders Approve Capital Increase 

As forecast in the September issue of the 
Fire Insurance Monthly Bulletin, stockholders 
of the Homestead Fire Insurance Company of 
Baltimore, Md., met October 5 and approved the 
recommendation of the directors to increase the 
capital of the company from $250,000 to $500,- 
000. 25,000 shares of new stock will be issued, 


with a par value of $10 each, to be subscribed 
and paid at $20 each. When the program is 
completed the Homestead’s resources will be 
considerably enhanced. The company will have 
$500,000 capital, total assets of about $1,100,000 
and surplus to policyholders of slightly more 
than $850,000. 


JEWELER’S SAFETY FUND SOCIETY 
New York, N. Y. 


Will be Liquidated by New York Depart- 
ment 

The Jeweler’s Safety Fund Society of New 
York, N. Y., has been taken over by the insur- 
ance department for liquidation. The examina- 
tion by the department shows that on Septem- 
ber 30, the Society had total admitted assets of 
$464,738, with liabilities, including those for 
unpaid losses, of $671,642. Among the items 
making up the liabilities were unearned pre- 
miums of $192,126 and deposits of members, 
held for apportionment under a former co-oper- 
ative assessment system, of $251,815. The 
deficit amounts to $206,904. 

The Jeweler’s Safety Fund Society was or- 
ganized in 1884 to cover merchandise of jewel- 
ers while it was in transit. A special act per- 
mitted the organization and for a time it was 
operated as a co-operative assessment mutual 
until an amendment to its charter in June of 
1926 when it was made a mutual marine cor- 
poration. Business was then done on a straight 
advance premium basis, the right to assess in 
the event of excessive loss being retained. The 
source of the Society’s difficulties was that it 
became active in: jeweler’s block policies, cut 
rates and offered wider limits of coverage than 
those given by the regular stock companies. 


NATIONAL LUMBER MANUFACTURERS 
INTER-INSURANCE EXCHANGE 
Chicago, III. 

Reciprocal Has New Attorney-in-Fact 
The Lynne-Payne Underwriting Company, 
prominent reciprocal underwriters of Kansas 
City, have taken over the management of the 
National Lumber Manufacturers Inter-Insur- 
ance Exchange of Chicago. Mr. Payne is pres- 
ident of the attorney-in-fact for the Manu- 
facturing Lumbermen’s Underwriters of Kan- 
sas City and Mr. Lynne is president of the 
United States Epperson Underwriting Com- 
pany, attorney-in-fact for the Lumberman’s Un- 

derwriting Alliance also of Kansas City. 

The Lynne-Payne Underwriting Company 
succeeds Harry B. Clark as attorney-in-fact 
of the National Lumber Manufacturers. The 
exchange will continue under the same execu- 
tive committee and advisory board, however. 
The office of the exchange will be moved from 
Chicago to Kansas City. 
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PROVIDENT FIRE INSURANCE 
COMPANY 
Oklahoma City, Okla. 

T. E. Braniff Heads New Organization 

In Oklahoma City, Okla., a new company, 
known as the Provident Fire Insurance Com- 
pany, is being formed. The company, which 
will have a capital stock of $500,000 and a sur- 
plus of like amount, expects to begin operations 
early in 1928. Thomas E. Braniff, head of the 
well-known T. E. Braniff Company of Okla- 
homa City, is to be president of the Provident 
Fire. Also with the new organization is Ed. 
Overholser, manager of the Oklahoma City 
Chamber of Commerce, who will promote the 
sale of stock. 


ROSSIA INSURANCE COMPANY OF 
AMERICA 
Hartford, Conn. 
Propose $400,000 Capital Increase 

Following a statement some time ago by 
President Carl F. Sturhahn that the Rossia In- 
surance Company of Hartford, Conn., was 
contemplating a capital increase, comes a re- 
quest for stockholders to meet November 1 
to act on a recommendation of the directors to 
that effect. 

It is proposed to increase the capital stock by 
$400,000, thereby raising the capital from $1,- 
600,000 to $2,000,000. The plan calls for the 
issuance of 16,000 additional shares of stock, 
par value $25 each, with stockholders of rec- 
ord, as of November 7, given the right to 
subscribe to the new issue at $90 a share in the 
proportion of one new share for each four 
shares held. The full amount of the subscrip- 
tions is to be paid on or before December 16 
and the shares thus paid for will be issued as 
of December 20. All stock not subscribed to 
and paid for by December 16 shall be sold to 
the directors at not less than $90 a share. 


SECURITY INSURANCE COMPANY 
New Haven, Conn. 

Summary of the Examination Along With 
That of the East and West Insurance 
Company, by the Connecticut 
Insurance Department 

The reports of the regular quadrennial exam- 
inations of the Security Insurance Company of 
New Haven and the East and West Insurance 
Company of New Haven made by the Connecti- 
cut Insurance Department, have been issued by 
Insurance Commissioner Howard P. Dunham. 
The examinations of these two companies were 
made simultaneously, inasmuch as the Security 
Insurance Company, through the holding com- 
pany, the New Haven Securities Company, owns 
the stock of the East and West Insurance Com- 
pany. Both companies are operated from the 
same home office. 
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The East and West Insurance Company was 
organized in 1923. It has a capital of $500,000, 
and a surplus of $500,000 paid in during the 
year of organization. The report shows that on 
December 31, 1926, the surplus had been in- 
creased to $817,303.20. The net premiums writ- 
ten by the company in 1926 amounted to 
$542,920.71. The report shows that during the 
three-year period ending December 31, 1926, the 
company made a gain from underwriting of $38,- 
283.21 and a gain from investments of $333,- 
036.34. 

The examination of the Security Insurance 
Company included a check of its Western de- 
partment records at Rockford, Ill. and its 
Canadian department records at Toronto. The 
net premium income of the company for 1926 
amounted to $6,013,410.66. The gain and loss 
exhibit included in the report shows that dur- 
ing the four-year period ending December 31, 
1926, the company increased its surplus from 
$1,927,199.52 to $2,983,107.15 During this 
period there was an underwriting loss of $1,- 
338,501.32 and an investment gain of $2,665,813.- 
95. The dividends declared amounted to $573,- 
000. During 1925, $300,000 of the surplus was 
paid in in connection with a capital increase. 

It is the conclusion of the examiners that 
“the company is in sound financial condition, 
having admitted assets of $11,054,666.53, and 
a surplus over all liabilities of $2,983,107.15.” 


UNIVERSAL INSURANCE COMPANY 
New York, N. Y. 


Wider Stock Distribution Accompanies 
Capital Increase 


Stockholders of the Universal Insurance 
Company have approved a capital increase to be 
effective at once. There are at present 16,000 
capital shares and this number will be increased 
to 50,000 shares of $25 par value. The majority 
of the stock of the Universal has been owned by 
Talbot, Bird & Co., managers for the Univer- 
sal and marine managers in this country for 
the Eagle, Star and British Dominions Insur- 
ance Company. The present stockholders, it is 
understood, have subscribed for 4000 additional 
shares and Harvey Fiske & Sons, who acquired 
the rights on the remaining 30,000 shares, have 
placed these shares with their own clients. 
Theodore Revillon and John C. Collingwood, 
members of the firm of Harvey Fisk & Sons, 
have been elected to the board of directors of 
the Universal Insurance Company. 


REINSURANCE CORPORATION OF 
AMERICA 


New York, N. Y. 


Department Reports on Examination 
The Reinsurance Corporation of America, 
mention of which was made in the September 
issue of the Fire Insurance Monthly Bulletin, 
has been examined by the New York Insurance 

Department. 
printed below: 


Extracts from the report are 





September 29, 1927. 
Hon. James A. Beha, 
Superintendent of Insurance, 
Albany, New York. 
Sie: 

Whereas, I, the undersigned, a disinterested 
person specially appointed for the purpose by 
the Superintendent of Insurance, having in pur- 
suance of such appointment annexed hereto, duly 
made an examination of the Re-Insurance Cor- 
poration of America, a joint stock corporation 
in process of organization to transact the busi- 
ness of fire insurance as provided in Article III 
of the Insurance Law. 


Now, therefore. I do hereby certify and re- 
port, under oath, as the result of said examina- 
tion, that the capital stock of said company, as 
fixed by its charter, is Three Hundred Thou- 
sand ($300,000.00) Dollars, divided into twelve 
thousand (12,000) shares of stock of a par 
value of Twenty-five ($25.00) Dollars each; that 
all of the stock has been subscribed for and 
fully paid in, in cash at the rate of Thirty- 
seven and 50/100 ($37.50) Dollars per share; 
that the assets now possessed by the said cor- 
poration are such as are required by the pro- 
visions of the insurance law and consist of cash 
to the amount of Four Hundred and Fifty 
Thousand ($450,000.00) Dollars, constituting a 
paid-in capital in the sum of Three Hundred 
Thousand ($300,000.00) Dollars and a surplus 
amounting to One Hundred and Fifty Thousand 
($150,000.00) Dollars; that the capital and sur- 
plus were paid in by or on behalf of the sev- 
eral stockholders named in Exhibit “A” here- 
to annexed, and that they subscribed for and 
took the number of shares and paid in, or the 
price thereof was paid in, on their behalf, the 
various amounts set opposite their names, in 
cash on or before September 28, 1927, as ap- 
pears to my satisfaction by the certificate of 
the officers under oath, hereto annexed, accom- 
panied by Exhibits “A” and “B” and the per- 
sonal examination made by me. 

A certificate was obtained from the Equitable 
Trust Company of New York covering cash on 
deposit in the name of the new company on 
September 28, 1927, and is attached hereto as 
Exhibit “B.” 

In witness whereof, I have hereunto sub- 
scribed my name this 29th day of September, 
1927. 


‘Respectfully submitted, 
Cuaries E. Ryan, Examiner. 


State of New York, City and County of New 
York, ss: 

Horace R. Wemple, president, and Howard 
D. Burrough, secretary of the Re-Insurance 
Corporation of America, being duly sworn, 
depose and say, and each for himself deposes 
and says, that they are the above described of- 
ficers of said company. 

The said affiants further severally depose and 
say that the cash deposited with the Equitable 
Trust Company of New York is the property 
of the said corporation and is now possessed by 
it, in its corporate name and capacity, and that 
no part of such cash has been withdrawn, 
pledged or in any manner impaired, and that no 
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portion thereof has been loaned or advanced 
to said corporation by any person, partnership 
or corporation for the purpose of being used as 
such capital and surplus on organization of said 
company. 

Said affiants further severally depose and say 
that there is no intention or design existing on 
the part of any person or persons whomsoever 
to withdraw any part or portion of said surplus 
and subscribed capital until the same is wanted 
for investment or to be otherwise legitimately 
used or appropriated to or for the sole and ex- 
clusive use and benefit of the said corporation 
in its corporate capacity, in strict conformity 
with the statute in such case made and provided: 
and that there is not any agreement, arrange- 
ment or understanding, either express or im- 
plied, made or existing between the said cor- 
poration or its officers, or any or either of 
them, and the said stockholders, or any or either 
of them, or any other person or persons, to the 
effect or import that the moneys advanced or 
paid in by any stockholder shall be loaned or 
returned to him or to any stocholder or any 
other person or persons for his or their use or 
accommodation, upon the hypothecation of stock 
of said corporation as security therefor or upon 
any other security terms or conditions whatso- 
ever: and, further, that the said corporation 
is not, nor are any of its officers, in any way, 
manner of form, pledged or committed to make 
any investments, loan or disposition of the said 
subscribed capital, or any part or portion there- 
of, which is not in strict conformity, in all re- 
spects, with the insurance law of the State of 
New York. 

And the deponents further severally depose 
and say that they do not know and are not in- 
formed of any matter, cause or thing whatso- 
ever which, in their judgment or belief, can or 
will, in any manner or form, lessen or jeopardize 
the said subscribed capital or any part thereof. 

Horace R. WEMPLE. 
H. O. Burroveu. 


Exuisit “A” 


Owners of Stock of the Re-Insurance Corpora- 
tion of America as of September 28, 1927 


The American Phenix Corporation owns 11,- 
740 shares and the following twenty shares 
each: Carl G. Amend, Howard D. Burrough, 
W. H. Johns, Randolph Compton, Robert E. 
Miller, Howard W: Raymond, Frederic E. 
Schluter, Frank H. Smith, Louis W. Stetes- 
bury, David Van Alstyne, Horace R. Wemple, 
George P. Welch and Adolphe C. Knothe, all 
of New York. 


Central Adjustment Company Opens Des 
Moines Offices 

Des Mornes, Ia., October 18—The Central 
Adjustment Company has just opened offices in 
Des Moines for the benefit of insurance compa- 
nies only. Prompt and efficient service on fire, 
windstorm, automobile and allied claims in Des 
Moines and throughout the State will be given. 
The organizers of the new concern are C. M. 
Paden and G. A. Mounce, both old and ex- 
perienced insurance men. 
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UNION AND PHENIX ESPANOL INSUR- 
ANCE COMPANY 
Madrid, Spain 
Report on Examination of the United 
States Branch of the Company by the 
New York Insurance Department 
August 29, 1927 


Hon. James A. Beha, 
Superintendent of Insurance, 
Albany, N. Y. 

Sir: 


Pursuant to instruction contained in your ap- 
pointment No. 6220, dated August 5, 1927, here- 
to annexed, I have made an examination into the 
affairs and condition of the United States 
branch of the Union and Phenix Espanol In- 
surance Company, of Madrid, Spain, and submit 
the following report: 


History 


The company was incorporated in 1864 under 
the laws of the Kingdom of Spain as El Fenix 
Espanol Combined Insurance Company. The 
title was subsequently changed first to La Union 
y El Fenix Espanol Combined Insurance Com- 
pany and then to its present form. 

In 1910 the company established a United 
States branch to transact the business of fire 
insurance, limiting its operations, however, to 
reinsurance of direct writing companies. 


MANAGEMENT 


The United States manager of the company is 
the partnership of Fester, Fothergill and Har- 
tung, with offices at 110 William street, New 
York, N. Y. 

The United States trustee is the Bankers 
Trust Company of New York, N.'Y. 


FIELD OF OPERATIONS 


The company is licensed to transact business 
in the following States of the Union: Arkan- 
sas, Colorado, Illinois, Iowa, Louisiana, Maine, 
Massachusetts, Michigan, Mississippi, Montana, 
Nevada, New Hampshire, New Jersey, New 
York, North Carolina; Ohio, Pennsylvania, 
Texas and West Virginia. 


FINANCIAL CoNDITION 


The financial condition of the United States 
branch of the company on March 31, 1927, as 
determined by this examination, is shown as 
follows: 

First, financial condition under the general 
form of statement; second, financial condition 
under the capital statement requirements of 
Section 27 of the New York Insurance Law; 
third, income and disbursements for the fifteen 
months ended on March 31, 1927; fourth, under- 
writing and Invest Exhibit covering period from 
January 1, 1922, to March 31, 1927. 


1. GENERAL FINANCIAL STATEMENT Marcu 31, 1927. 


Ledger Assets 
Bikele ated OF OER. ois dé6 0000 0iveee $2,455,275 


Deposits in trust company............... 165,945 
NT SAIC 5. 54 ssc dic sin Seas 329,963 
$2,291,257 

Non-Ledger Assets 
Accrued interest on bonds............... $28,277 
- Market value of bonds over book value... 271,144 
TO i neces tesgesedeiseeshibsaee $2,590,680 





Liabilities 


CE NN ie Sic cass esi oases $325,673 
UIST DOM oo oi 5 is 50 0010s oes oles 1,388,271 
Liabilities, due and accrued (expenses, 
| Be SER LER aces Wale eae 95,000 
$1,808,944 
Statutory deposit............ $200, 
SURE «65s icarct psec cavews 581,733 
Surplus to policyholders...... 781,733 
DI sc ceva ce hslres Via vec oe ete ue $2,590,680 


ASSETS 


Bonds.—The bonds owned on March 31, 1927, 
are shown in detail in attached Schedule I. A 
summary of these holdings, by classes, follows: 





Book Value Par Value Market Value 

Government... $ 57,000 $ 57,000 $ 75,570 
Municipal..... ; 718,313 705,000 719,370 
Railroad...... 1,679,961 2,103,000 1,949,480 
$2,455,275 $2,865,000 $2,726,420 





These securities were examined on August 12, 
1927, in the vaults of the Bankers Trust Com- 
pany, at 14 Wall street, New York, N. Y., or 
accounted for by the company’s records where 
disposed of subsequent to March 31, 1927. The 
deposits with State officials were verified from 
certificates obtained from said officials. 

For this examination bonds owned were 
valued at the prevailing market rates as at 
March 31, 1927. 

Deposits in Trust Company.—The deposits in 
the trust company were verified by means of 
certificates obtained from that institution and 
reconciliation thereof with the company’s rec- 
ords. Such deposits are shown in attached 
Schedule II. 

Balances Due from Companies.—Balances due 
from companies represent the amounts due to 
the ceding companies with whom the company 
has reinsurance contracts. The unusually large 
liability of the company, as at March 31, 1927, 
is due to partial treaty cancellations. 


LIABILITIES 


Unpaid Losses.—The loss records of the com- 
pany are kept by means of the card system. The 
unpaid loss amount, as at March 31, 1927, was 
established by reference to both the card tabu- 
lations and the original loss advices and loss 
payment sheets furnished by the ceding compa- 
nies up to the date of the examination. Pro- 
vision has been made to cover losses incurred 
up to March 31, 1927, but unreported at that 
date. 

Unearned Premiums.—The premium reserve 
records also are kept on the card system and 
can be readily checked with the original bor- 
dereaux furnished by the ceding companies. On 
March 31, 1927, the unearned premium reserve 
was reduced approximately one-third by treaty 
cancellations. At the date of this examination 
actual figures were obtainable on the premiums 
affected by such cancellations and as the dif- 
ference between the computation of the un- 
earned premium reserve on such actual figures 
and the company’s estimated liability, as at 
March 31, 1927, was comparatively small, the 
latter figure has been used in this report. 


The following table shows the premiums in 
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force, as at December 31, 1927, by terms and 


the unearned thereon: 


Aut CLassEs Excgrpr Moror VEHICLE 











Premiums Unearned 

Term in Force Premiums 
oe TPE BER 0 fe $1,040,102 $520,139 

2 years 41,769 21,96 
3 years 1,719,792 915,930 
4 years.. 51,299 19,618 
eS EP PEE SAPS re 790,161 413,743 
SU SONG 6. 5. vk ncisiaghious 4,961 2,848 
pT ee eT ae $3,648,087 $1,894,244 

Moror VEHICLE 

Premiums Unearned 

Term in Force Premiums 
1 year $29,939 $14,969 
URC D VOOR occa cavenccs 289 120 
BOE ois ec Soncredier $30,228 $15,090 


Expenses and Taxes, Due and Accrued.—The 
reserves for expense and taxes, due and accrued, 
are estimates and are ccnsidered adequate to 
cover such liabilities. 


2. Caprrat CoNDITION UNDER SECTION 27, NEw YorK 
INSURANCE LAw Marcu 31, 1927. 


Par Value Market Value 


Assets 
Deposits with State Departments 
RW CORN Seale’ pew atiee sas $200,000 $202,000 
err rr ee 100,000 101,790 
$303,790 
Vested in and held by United 
States Trustee 
Te Oe $2,565,000 $2,422,630 
Deposit in trust company.... 83,281 
Total Trusteed Assets.............. $2,505,911 
Gross Assets in the United States deposited 
with State Departments and Trustees..... $2,809,701 
Liabilities 
POR a0 x sig pice acdipin reelee a eds aie $325,673 
RIPASTIO” SICHUAN . 6.6 i. es wrsrne.s $50 8:9:0.0% 1,388,271 
Liabilities, due and accrued (expenses, 
MUMS » 0-5 4:6 aca-aip pieis bia cea aka ae ee 95,000 
PUMA DAFMNE. 65 6 ose Sa sc buheae 329,963 
Net Liabilities in the United States..... $2,138,907 
Capitsl under Section 27, New York Insurance 
SE Giidewescacsdehiabcseben tues eases 670,794 
$2,809,701 


Following is a reconciliation between the 
March 31, 1927, capital in the United States 
under the requirements of Section 27 of the New 
York Insurance Law and the surplus to policy- 
holders, at the same date, under the general 
form of statement: 


Surplus to policyholders—general statement.. $781,735 
Capital under Section 27.........cccccceee 670,794 
RAMOCOORES. oc idisccene Ce eda rs Saeene $110,941 


3. IncoME AND DISBURSEMENTS FIFTEEN MOoNTHS 
EnpED Marcu 31, 1927. 


; Income 

New premitums) written... ....scecsccccsceves $2,054,035 
LOtal 41rterest Teck TO .q ... ccs ooccs os cove ce 157,609 
Profit on sale or maturity of bonds......... 9,142 

OGAS TIMI ed, cocker ack cn - $2,220,787 
Ledger Assets, December 31, 1925.......... 2,499,486 

OMIEL soca 8isight Soe aie We ad ole wacom GR $4,720,273 

Disbursements 

bs gaa ond. linn RE OE OO Coe ee re Te $1,471,067 
Loss adjustment expenses.............004. 43,666 
co ee Ge TR ee 821,359 
MERRION, as cca pica aicsie'e awcatodeg sie ect 24844 
Taxes, Licenses and fees...........cccccees 91575 
SE I ESE eet te vite 4,098 
Trustees’ and auditors’ fees.............005 3,840 
se ote apa OES PEF EES 563 
Remittance to Home Office. ...........000. 50,000 

Total Disbursements................ $2,429,015 
Ledger Assets, March 31, 1927.......2.2222 2,291,257 

cr niet aera Wade cea maenhe $4,720,273 


During the last previous five calendar years 
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remittances from and to the home office have 
been as follows: 





From Home To Home 

Year Office Office 
OOS: os ccnedstecesevavecdee We ae ene $273,929 
SOE. sok nacheetane oneweeey 280,676 186,257 
WO Cc cccvadbadeettsecees! €eaunann 269,024 
) ORIEL | Ege ree eee ae 2,386 390,061 
WONG cc ccwcddedectenccoes  ‘' Seeteces™ “eeenenes 

$283,062 $1,119,273 





4, UNDERWRITING AND INVESTMENT RESULTS 

The following is a condensed statement of 
underwriting and investment results for the pe- 
riod from January 1, 1922, to March 31, 1927, 
on the form adopted by the National Convention 
of Insurance Commissioners : 


UNDERWRITING 
Premiums earned.............- $14,992,119 
Losses incurred............... 9,468,380 
Underwriting expenses......... 5,627,429 
Loss from underwriting........ $103,689 
INVESTMENTS 

Interest earned.......... ro $825,812 
Sales or maturities of securities. . 

Gross profits....... $110,983 

Gross losses........ 16,177 94,806 . 
Increase in investment values... 224,979 

$1,145,598 

Investment expenses..........- 11,072 
Gain from investments......... $1,134,526 


Net gain from underwriting and investments, $1,030,836 





MISCELLANEOUS 
Gain in Loss in 
Surplus Surplus 
Refunds on Federal taxes..... $11,958 
Remittances from Home Office. 283,062 
Remittances to Home Office... $1,169,273 
Decrease in surplus..... $874,251 
Net increase in surplus........ $156,584 
Surplus on December 31,1921. $625,151 
Surplus on March 31, 1927.... 781,735 $156,584 





The following is a recapitulation of the results and the 
distribution thereof: 





Loss from underwriting....... $103,649 
Gain from investments....... 1,134,526 
cl SEP ere ee $1,030,836 
Refund on Federal Taxes...... $11,958 
Net remittance to Home Office. . 886,210 874,251 
Net increase in surplus............ $156,584 
AFFIDAVITS 


Attached hereto are affidavits of the United 
States manager and the United States trustee 
certifying to the ownership of the investments 
and funds by the company on March 31, 1927, 
free and clear from all liens. 

Respectfully submitted, 
JosEPHINE KENNY, 
Examiner. 


County of New York — 
State of New Yorklt’” 


T. L. Haff, manager partner of the partner- 
ship of Fester, Fothergill & Hartung, being duly 
sworn, deposes and says that the said partner- 
ship of Fester, Fothergill & Hartung is the 
United States manager of the Union and Phenix 
Espanol Insurance Company of Madrid, Spain, 
a corporation organized under the laws of the 
Kingdom of Spain and authorized to transact 
the business of fire insurance in the State of 
New York; that the Schedules I and II at- 
tached are true statements of the securities and 
funds owned by the United States branch of the 
Union and Phenix Espanol Insurance Company 
on March 31, 1927; that the securities and 





funds represented by the items in such schedules 
are the absolute property of the said corporation, 
free and clear from any liens or claims. 
Further, that there is no existing agreement 
or understanding, expressed or implied, whereby 
the whole or any part of such securities and 
funds were pledged as collateral for any loan 
to the said corporation by any other person or 


corporation. T. L. Harr 
Managing Partner. 


RUSSIAN LITIGATION UP 
New York Insurance Department Requests 
Confirmation of Liquidation—State of 
New York Asks for Possession of 
Funds 

The long debated question of the disposition 
of the assets of the United States branches of 
the five Russian ccmpanies came up for hearing 
before Part 1, New York Supreme Court, with 
Judge Louis A. Valente presiding. The court 
was asked by James A. Beha, Superintendent of 
Insurance of the State of New York, to confirm 
his reports on the liquidation of the five com- 
panies in question, namely: the First Russian, 
Second Russian, Northern of Moscow, Russian 
Reinsurance and the Moscow Fire. Numerous 
interests were represented by their attorneys in 
an effort to claim portions of the approximately 
$5,000,000 of surpluses, now in the possession of 
the New York Insurance Department and of 
which the Russian companies are titular own- 
ers. 

The first move was made by Osmond K. 
Frankel, representing Charles Recht, attorney 
for the Soviet Government. Mr. Frankel moved 
for deferment of the case until Mr. Recht, now 
in Moscow, could be present at the hearing. Mr. 
Frankel’s request was denied on the ground that 
the Soviet Government has never been recog- 
nized by the United States Government and 
therefore has no right to appear in the courts 
of the State of New York. 

The motions of Superintendent Beha, repre- 
sented by Special Deputy Clarence C. Fowler, 
were then heard. Mr. Fowler requested the 
appointment by the court of a referee to hear 
and judge the objections filed on the present re- 
ports in order that the liquidations might be 
completed. Mr. Fowler further asked that the 
court deny the motions for orders directing the 
surpluses of the companies to be turned over 
to the directors of those companies who are now 
refugees. 

Mr. Fowler explained that the attitude of the 
superintendent was not to hold the surplus funds 
over an indefinite period of time, that on the 
contrary, the superitnendent was anxious to ex- 
pedite the duty that devolved on him by law 
and complete the liquidation. It is necessary, 
explained Mr. Fowler, that the superintendent 
retain possession of the funds until such liquida- 
tion is completed, after which is is not the su- 
perintendent’s desire to retain the funds a 
moment longer. 

As to the motions presented by attorneys of 
refugee directors not residing in Paris, France, 
for the court to direct the surplus funds remain- 
ing after liquidation of the United States 
branches to be turned over to them, Mr. Fowler 
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argued that the issue thus raised was premature 
in view of the fact that complete liquidation has 
not yet been accomplished. 


The directors and stockholders of the Rus- 
sian Reinsurance Company, the First Russian 
Reinsurance Company and the Moscow Fire In- 
surance Company, were represented by Fred- 
erick B. Campbell of the firm of Campbell & 
Whipp. Mr. Campbell told the court that. of 
the $4,635,609 which appeared to represent the 
surpluses of the five Russian companies men- 
tioned above, $3,713,396, something more than 
80 per cent, was the property of the three com- 
panies which he represented. Mr. Campbell ap- 
proved of the liquidation proceedings, but ques- 
tioned Mr. Fowler’s contentions as to the law 
and facts of the Russian situation and requested 
that the funds of the three Russian companies 
be turned over to the directors and stockholders 
now residing in Paris, France. 


Mr. Campbell objected that the liquidator, 
Mr. Fowler, had no right to offer a plan for 
disposal of the funds after the liquidations 
were completed. He also argued that Attorney 
General Ottinger, representing the State of New 
York, had no legal right to his claim for posses- 
sion of the surplus assets, because their assets 
had been abandoned in New York State and 
were therefore the property of the said State. 


In rebuttal, Mr. Fowler asserted that as a 
matter of fact, the New York Superintendent 
of Insurance had not asked for the right of dis- 
position of the funds after the liquidation pro- 
ceedings had been completed but that the move 
in that direction had been made by Mr. Camp- 
bell who had asked the court to take these as- 
sets and surpluses out of the hands of the 
Superintendent of Insurance for the State of 
New York and turn them over to the refugee 
directors and stockholders now residing in 
Paris, France. 


The State of New York was represented by 
Deputy Attorney General Joseph C. H. Flynn, 
appearing for Attorney General Ottinger. Mr. 
Flynn asserted that the sole purpose of the 
State of New York in asking for custody of 
the funds held by the Superintendent of Insur- 
ance after liquidation proceedings have been 
completed was to preserve these surpluses 
against the marauding claims of every Tom, 
Dick or Harry who might come along, for the 
benefit of the rightful owners. 


Mr. Flynn asserted very vehemently the 
State’s position in this case and informed the 
court that the State of New York was in this 
fight to the finish and had no intention of allow- 
ing the funds to get in the possession of any but 
the rightful owners. 

In refuting the claims of Mr. Campbell on 
behalf of the refugee directors and stockholders 
now residing in Paris, France, Mr. Flynn 
pointed out that there was not sufficient knowl- 
edge to form a belief as to the authenticity of 
the directors and their right to act for stock- 
holders. 

Those interested in the case explain that its 
importance extends beyond the insurance angle 
and that the attitude of the court may establish 
a precedent for future Russian litigation. 
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LAW 





Waiver 

When requirement concerning proofs of 
loss is waived by company. 

What constitutes waiver of the provision in a 
fire policy necessitating proof of loss within a 
fixed period of time? The answer given to 
that question by various courts of law always 
furnishes interesting reading matter. The fol- 
lowing, therefore, is quoted from a recent de- 
cision handed down by the Supreme Court of 
Iowa: 

“It is the general rule that mere silence cannot 
be construed as a waiver of the failure to fur- 
nish proof of loss; yet, if the insured is led to 
believe that proofs are not required of him until 
prepared by the insurer, there is a waiver. 
Washburn-Halligan Coffee Co. vs. Merchants 
Brick Mutual Fire Ins. Co., 110 Iowa 423, 81 
N. W. 707, 80 Am. St. Rep. 311; 14 R. C. L. 
par. 519. 

“Again, where an adjuster assures the in- 
sured that no papers need be presented, as he has 
all the information he desires, or that, while 
proof should have been sworn to, he will adjust 
the loss without requiring it, the failure of the 
insured to comply with the policy is waived. 
However, a statement by the insurer, on receiv- 
ing notice of loss, that the claim will receive 
prompt attention, or a statement in response to 
an inquiry, that the policy will show what proofs 
are required, does not constitute a waiver of 
the policy requirements. Kirkman vs. Farmers 
Ins. Co., 90 Iowa 457, 57 N. W. 952, 48 Am. 
St. Rep. 454. 

“Proofs of loss required by a policy of in- 
surance may be waived by a shuffling or evasive 
course of conduct on the part of the company, 
amounting neither to an actual denial nor a dis- 
tinct recognition of liability, but sufficient to 
lead a reasonably prudent person to believe that 
proofs of loss are not required. Teasdale vs. 
City of New York Ins. Co., 163 Iowa 596, 145 
N. W. 284, Ann. Cas. 1916 A, 591.” 

(Haviland et al. vs. Farmers Ins. Co. of 
Cedar Rapids, Supreme Court of Iowa, 213 
Northwestern Reporter 762.) 


All-Risk Policy 

Even though an “all-risk” policy covers 
breakage, there can be no recovery thereun- 
der for a loss alone due to the inherent ten- 
dency of a precious stone to disintegrate. 

This is an action to recover for a fire opal 
valued at $2000 because the stone became 
cracked, due to an inherent vice in said opal. 
The policy under which the plantiff brings suit 
covers “jewelry * * * and/or on furs as 


per schedule attached, against all risks of loss 
or damage during transportation (including all 
risks of loss or damage caused by breakage, fire 
and theft) or otherwise. 

“Can there be rocovery for mere cracking 
arising from an inherent defect or tendency of 


the insured property and not at all from ex- 
traneous and fortuitous cause?’, states the Su- 
preme Court of Minnesota in its opinion. Ac- 
cording to a work on ‘Gems and Precious 
Stones of North America’ (George F. Kunz, 
293), quoted by counsel for plaintiff, fire opals 
are as ‘sensitive’ as they are gorgeous. They 
have a tendency to ‘fissures’ and, with ‘only 
a small loss of color, have become entirely 
flawed, the cracks being such as to render the 
stones unfit for setting, since they are liable to 
break.’ 

“The diligence of counsel has failed to fur- 
nish us any case in point or even of much help 
except those arising on policies of marine insur- 
ance. But they furnish, we think, a fair anal- 
ogy. The contract is an ‘all-risk’ policy, and of 
a kind which characterizes marine insurance 
more than any other. The rule of marine in- 
surance is that, under such a policy the insurer 
is not liable ‘for losses resulting from inherent 
vice, defect, or infirmity, in the subject-matter 
insured.’ 38 C. J. 1097. In Arnould on Ma- 
rine Insurance (11th Ed.) § 778, it is put thus: 

“ee * * The underwriter is not liable for 
that loss or deterioration which arises solely 
from a principle of decay or corruption inherent 
in the subject insured, or, as the phrase is, from 
its proper vice; as when fruit becomes rotten, or 
flour heats, or wine turns sour, not from exter- 
nal damage but entirely from internal decompo- 
sition.’ 

“Among the other cases cited are Mellon vs. 
Federal Ins. Co. (D. C.) 14 F. (2d) 997, and 
British and Foregin Marine Ins. Co. vs. Gaunt, 
90 L. J. (K. B.) 801. 

“True, literal rendition could lead to a con- 
trary result, and ambiguities in instirance poli- 
cies are resolved ordinarily against the insurer. 
But to follow that reasoning to its conclusion 
here would be to control decision by an interpre- 
tation so literal as to ignore the purpose of the 
contract. Plaintiff purchased and defendant fur- 
nished indemnity against loss or damage from 
fortuitous and extraneous circumstance rather 
than warranty of the quality and durability of 
chattels. It takes explicit language indicating 
that purpose to extend the effect of insurance 
beyond damage arising from or contributed to 
by extraneous causes and make it cover loss 
from automatic deterioration alone. That rule 
is applied unequivocally in marine business. To 
apply any other here would make the policy 
cover natural disintegration, something clearly 
not intended. Because the policy must be con- 
sidered as one against damage from fortuitous 
and extraneous risks, it is not permissible to re- 
sort to an ultraliteral interpretation which will 
convert it into a contract of warranty against 
loss resulting wholly from inherent suscepti- 
bility to dissolution.” 

(Chute et al. vs. North River Ins. Co., Su- 
preme Court of Minnesota, 214 Northwestern 
Reporter 473.) 
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WHAT THE RECENT CASES HOLD 


Specific notice is given to the insured that the 
company would take the goods at their ap- 
praised value, where after the loss the adjuster 
served notice that under the terms of the policy 
of fire insurance the company would take over 
the stock of goods on the basis of the award 
made by the appraisers and in harmony with 
such intention put locks on the store owned by 
the insured. (Alliance Ins. Co. et al. vs. Alper- 
Salvage Co., dnc., Circuit Court of Appeals, 
Sixth Circuit, 19 Federal Reporter [2d] 828.) 





A general instruction to an insurance agent 
by owners of store property to keep the same 
insured, without designating the name of the 
company, impliedly gives the insurance agent 
the right to accept delivery of the policy for the 
insured when it is written, waive cancellation 
notice clause of old policy and accept a new pol- 
icy in lieu thereof. (Insurance Underwriters 
Agency vs. Pride, Supreme Court of Arkansas, 
294 Southwestern Reporter 19.) 





Policy of fire insurance is subject to reforma- 
tion just like any other written instrument and 
so, where both parties to the contract intended 
the fire policy to cover certain cotton while in 
possession of a warehouse company, but the 
policy required storage in a particular ware- 
house, the agent not knowing that the ware- 
house company had purchased another ware- 
house in which the cotton was stored at the 
time of loss, the policy will be reformed to meet 
the intention of the parties and to cover the cot- 
ton stored in the other warehouse not named in 
the policy. (American Alliance Ins Co. vs: 
Paul et al., Supreme Court of Arkansas, 294 
Southwestern Reporter 58.) 





In the above case, the court, by means of 
quotation, lays down the following two propo- 
sitions concerning reformation: “To entitle a 
party to reform a deed upon the ground of mis- 
take, it must be clearly shown that the mistake 
was common to both parties and that the deed 
executed does not express the contract as un- 
derstood by either of them.” (83 Ark. 131, 192 
S. W. 1111.) 

“While equity will reform a written instru- 
ment on account of a mutual mistake if it does 
not reflect the intention of either party, yet 
the proof of such mistake must be clear, un- 
equivocal and decisive.” (89 Ark. 309, 116 S. 
W. 668, 21 L. R. A. [N. S.] 508.) 





Within the meaning of a fire insurance pol- 
icy there is no lien against the property where 
the lien note against the property was paid, even 
though the lien was not released of record. 
(Insurance Co. of North America vs. Brinkley, 
Court of Appeals of Kentucky, 292 Southwest- 
ern Reporter 491.) 
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Recent Fire Company Happenings 











The American Central Insurance Com- 
pany of St. Louis, Mo., is rearranging its 
eastern represntation. After January 1, New 
England business, heretofore handled by 
Simpson-Campbell & Co., at Boston, will 
be supervised from New York. 





J. H. Donnica has been appointed special 
agent in Indiana for the American Eagle 
and the First American, both of New York. 
He is a nephew of J. H. Donnica, secretary 
of the America Fore group, of which the 
aforementioned companies are members. 





J. A. Fleckenstein, vice-president and 
secretary of the American Founders Fire 
Insurance Company of Milwaukee, Wis., 
has been appointed general agent in Mil- 
waukee county for the Cincinnati Under- 
writers of the Eureka-Security ‘Fire & 
Marine Insurance Company. 





The Atlantic Fire Insurance Company of 
Raleigh, N. C., has been admitted to do 
business in New York. 





William D. Welsh has been appointed a 
special agent of the American Insurance 
Company of Newark, N. J., assisting Special 
Agent Clarence J. Stalliday in eastern 
Massachusetts, New Hampshire and Maine. 
Walter Keany has also been made a special 
agent in the Automobile department. Both 
appointees have been with the American in 
New England for several years. 





The Central Fire Insurance Company of 
Baltimore, Md., is erecting a new home 
office building. The building will be three 
stories high and will be of Italian Ren- 
naissance Architecture. 





The western manager of the Atna Fire 
Insurance Company, John M. Thomas, has 
resigned to become vice-president and di- 
rector of the Fire Association of Philadel- 
phia and its affiliated companies, the Victory 
Fire and the Reliance Fire. He also be- 
comes a director of the Constitution In- 
demnity Company, the group’s casualty run- 
ning-mate. Mr. Thomas, prior to his con- 
nection with the #tna, held a similar posi- 
tion with the company he now returns to. 





W. N. Achenblach, who has been assistant 
western manager of the A<tna for the past 
three years, succeeds Mr. Thomas as 
manager. 

Ralph H. Baldwin has become affiliated 
with the General Insurance Company of 
Seattle, Wash. Mr. Baldwin was president 
of the Pacific Northwest group’ of the In- 
vestment Bankers Association. 


State Agent Frank B. Clark of the Hud- 
son Fire Insurance Company and the Svea 
Insurance Company, New York, N. Y., will 
in the future be assisted by Edwin C. Jones, 
who will cover Alabama, Florida and 
Georgia. 





Irving Gabriel, formerly with the Auto- 
mobile Insurance Company of Hartford, has 
gone with the National Fire Insurance Com- 
pany, also of Hartford, as underwriter in 
the Massachusetts field. 





Reinhardt, West & Company of Dallas 
have been appointed Texas general agents 
of the Mercury Fire Insurance Company of 
St. Paul, Minn., by C. A. Dosdall, secretary 
of the company. 





L. G. Allen has been appointed state agent 
in eastern Michigan for the National Liberty 
Insurance Company of New York, C. H. 
Coates, vice-president of the company, an- 
nounces. 





J. Reyburn Watson has been appointed 
special agent for the Northern Insurance 
Company of London and the London & 
Scottish of London. He succeeds Claude 
F. Snyder, who resigned recently. 





Benjamin R. Mowray has been made ex- 
ecutive assistant to Manager Willis O. Robb 
of the New York Fire Insurance Exchange. 
Mr. Mowray will continue supervision over 
the Central Bureau for the elimination of 
the free insurance evil. 





Directors of the Baltimore American and 
the People’s National, subsidiaries of the 
National Liberty Group, have voted to 
change the par value of the stock of both 
companies. The Baltimore American stock 
now at $100 par is to be split ten to one 


and the People’s National, now at $20 par, 


is to be split two and one-half for one, mak- 
ing each company’s stock $10 par value. 





The La Salle Fire Insurance Company of 
New Orleans, La., has received a license to 
do business in the State of Texas. 





The Phoenix Fire Insurance Company of 
Hartford, Conn., is issuing demolition in- 
surance, coverage against the destruction of 
a building by official order following dam- 
age by fire. The coverage is written in the 
form of a rider to the fire contract at an ad- 
ditional charge of 15 per cent. 





A. H. Grupe, formerly vice-president of 
the H. G. B. Alexander Company of Chi- 
cago, Ill., has been elected president of the 
Strom-Carlson Company, Chicago local 
agents. 
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The board of directors of the Savannah 
Fire Insurance Company, Savannah, Ga. 
have elected John D. Carswell vice-president 
of the company. Mr. Carswell is head of 
the John D. Carswell Company, local agents 
in Savannah. 





William J. Wood, 2nd, has resigned as. 
secretary of the Sylvania Fire Insurance 
Company of Philadelphia, Pa. His future 
plans are as yet unannounced. 





The Transportation Insurance Company 
of New York has elected to its board of di- 
rectors E. D. Lawson, marine underwriter 
and Chicago correspondent of William H. 
McGee & Company of New York. McGee 
& Company are the principal stockholders 
in the Transportation. 





The Virginia Fire & Marine Insurance 
Company of Richmond has been licensed in 
Oklahoma. A. B. Stewart has been ap- 
pointed special agent for the company in 
that State, with headquarters in Oklahoma. 





Harry L. Simpson, Pacific Coast manager 
of the Westchester Fire Insurance Com- 
pany of New York, has been made Pacific 
Coast manager for the Virginia Fire & 
Marine Insurance Company of Richmond, 
which has just been licensed in California. 





George H. Thigpen has assumed the of- 
fice of Superintendent of Insurance of the 
State of Alabama, succeeding Frank N. 
Julian. Walter Munroe, chief deputy under 
Mr. Julian, will serve in a like capacity 
under Mr. Thigpen. 





Gale Tilman, a well known independent 
automobile adjuster of Des Moines, Ia., is 
now in the employ of the Western Adjust- 
ment Bureau. Mr. Tilman is the supervisor 
of the company’s automobile department at 
the head office in Chicago. 





St. Louis Losses 
(Concluded from page 23) 
Ohio Millers Mut.,Columbus _ 148,000 2,000 


id COlOnYy BOCtOI s s¢. <.c'ec oc. we Go wate 25,000 
Pacwie Pieced ok ccliyckss | AG vse. 20,000 
Patriotic of AmeroNcY |. oo Fe k. 27,000 
Pa. Lumbermen’s, Phila.... None None 
Pa. Millers Mut., Wilkes-B. 10,000 500 
Philadelphia F.& M., Phila...  ...... 100,000 
Providence-Wash., Prov....  ...... 60,000 
Royal, Liverpool.......... 450,000 110,000 
mt. Paul-Biodt Mi sSt. Paulos = cca: 75,000 
Scot.Un.& Nat'l, Edinburgh _........... 55,000 
BUR LOGGOn. 6 2Cseciey iste Salsa ee 32,000 
Travelers Fire, Hartford... . 700,000 60,000 
Twin City Fire, Minneapolis 400,000 30,000 
Union Fire, Paris. ........ +... None None 
Westchester Fire, N. Y..... 400,000 50,000 
West. Millers Mut., Kans. C. None None 
World F. & M., Hartford....  ...... 2,000 
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Casualty, Surety and Miscellaneous 








AUTO ACCIDENTS 


6973 Fatalities in Year Ending 
October & 








DATA FOR 77 Cities 





Death Rate Is 21.7 Per 100,000—Increase 
of 4 Per Cent in Twelve Months 

The Department of Commerce has announced 
that during the four weeks ending October 8, 
1927, automobile accidents were responsible for 
662 deaths in 77 large cities of the United 
States. This number (662) compares with 650 
deaths during the four weeks ending October 
9, 1926. Most of these deaths were the result 
of accidents which occurred within the cor- 
porate limits of the city, although some acci- 
dents occurred outside of the city limits. 

For comparison, the number of deaths due to 
automobile accidents within city limits is de- 
sirable. Such figures are available for the four- 
week period ending October 8, 1927, and for the 
corresponding four-week period of 1926 for 55 
cities, the four-week figure in 1927 being 436 as 
contrasted with 401 for the corresponding four 
weeks in 1926. 

Considering by four-week periods since May, 
1925, total deaths from automobile accidents for 
77 cities, regardless of place of accident, the 
lowest total (346) appears for the four-week 
period ending March 27, 1926, and the highest 
(676) for the four-week period ending Novem- 
ber 6, 1926. 

For the 51l-week periods ending October 8, 
1927, and October 9, 1926, the totals for the 77 
cities were, respectively, 6,973 and 6,585, which 
indicate a recent rate of 21.7 per 100,000 popu- 
lation as against an earlier rate of 20.8, or an 
increase of 4 per cent in the rate in a single 
year. 

Five cities reported no deaths from auto- 
mobile accidents for the last four weeks, while 
seven cities reported no deaths from automobile 
accidents for the corresponding period of 1926. 

For the last four-week period reports as to 
whether deaths occurred from automobile ac- 
cidents within city limits or outside were re- 
ceived from all of the 77 cities reporting. In 
these cities in this four-week period, the total 
number of deaths from automobile accidents 
was 662, but only 571 of these were due to ac- 
cidents within city limits. 


Boston Library Association to Begin Casu- 
alty Classes 

Evening lectures in casualty insurance cover- 
ing the subjects recommended in the second year 
of the course of the Insurance Institute of 
America, Inc., are announced by the Insurance 
Library Association of Boston, to begin Tues- 
day, November 8, 1927, at 6:15 P. M. 

The lecturers are the following: Lawrence 
B. Pinckney, manager, accident department, 





Boston office, United States Fidelity and Guar- 
antee Cotnpany; H. J. Aldrich, manager com- 
pensation department, Massachusetts Bonding 
and Insurance Company ; Gay Gleason, attorney, 
Boston; Drummond W| Little, special agent, 
Hartford Steam Boiler and Inspection Com- 
pany; W. N. Magoun, general manager, Mas- 
sachusetts Casualty Underwriters Association, 
Boston; Walter B. Vaughan, manager, sprinkler 
leakage and water damage department, A®tna 
Casualty and Surety Company, New York. 








Ten Leaders in Automobile Liability In- 
surance for the Year 1926—Compiled 
by The Spectator 


Name and Location of Company Amount 
Travelers Insurance, Hartford...... $15,101,463 


7etna Lite, Hartiord........00.00c00 7,343,128 
Hartford Accident and Indemnity, 

PIGeGIOVIG Fs haste Pe ade'n's 6,350,330 
United States Fidelity and Guar- 

Atty; Batunoeel ..25 ds. 0 coos 6,157,094 
Fidelity and Casualty, New York.. 5,631,533 
Maryland Casualty, Baltimore...... 5,240,071 
General Accident, Fire and Life, 

Pettis. incest eee tangas 5,141,051 
Employers Liability, London....... 5,043,369 
Globe Indemnity, Newark......... 4,937,406 
Standard Accident, Detroit......... 4,194,348 


, | eer Saleen ae eee $65,139,793 


1926, 52.5 per cent. 
Percentage, premiums of ten leaders to total, 








OPENS CASUALTY AND SURETY 
SCHOOL 
United States Fidelity and Guaranty In- 
augurates Course at Harrisburg 

The Harrisburg, Penna., branch of the United 
States Fidelity and Guaranty Company of Balti- 
more opened a school of insurance on October 
21 at 209 Locust street, Harrisburg. The school 
is available to all those interested in casualty 
insurance and fidelity and surety bonds, and 
there are no enroliment or tuition charges, even 
though some of those who attend are not con- 
nected with the U. S. F. and G. 

Classes will be held every Friday evening, and 
the entire program is under the supervision of 
H. O. Dodge, manager of the Central Pennsyl- 
vania department of the United States Fidelity 
and Guarantee. 


New Company 
(Concluded from page 3) 

borough Rapid Transit Co.; Glover Beardsley, 
vice-president of the Otis Elevator Co.; Dar- 
win R. James, president of the East River Sav- 
ings Bank; Col. Arthur Little, J. J. Little & 
Ives Co.; Julian, Gerard, president of the In- 
ternational Germanic Trust Co.; Herman Metz, 
president of the General Dyestuff Corporation ; 
Fred Longfellow, Delafield, Hawkins & Long- 
fellow: Conrad N. Pitcher, a director of the 
Lumber Mutual Casualty Insurance Co. 
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CITES DIFFICULTIES 


D. J. O’Keefe Lists Practices Objec- 
tionable to Agents 








REPORTS TO NATIONAL ASSOCIATION 





Sees Danger in Large Companies’ Possible 
Influence on Bureaus 

New Orteans, La., October 22.—Daniel J. 
O’Keefe, of Fort Wayne, a former president 
of the Indiana Association of Insurance Agents, 
reported to the convention of the National As- 
sociation of Insurance Agents here this week 
as chairman of the casualty and surety commit- 
tee of that body. Stating that he did not wish 
to be considered an alarmist, Mr. O’Keefe none- 
theless stressed some of the things considered 
evils by the agents and wanted to know what 
would happen if it became possible for certain 
large companies so to influence the actions of 
bureaus that rules and rates would become so 
constricting that they would make it almost 
impossible for the regular agents to compete 
with trained home-office solicitors who operate 
out of branch offices as salaried insurance sales- 
men. Listing some of the things which agents 
think casualty and surety companies should 
remedy, Mr. O’Keefe gave the following: 


Salaried traveling solicitors sent throughout 
the country by companies selling lines such as 
fraud bonds. 

The appointment by such companies as their 
agents of small town banks in cases where such 
agents could not be reasonably expected to pro- 
duce business other than the interested banks’ 
own insurance. 

The appointment of contractor’s employers 
for the payment of commissions on the respec- 
tive contractor’s compensation and liability in- 
surance contract bonds. 

The signing of policies and endorsements in 
blank by licensed resident, State or special 
agents, to be used in issuing direct policies in 
the non-resident branch or home offices. 

The refusal of many such companies to recog- 
nize our principle of agents’ ownership of ex- 
pirations, and the payment of maximum broker- 
age and commission by some of these companies 
to non-policy writing agents, brokers and so- 
licitors on casualty business produced by them 
in practically every large city in the United 
States. 

Many casualty and surety companies have 
been recognizing non-policy writing agents for 
many years in all sections of our country. Why 
do we confine our efforts to ward relief from 
this evil to the fire insurance business? 

It is significant that most fire insurance com- 
panies have casualty insurance running mates 
and vice versa, and most of our members write 
fire, casualty and marine insurance in the con- 
duct of their agencies. 

There is another feature of this subject that 
should cause us considerable concern. This is 
that most of the casualty companies subscribe 
to bureaus for the promulgation of rules and 
rates governing us in the sale of such insur- 
ance, and such bureaus are continually circum- 
scribing our operations with increasingly tech- 
nical rules for the computation of premiums on 
individual risks. 








THE .- SPECTATOR 


Thursday 


























its plate glass policies. 


policyholders. 


THE METROPOLITAN CASUALTY 
INSURANCE CO. OF NEW YORK 


J. SCOFIELD ROWE, President 
Home Office, 55 Fifth Avenue 


peedy Plate Glass Replacements 


When plate glass breaks it must be replaced in ahurry. Delay 
SOUNDsE@y|| im fixing broken display windows means a falling off in the mer- 
chant’s sales—reduced profits. 


Replacement activities of The Metropolitan Casualty Insurance Company 
in the field of plate glass insurance extend back more than half acentury. Dur- 
ing that time the Company has paid more than $8,000,000.00 in claims under 


Our extensive dealing with glaziers in all parts of the country means that Metro 
agents can assure speedy replacements to ‘‘Good Faith”’ 





CHARTERED 1874 


























I Have Found It 


Archimedes’ exclamation ‘‘Eureka’’ (I have 
found it) voiced over 2000 years ago, is 
again echoed to-day by our agents. 


To them the discovery of a Company that 
really co-operates, supports and assists them 
in every way to obtain and hold business is 
as important as the discovery of the ‘‘law of 
floating bodies,”’ hence ‘**Eureka.”’ 


Become one of our Agents and build a prof- 





itable business. 


Commonwealth Casualty Co. | 


(OLDEST PHILADELPHI4 CASUALIT COMPANY) | 
j 


Philadelphia 
@ © sTewartT & Ww. COOK 
Premerue Vieo-Prea & Gen'l Mer 











Are You Still A Sub Agent? 


Ambitious and Successful Men and 
Women prefer to Build, Own and 
Manage a business for themselves 


WHY NOT BECOME A GENERAL AGENT? 


Our plan provides an agreement for build- 
ing, ownership and management of success- 
ful General - Agencies in the states of 
ARKANSAS, LOUISIANA, TEXAS and 
OKLAHOMA 
Your communication will be treated with 
confidence 


IRA F. ARCHER 


Superintendent of Agencies 


LOUISIANA STATE LIFE 


INSURANCE COMPANY 
Shreveport, La. 
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WINTER HAZARDS 





Danger of Gas Poisoning in Closed 
Autos 





PUBLIC ATTENTION NEEDED 





Many Fatalities Occur in Garages—Points 
for Agents 


The large death toll each winter due to the 
poisonous carbon monoxide gas present in the 
exhaust from automobile motors emphasizes 
the very great need for further educational 
effort on this subject on the part of insurance 
men. The hazard has, moreover, become more 
serious because the almost universal preference 
for the closed type of car has tremendously in- 
creased the number of automobiles operated 
throughout the winter months. 

Agents of the Metropolitan Casualty Insur- 
ance Company, New York, are being asked by 
the home office to pass along to their automo- 
bile policyholders a word of warning in regard 
to the deadly nature of exhaust gases in a closed 
garage. 

Many insurance companies have prepared 
warning placards designed to be displayed in 
garages and repair shops and it is to be hoped 
that insurance agents everywhere will avail 
themselves of their opportunity to distribute 
this literature. In the absence of such printed 
warnings, any agent can circularize his entire 
list of motorist clients with a letter which will 
stress the following essential points: 

(1) Every winter brings an increasing num- 
ber of deaths caused by running automobile 
engines in small and tightly closed garages. 

(2) Death is due to poisoning from carbon 
monoxide gas present in the engine exhaust. 

(3) Carbon monoxide gas is odorless, color- 
less and non-irritating and often kills without 
warning. 

(4) If motor must be run while car is inside, 
garage doors should always be left wide open. 


Hooper-Holmes Bureau Opens Canadian 
Office 

The Hooper-Holmes Bureau has announced 
the opening of its first Canadian office at Mon- 
treal, with Wyatt E. Carter as manager. For 
the past three years Mr. Carter has acted for 
the Bureau as its Montreal representative. 
Charles A. Elliot, who has represented the 
Bureau at Albany, New York, has been ap- 
pointed supervisor in charge of field operations 
and will have his headquarters at Montreal. 
The new office will handle inspection work 
throughout the Province of Quebec. Later the 
service of the Bureau will be extended to other 
parts of the Dominion. 


Proceedings of the Casualty Actuarial 
Society 

Number 28, Part II of Volume XIII of the 

Proceedings of the Casualty Actuarial Society, 

dated May 13, 1927, has been published in book 

form. In addition to discussions of papers read 

at previous meetings, book reviews, current 


notes, legal notes, officers and minutes of the 
meeting of May 13, the book contains seven 
papers, as follows: Observations on Making 
Rates for Excess Compensation Insurance, by 
Paul Dorweiler; Health Insurance Hazards Re- 
flected in Occupational Health Loss Ratios, by 
Armand Sommer; Compulsory Automobile In- 
surance, by William J. Constable; State vs. 
Federal Compensation for Longshoremen, br 
Leon S. Senior; The Early History of the An- 
nuity, by Edwin W. Kopf; Guaranteeing First 
Mortgage Real Estate Bonds, by William M. 
Greve; and Automobile Financing, by Louis J. 
Hunter. 

This number of the Proceedings of the Cas- 
ualty Actuarial Society may be obtained at 
$1.50 per copy from The Spectator Company. 


Union Indemnity Had Unique Exhibit at 
New Orleans 


One of the interesting features of the conven- 
tion of the National Association of Insurance 
Agents at New Orleans, was the Oak Tree in 
the rotunda of the Roosevelt Hotel lobby, rep- 
resenting the Union Indemnity Company, and 
symbolic of its sturdiness. 

The exhibit of the Live Oak was representa- 
tive of a courtyard in the “Old Quarter,” with 
the quaint, old street lights of New Orleans. 
The tree stood amidst an abundance of climbing 
foliage upon the walls, set off by dim frosted 
orange lights, and the spacious ground was cov- 
ered with the Live Oak’s falling leaves which 
made the picture more realistic. Ferns, palm 
trees, pine trees, rubber plants, colored flowers, 
and evergreens of every sort, gracefully 
banked, surrounded the master oak which was 
adorned with Spanish Moss hanging through- 
out its widespread branches. 

A colored “mammy” took a place under the 
Oak Tree, giving the welcomed visitors pralines 
with compliments of the Union Indemnity. 





WHAT AN AGENT NEEDS 


President of Central West Casualty Gives 
Sound Advice 


In his weekly letter to his agents, Hal H. 
Smith, president of the Central West Casualty 
Company, Detroit, says that agents should keep 
a book about which it could be certain that: 

First, it would have the annual report of the 
insurance department on every company that 
was in the agency. 

Second, it would have clippings from one of 
the reputable insurance magazines of the statis- 
tical experience of all the casualty companies. 
Tables, for instances, which give the premiums, 
expense, losses, and the loss ratios. 

But of course information of this kind is of 
no value unless it is used, and it ought to be 
the basis for careful study, not only of the 
experience of the agency’s own companies, but 
also of the experience of all larger and well 
managed companies. Such a study, based on 
the contents of such a scrapbook, would give 
you a fair answer to three questions: ; 

First, how are your own companies getting 
on, as compared with other companies? 

Second, what is a reasonable loss ratio in the 
different casualty lines? I do not mean a loss 
ratio based on losses paid, I mean a loss ratio 
based on losses incurred. It is astonishing how 
frequently these two are confused. 

Third, how does the loss ratio of the agency 
itself compare with what you might call the 
standard loss ratio? 


Live Articles on Suretyship 


Live articles on Suretyship (No. 8), enbrac- 
ing 23 articles previously printed in the bonding 
supplements of the Weekly Underwriter, has 
been published. Among the authors represented 
in this book are E. J. Donegan, E. C. Lunt, 
Marc Hubbert, J. L. Anderson, Ernest Ross, T. 
J. O’Keefe, M. C. Griffin, M. E. Dudley and 
Spencer Walton. One chapter contains ex- 
amination questions and answers. This in- 
structive work of 216 pages is well indexed and 
substantially bound, and sells at $2 per copy. 
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BUSINESS INDEMNITY 


Protection May Result in Shirking 
Responsibility 








CHARLES R. MILLER POINTS TO WEAK 
SPOT 





Summary of Address of Fidelity and De- 
posit President Concluded 

In the last three issues of THE SPEcTAToR, 
the address of Charles R. Miller, president of 
the Fidelity & Deposit Company, Baltimore, as 
made before the casualty and surety convention 
at White Sulphur Springs, has been successively 
reviewed. The present article will be the last 


of this summary. 

One very important thought brought out by 
President Miller was that business, to some ex- 
tent, was becoming careless of its responsibility 
because of the knowledge that indemnity was 
at hand to guard against loss even when that 
loss occurred as a result of mistaken commer- 
cial judgment. On this point, Mr. Miller said: 

It is a sound principle that a business man 
should take the risk of his own judgment, in- 
cluding the judgment and efficiency of those 
composing his organization. Has he a right 
to ask us to go as far as to practically guarantee 
such efficiency that success is bound to follow? 
This opens the broad debatable field of error 
of judgment, and when losses arise from honest 
mistakes where is the line to be drawn between 
that which should be borne as part of the man- 
agerial risk and that which is clearly an in- 
surable loss, and yet such a line must be drawn, 
otherwise every loss resulting from mistake or 
bad judgment will be covered. The ingenuity 
of the surety mind has not yet found a solution, 
but find it we must, or our line of insurance will 
face dangers unheard of, and besides business 
management and business stability will find itself 
facing an increasing inefficiency and slovenliness 
which will undermine the whole fabric of busi- 
ness confidence. Do not take this as pessimism, 
because I am really an optimist, but I do view 
with some concern any tendency that dulls the 
sense of personal responsibility. 

In the last few years I have seen evidences of 
carelessness in business chargeable, partially at 
least, to the protection against the consequences 
of errors and mistakes. At the present time 
that symptom may be so slight as to be regarded 
as negligible. When, however, you see losses 
paid—losses which are legitimate but which 
arise under circumstances which indicate dis- 
honesty or gross carelessness and there is a 
reluctance to try to find the culprit, you have 
weakened one of the links in your chain of safe- 
guards and of salvage. When you see paid upon 
insistent demand and direful threat losses clearly 
the result of honest mistakes incident to every 
business; when you see losses paid today which 
would never have been presented under a fraud 
and dishonesty coverage; when you see losses 
paid which arose under circumstances which 
show an easy method for their reoccurrence 
without corrective measures being adopted and 
apparently without any realization on the part 
of our obligees of the demoralizing effects of 
such a policy, you have some little foundation 
for the fear that the same supervision is not 
exercised as formerly; that laxity may be 
stealthily creeping into business methods due to 
being lulled into security, by the belief that no 
matter what happens there is protection. 

No greater danger could threaten the com- 
mercial fabric than to rely solely or even largely 
upon insurance for the successful results of their 
eperations, and I want to see warded off any 
such danger by an appeal to greater attention 
being paid to the value—aye, necessity—of per- 





The Employers’ 
Liability Assurance 
Corp., Ltd. 


The Employers’ Fire 
Insurance Co. 


American Employers’ 


Insurance Co. 


SAMUEL APPLETON BUILDING 
110 Milk Street, Boston, Massachusetts 


Practically every form of Insurance 
except Life 


THE competent insurance man 
is one of the public's best friends. 
He knows his business. He learns 
what he needs to know about 
your business. He makes sure 
that you are adequately protected. 
He sees to it that you get what 
you need. He frees your mind 
from worry. He relieves you of 
unnecessary detail. He explains 
your insurance policies. In the 
long run, he saves you money. 


The successful insurance man 
gives you wise counsel regarding 
your insurance and a service that 
satisfies. 


The Employers’ Group has had 
a steady growth for many years. 
This growth, which has come 
from the number of policyholders 
who have repeatedly insured with 
us, and from a constantly increas- 
ing number of new policyholders, 
indicates that “wise men seek 
wise counsel,"’ and that the public 
appreciates “the service’ that 
satisfies... This means that The 
Employers’ Group selects as its 
field representative “the compe- 
tent insurance man... one of the 
public's best friends.” 


The above is the message which The Em- 
ployers’ Group is giving the insuring public 
through the media of national magazines. 

Agency connections with The Employers’ 
Group are still available for the competent 
insurance man. 





sonal responsibility for one’s own acts, and 
surety companies could perform no greater 
service in that direction than by framing their 
contracts so as to give the amplest protection 
and yet hold aloft for the benefit of all that 
essential element in business success—in busi- 
ness progress—in business integrity: personal 
responsibility. 


Demand for Compulsory Auto Insurance in 
Virginia 

RICHMOND, Va., October 24.—There is a 
State-wide clamor in Virginia for the passage 
of a compulsory automobile insurance law by 
the general assembly, which will meet in regu- 
lar biennial session in January, 1928. Previ- 
ous attempts to pass a compulsory automobile 
insurance law have failed, but both editors of 
the State papers and their readers are expressing 
a very decided demand for this kind of legisla- 
tion, and it is likely that a vigorous effort will 
be made to put such a law on the statute books. 

What is remarkable is that no insurance 
agent through the press has pointed out ‘o 
the public that under the proposed law, the com- 
panies would be forced to take any risk offered, 
whether it was desirable or not, and possibly 
at a rate fixed by the State, or else withdraw 
from Virginia. 

Local agents who are watching the trend 
declare that the enactment of a compulsory 
automobile law will eventuate in a State fund 
for carrying the insurance, and the public does 
not seem to realize that it will ultimately pay 
the bill for reckless driving. 

One local agent calls attention to the fact 
that very few persons who injure other persons 
or property escape paying indemnity. He be- 
lieves that only about 5 per cent of the offend- 
ers evade payment of damages at the present 
time, and consequently thinks there is no neces- 
sity for the passage of a compulsory automo- 
bile law. 


Physicians Indemnity to Be Stock 
Company 

St. Louis, Mo., October 24.—The Physicians 
Indemnity of St. Louis, which, since 1923, has 
been operating on the assessment plan of fur- 
nishing health and accident insurance, will be 
converted into a stock insurance company with 
$200,000 capital and a like surplus. 

The Missouri Insurance Department has given 
authority to the company to make the change 
and sell stock. The stock will have a par value 
of $25 per share and will be sold for $50. 

When the reorganization is complete the com- 
pany will write all forms of life contracts as 
well as health and accident coverages. 


Organize Cornhusker Casualty 


The Cornhusker Casualty Company of 
Hastings, Nebraska, is being organized to write 
health and accident insurance. Officers of the 
new company are Charles W. Foote, preident; 
W. H. Stephens, vice-president; V. E. Shipton, 
secretary ; F. L. Youngblood, treasurer, and Dr. 
E. J. Latta, medical director. 
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NEW YORK TAXICAB RATES 
Revised Monthly Premium Schedule Issued 
by Towner Bureau 


A new monthly premium schedule of taxicab 
bonding rates in New York has been issued by 
the Towner Rating Bureau to cover bonds re- 
quired under the New York passenger carrying 
vehicle bonding law. The State is divided into 
principal territories as follows: 

Territory 1—New York city, including Man- 
hattan, Brooklyn, Bronx and Queens county. 

Territory 2.—Buffalo and surrounding five 
townships. 

Territory 3—Albany, Rochester and ten sur- 
rounding townships in Monroe county, Schen- 
ectady, Syracuse and Troy. 

Territory 4—Buffalo suburban, New York 
city suburban and Staten Island. 

Territory 5—Amsterdam, Auburn, Bingham- 
ton, Elmira, Gloversville, Jamestown, Nassau 
county, Saratoga Springs and Utica. 

The monthly rates for these territories are 
given below, the less important divisions being 
omitted : 


Territory Public Private 
No. Taxicabs Livery Livery 
Dike oe iwreisroars rete $42 $33 $25 
Dia is ipo bras setae oats 34 27 15 
Meer ie Parmer oe 25 22 13 
Ai Neon atin eereate te 25 15 10 
Brits elt ete ne tree 18 15 10 


Independent Bonding and Casualty Making 
Gains 

The Independent Bonding and Casualty Insur- 
ance Company, Newark, shows good gains in 
its financial statement as of July 1, 1927. The 
total admitted assets are $471,619, an advance of 
$149,244 over last year. The surplus to policy- 
holders amounts to $318,043, a gain of $41,208; 
and the premiums received in the first six 
months of 1927 amounted to $105,369, an in- 
crease of $99,126. Losses paid in the six-month 
period totaled $2713. 


Interboro Mutual Indemnity Licensed in 
Nutmeg State 

A license to do business in Connecticut has 

been issued to the Interboro Mutual Indemnity 








A square deal—regardless of cost. 


Both to agents and the assured. 


Big men at the helm of the Repub- 
lic, who realize that straight shoot- 
ing is the only enduring foundation 
for permanent success. 


Correspondence solicited. 








GOMPAN? 
IMM SUX TL) AN. 


JOS. W. WARD 
President and General Manager 














Insurance Company of New York by Insurance 
Commissioner Howard P. Dunham. The home 
office of the company is at 50 Union Square, 
New York. 

The company was incorporated in March, 
1914, as the Brewers Mutual Indemnity Insur- 
ance Company, which name was later changed 
to the Interboro Mutual Indemnit yInsurance 
Company in 1918. The company’s assets amount 
to $1,693,000; its liabilities, $722,000; its 
surplus, $971,000. The premium income in 
1926 was $588,000. It writes automobile lia- 
bility, property damage and workmen’s compen- 
sation lines. The general manager of the com- 
pany is Sam S. Brewer, Jacob Ruppert, owner 
of the New York Yankees, is a director of the 
company. 


Glens Falls Indemnity Entered in 
Connecticut 

The Glens Falls Indemnity Company of 
Glens Falls, N. Y., recently organized by the 
Glens Falls Insurance Company, to operate as 
a running mate for that company, has been li- 
censed in Connecticut. The company reports 
$1,500,000 of assets, of which $750,000 repre- 
sents capital, $400,000 is surplus, and $350,- 
000 is qualified as reserve for contingencies. 


Thomas F. Goethals Has Own Office 
Thomas F. Goethals, agent for the Borough 
of Brooklyn, New York, for the New York 
Indemnity Company is now operating under his 
own name at 25 Court street, Brooklyn. He 

formerly did business as the Esco Agency. 











Surety Opportunities 


HERE are no laws requiring a man to carry life, fire or 

accident and health insurance. Neither are there any 
ordinances which compel firms or individuals to purchase 
insurance protection against rain, hail storms, floods, boiler 
explosions, windstorms and other similar catastrophies. The 
demand for all of these forms of insurance has to be created. 


The situation is different in the surety business. Many of 


the bonds written by surety companies are required by law. 
For example, contractors on all government work and most 
state and municipal projects are required to furnish satisfac- 
tory surety bonds. Bonds are also required from all govern- 
mental appointees. 


Most public officials such as treasurers (state, county and 
municipal) tax collectors, etc., are required to file bond. The 
courts of most states require the administrator, executor, or 
trustee of an estate to file a suitable bond. Bonds are also 
required in connection with many legal proceedings, such as 
attachment, garnishment, replevin, etc. 


This brief outline indicates only a few of the numerous in- 
come-increasing opportunities open for the representatives 
of a strong and widely-known surety company, such as the 
F & D—a “friendly” company: which cooperates with its 
representatives in every possible way. 


FIDELITY AND DEPOSIT COMPANY 
of Maryland 


BALTIMORE 


FIDELITY and SURETY BONDS and BURGLARY INSURANCE, EXCLUSIVELY 


“Specialization Means Service’ 


S. 10 


FIDELITY & DEPOSIT COMPANY 
Baltimore, Md. 


If you are not already adequately repre- 
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HE withdrawal from the coal mine 
workmen’s compensation insur- 
ance field by the American Mine 
Owners Mutual, U. S. F. & G., As- 
sociated Companies, and Metropoli- 
tan Casualty Insurance Company, in 
such rapid succession, has precipitat- 
ed an unprecedented demand for, and 
correspondence regarding, catastro- 
phe reinsurance for coal mine self- 
insurers. 
We issue this form of coverage at 
attractive rates and pay liberal com- 
missions to brokers. 


Correspondence invited. 


AMERICAN RE-INSURANCE COMPANY 
242 South 13th Street, Philadelphia, Pa. 

















Executive Offices 
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Eastern Department 
100 MAIDEN LANE 
EW ORLEA NEW YORK 














What’s Ahead? 


If the answer does not satisfy, learn the 
advantages of a contract with Fidelity. 
More than 36,000 direct leads a year 
from Head Office lead service. 


Fidelity is a low net-cost Company, 
operating in forty states. Full level 
net premium reserve basis. Over $350,- 
000,000 insurance in force — growing 
rapidly. 

Write for our booklet “What's Ahead?” 


The Fidelity Mutual Life Insurance Co. 
PHILADELPHIA 


Walter LeMar Talbot, President 





Are You The Man? 


If so, and you can prove it, an unusual opportunity awaits you. An estab- 
lished and progressive 


LIFE INSURANCE COMPANY 
intends to open an Agency in 
BRADFORD, PA. 


If offers—to the right man—an exceptionally good proposition. 
The man we want must have a clean and commendable record. He should 
also know how to select, train, and stimulate sub-agents. 


Compensation will include generous commissions and renewals with drawing 
account or salary and expenses. 

If you can “‘fill the bill,’’ write and tell us all about yourself, in strict confi- 
dence. 


Address Agency Manager, care THE SPECTATOR. 

















The Home Life Insurance Company of America 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts from BIRTH 
to 60 years next birthday. 
INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from 
date of issue and are up-to-date in every respect. 
ORDINARY POLICIES contain valuable SPECIAL DISABILITY and 
TOTAL AND PERMANENT DISABILITY CLAUSES and DOUBLE 
INDEMNITY FEATURES, and are guaranteed by State Endorsement. 

A Home Life policy brings peace of 

mind to the man who loves his family. 
Basil S. Walsh, President P. J. Cunningham, Vice-President 
Joseph L. Durkin, Secretary John J. Gallagher, Treasurer 

Dr. E. Bryan Kyle, Medical Director 
Independence Square Philadelphia, Pa. 































PUBLICATIONS OF C. & E. LAYTON 


The undersigned are sole agents in the United States for the old estab- 
lished publishing house of Charles & Edwin Layton of London, England, 
whose long list of publications on fire, life, marine and other branches of 
insurance embrace the most valuable and standard treatises on these sub- 
jects. 

SEND TEN CENT STAMP FOR CATALOGUE. 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 











ROYAL UNION LIFE INSURANCE COMPANY 


DES MOINES, IOWA 
“SEEING JOHN AND MARY THROUGH” 


One of our agents—Mr. A. W. Tolg—has 
just written a most remarkable paper telling 
how he helps parents provide an Educational 
Fund for their children through the medium 
of our Juvenile Policies. 


Our Juvenile Policies are written from age 
1 day old up to nearest 9 years. 


If you are at all interested in the tremendous 
possibilities of the juvenile field we will be 
pleased, merely upon your request, to send 
you a reprint of Agent Tolg’s illuminating 
article—“Seeing John and Mary Through”. 


ROYAL UNION LIFE INSURANCE CO. 


Des Moines, Iowa 
A. C. TUCKER, President 
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GENERAL BROKERS MEET 
New York Association to Co-operate With 
State Insurance Superintendent 

The regular meeting of the General Brokers 
Association, New York, was held at the Hotel 
Pennsylvania, in that city, last week. President 
Robert M. Keleher presided. FE. M. Allen, 
vice-president of the National Surety Company, 
was the speaker of the evening in place of E. A. 
St. John, president of the National Surety Com- 
pany, who could not attend. Mr. Allen very 
ably took charge of the situation, and spoke on 
the benefits to be derived from written exam- 
inations for applicants for brokers’ licenses and 
from real organization both to brokers and the 
insurance business in general. 

The committee considering the proposed cas- 
ualty application form rendered a report par- 
tially approving the form submitted, and that 
report was unanimously adopted and then re- 
ferred to Oscar A. Myerson, counsel for the 
General Brokers Association, for further con- 
sideration and comment. 

President Keleher reported a luncheon con- 
ference with former New York Superintendent 
of Insurance Francis R. Stoddard, relative to 
taking up with Superintendent of Insurance 
James A. Beha, various matters concerning the 
interests of the brokers, and particularly the 
question of written examinations. 

Mr. Keleher further reported that a confer- 
ence with Superintendent Beha had been ar- 
ranged for October 28, and that he was calling 
a meeting of representatives of the- various 
brokers’ associations in the city of New York 
to be held prior to that day. 

The following matters were discussed and 
will be taken up with Superintendent Beha: 

Extended time payments to assured by 
brokers of premiums without adequate interest 
charges. 

Discrimination by certain companies in the 
writing of trucks at lower rates for certain 
brokers only, and refusing to write at the same 
rate for brokers generally. 

The practice generally engaged in by real 
estate brokers, who have no licenses as insur- 
ance brokers, of placing on their literature and 
windows the words, “Real Estate and Insur- 
ance,” and the practice of some companies in 
designating real estate brokers without under- 
writing experience as agents, and the practice 
of certain agencies and companies in paying 
these real estate agents commissions on -insur- 
ance business obtained by them. 

The next meeting of the General Brokers As- 
sociation will be held on November 9 at the 
Hotel Pennsylvania, New York, and at that 
meeting will take place the nomination of 


officers. 


National Liberty Broadcasts Message to 
Policyholders 

To aid the tornado victims in St. Louis a 
unique announcement was broacast from Sta- 
tion KMOX—Mayfair Hotel, by Edward E. 
Ikier of the National Liberty Insurance Com- 
pany, of New York, to the effect that tempo- 
rary offices had been opened in that hotel at 
which claims could be adjusted and immediate 
payment made on losses. While the company 
has extended aid of this nature before, it is the 
first time that ‘radio has been used to announce 
it to the sufferers. 


Industrial Insurers Meet 
(Concluded from page 7) 


conference, including the threes new members, 
were represented at the meeting. 

The annual golf tournament staged on the 
course of the Woodlawn Country Club, Kirk- 
wood, the afternoons of October 19 and 20 was 
the entertainment feature of the meeting. The 
winners of the various trophies were: Confer- 
ence Cup, P. W. Jones, Bankers Health and 
Life Insurance Company, Macon, Ga.; runner- 
up cup offered by the Retail Credit Association 
of Atlanta, Ga.; R. E. Yates, Empire Life and 
Accident Insurance Company, Indianapolis, 
Ind.; Raymond Daniel Trophy, W. A. Lathrop, 
Southern Life and Health Insurance Company, 
Birmingham, Ala., and low gross cup, Zach 
Miller, Washington Fidelity National Insur- 
ance Company, Chicago, III. 

Other entertainment features were a theater 
party for non-golfers Wednesday afternoon, a 
review of the annual parade of the Veiled 
Prophet early that evening, following by a din- 
ner dance at the Coronado Hotel. The Mis- 
souri Insurance Company and the Reliable Life 
and Accident Insurance Company were the hosts 


. at this gathering. 


On the afternoon of October 20 a sight-seeing 
motor trip was arranged for the non-golfers. 

The conference banquet was held in the green 
room of the hotel the night of October 20. 
Greetings from Victor J. Miller, mayor of St. 
Louis, and “Mental Refreshment” from Law- 
rence McDaniel, former Circuit Attorney of St. 
Louis, were enjoyed. 

A round-table discussion of mutual problems, 
in which every delegate participated occurred 
at the closing session, the morning of October 
21, and proved very fruitful. 

A general summarization of these “heart 
talks” revealed: 

That the unworthy agents while in the minor- 
ity must be culled from the companies payrolls 
immediately. 

All companies must exercise the utmost econ- 
omy, consistent with efficiency, in the conduct 
of their business so as to justify greater returns 
to the honest policyholders. 

Acquisition cost and other field expenses must 
be reduced to the minimum. 

Member companies must co-operate for the 
elimination of the malingerer and other heavy 
claimants, and avoid over-insurance. 

President Tatman declared that the companies 
will undertake to carry out these recommenda- 
tions immediately. 

Frank Walker of the Kentucky Central Life 
and Accident Insurance Company, Anchorage, 
Ky., expressed the belief that the conference 
companies were overlooking their most fertile 
field of operating by neglecting white prospects, 
while working overtime to sell weekly indemnity 
protection to negroes. He said that his com- 
pany had very good experience with white pol- 
icyholders and pleasantly surprised everyone 
by announcing his company’s loss ratio, includ- 
ing death claims, was but 38 per cent. 
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ADDRESSES INDUSTRIAL INSURERS 

Dr. F. L. Hoffman Before Convention at 
St. Louis 

Dr. Frederick L. Hoffman, consulting sta- 
tistician of the Prudential Insurance Company 
of America, Newark, addressed the meeting of 
the Industrial Insurers Conference at the Coro- 
nado hotel in St. Louis last week on the sub- 
ject of “Sickness in Industry.” Dr. Hoffman’s 
address, as such, was distributed in printed 
pamphlet form and he talked extemporaneously 
to’ the delegates present, covering a variety of 
topics and dealing specially with the necessity 
for carefully watching malingering and its 
effect upon loss ratios. 

The speaker stressed the main factors in the 
writing and underwriting of industrial busi- 
ness and with regard to agents’ training said 
that there were three things industrial agents 
should do: they should never leave a house un- 
visited, never leaye an individual unsolicited, 
and never take “no” for an answer. 

Digressing somewhat from his main theme, 
Dr. Hoffman told’ about the aviation hazard 


‘study he had made. and declared that flying on 


established air routes, with inspected aeroplanes 
and qualified pilots, was as safe as any other 
means of transportation and safer than some. 

Close co-operation between life insurance 
companies writing industrial life insurance, 
particularly the smaller companies in the South, 
was vital to the welfare of the business, de- 
clared Dr. Hoffman, who also discussed the 
high incidence of disease among colored risks 
and said that, racially, the negro has less re- 
sistance than the white. 


Association Has Record of Advancement 
(Concluded from page 19) 

reports of the companies that we represent and 
we should be surprised if these companies did 
not issue such statements showing their assets 
and liabilities and the increase which has come 
to them from a successful business. There- 
fore we certainly should be in a position also 
to make an annual statement that would show 
just where we stand, and that is what we are 
trying to do at the present time. 

Each one of you has been asked to fill out 
a questionnaire showing your value to the Na- 
tional Association, in order that we may make 
up this statement which will be accurate and un- 
derstandable to all others engaged in the insur- 
ance business. Our “capital” should represent 
those points which a period of years have devel- 
oped and caused to be recognized by the insur- 
ance fraternity as a whole and which are funda- 
mental to the value of our agency; that is, 
ownership of expirations, agreement against 
overhead writing, agreement opposing further 
extension of financia! institutions as agents, etc. 

Our “income” is represented by our member- 
ship, but we should at once charge this whole 
income to reserve and not be allowed to credit 
any of it to surplus until earned, for the reason 
that every unorganized agent represents the 
possibility of a total loss, owing to the fact that 
we lose his support and may be called upon to 
fight his battles, which would not have occurred 
if the agents in his locality were well organized. 
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of CHICAGO, ILL. 


B. R. NUESKE, President 
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Our Agents Have 


A Wider Field— 


An Increased Opportunity Because We Have 


Age Limits from 0 to 60. 


Policies for substantial amounts (up to $5,000) for Children on a variety 
of Life and Endowment plans, thus enabling parents to buy all of the 
Family’s insurance on the Ordinary, i. e. Annual, Semi-Annual or Quarter- 


0. CL. euILDINe | Participating and Non-Participating Policies. 


Same Rates for Males and Females. 
Double Indemnity and Monthly Disability Income features for | aim ae 
Males and Females alike. ADAMS ST. 
Standard and Substandard Risk Contracts, i.e. less work for nothing. ¢/ Continental |5 Chicags 5 
| Commercial toc. ons 
We have openings in Ala., Ark., Dela., D.Cuy Flay Gavy Myla. 3|_Nus.tks JE |_ Schone |P lof 
Kans., Md., Mich., Minn., N. M., Okla., S. D., W. Va. __ QUINCY sr. oe 
sl Fed-| | Illinois, | 77/8 & 
THE OLD COLONY LIFE INSURANCE COMPANY ite He. 2 


The Company has its Home Office in its own building at 166 W. Jackson Blvd. running through ieee 
q Wells Street, right in the heart of Chicago’s Financial District. 
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Eureka-Maryland Assurance 
Corporation 


of Baltimore 
INCORPORATED 1882 


Is an OLD LINE, LEGAL RESERVE, 
STOCK LIFE INSURANCE COMPANY, 
steering clear of all experiments and following 
the blazed trail of successful experience. 


THE COMPANY IS_ FORTY-FIVE 
YEARS OLD, under CONSERVATIVE, | 
SUBSTANTIAL MANAGEMENT—rich 
in experience, with progressiveness and 
ambition evenly balanced upon a foun- 
dation of fundamental principles and 
essentials. 


Its management does not goad men to do the 
unexpected or the impossible, but requires 
only a substantial, conservative progress in 
the items which make a healthy, reliable, 
serviceable institution for the protection of 
policyholders, the well-being of its field force 
and the security of its investors. 


JOHN C. MAGINNIS, President. 


—______] 
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TWENTY-TWO YEARS 
and the 
CONFIDENCE of 


POLICYHOLDERS 











OUR AGENTS 
THEIR OWN FUTURE IS SECURE 





Write for 
“FOURTEEN POINTS” 
A. M. HOPKINS, Mgr. of Agencies 


PHILADELPHIA LIFE INSURANCE CO. 
111 No. Broad Street Philadelphia, Penna. 
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: | Interestin g Incidents 


The term “interesting incidents” was per- 
haps prompted by reminiscing in personal expe- 
riences and has certainly been added to by the 
answers to a few questions sent out to some 
friends and executives of sister companies, 
members of the American Life Convention and 
who very graciously took time to reply to them. 

It is indeed interesting to note that most all 
were prompted by the same one, two or three 
reasons for entering and assuming the respon- 
sibilities of life insurance work, that ° of 
imagined opportunities with a great future; a 
temporary lull in employment and a lack of 
capital, this offering a means perhaps of gain- 
ing headway; variety in kinds of employment 
offered; renewal commissions appealed to some, 
while forced personal attention to money 
already invested caused several to become 
mightily interested in the work and manage- 
ment of life insurance companies. 


From an organizer of a company, the most 
interesting experience was to find how hard it 
was to sell a home product by honorable and 
legitimate means to the home people. 

Of others, the experiences are so interesting 
and varied that it is almost impossible for me 
to choose the outstanding ones. 

One executive writes that the most memor- 
able and shocking experience was when over a 
million dollars of his insured in his town, all 
happened to be in an elevator which fell several 
floors. Another, the consolidation of two in- 
surance companies is given as the most trying 
experience. One executive in writing, stated 
that he never had a hazardous experience. This 
fellow is sure an optimist for I personally re- 
member something he started in the American 
Life Convention and, although he won out, it 
was one of the most hazardous things he ever 
attempted. Another gives as his most shocking 
experience weathering the influenza epidemic 
when their company suffered a 230 per cent 
mortality. 

No serious subject that demands the ability, 
character, integrity and sticktoitiveness of life 
insurance could be without its amusing or funny 
side and each of us seem to have had many of 
those. I have tried to select a few although I 
could not use all of the amusing experiences 
that our own executives have had. I give them 
to you as given to me. 

An agent sent in a $10,000 application. Be- 
fore the policy could.be issued or received by 


Extracts from an address before the American 
ife Convention at Dallas this week. 





By Dr. H. E. SHARRER 


him, he wired the company as follows: “If you 
expect to get your premium and I my commis- 
sion you will have to hurry the policy because 
(Blank) was hit by a Ford and the doctor says 
he is in bad shape.” 

I promised in giving these not to reveal names 
but you would all enjoy this one if you knew 
the fellow who left a profession to solicit. life 
insurance because the smooth fellow who sold 
him his seemed to do it easily. He tried the 
Western field and finally landed in a town with 
only one dollar between him and nothing. He 
owed a hotel bill. He was not known in the 
town and he could not get out so he went to a 
doctor’s office and told him he was a sick man, 
that he must sell some life insurance that day 
and he told the doctor why. The doctor said, 
“There is only one man in-this town who has 
enough money to pay for that much life insur- 
ance,” and he bought $2500 and paid for it. 
This executive did what many of our agents 
do whose contracts read: “All moneys col- 
lected on behalf of the company by an agent, 
shall be received or collected in trust in a fidu- 
ciary capacity and not used for personal or 
other purposes.” He immediately used the 
money to pay his bill, buy a railroad ticket and 
get out of town. 

Another vice-president says his most amus- 
ing experience was watching competition to 
twist business with full knowledge of the un- 
dertaking and frustrate the attempts. 


A Rea. SHOCK 

In the next read from another officer was 
this one of his own experience. He wrote a 
$50,000 policy and was paid for it in full in 
cash. The man was examined and the applica- 
tion and examination sent in with instructions 
to immediately forward the policy to the in- 
sured. He then went on an extended trip 
through Florida and then he says: “Imagine 
if you can, the shock I had when I returned 
and opened a letter from the company with the 
notice that the application had been declined 
and to please return the amount paid by the 
insured immediately.” 

The president of a company says the funniest 
communication received, or could be received, 
was one from a field agent, enclosing some ap- 
plications, asking for no advances, writing that 
he was well pleased with his lot in life and 
enclosing a bank draft for the full amount due 
the company. He adds as a note or postscript: 
“I have not yet received the communication.” 
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PreSident, Northern States Life Insurance Company 


One of the past presidents of the American 
Life Convention had this experience: An agent 
who was a general agent of theirs came into 
the office one day with a $25,000 voluntary ap- 
plication with the full premium and explained 
that it was received through service given to 
a policyholder and beneficiary and it was proved 
that it certainly paid to be of service to your 
friends and policyholders. Then made the ex- 
planation: The lady’s late husband had applied 
for $50,000 application, which application he 
had presented to this company. The officer re- 
plied that he remembered or thought he re- 
membered that it had been declined on account 
of heart lesion. The agent replied, “That’s 
where the service began. I made up my mind 
to give them service and I placed this applica- 
tion. everywhere I could until. finally one com- 
pany took it.” Several months later, the man 
died and the widow was so appreciative that she 
had given him this application with the full 
premium accompanying it. This officer closes 
the incident with the inquiry, “What do you 
think of this agent’s co-operation with policy- 
holders and beneficiaries ?” 

Another interesting communication came 
from an agent with ten years’ experience, writ- 
ing for a single premium rate on a 20-pay iife 
policy. 

Expressions as to what life insurance needs 
of its executives: Human beings; men of abil- 
ity; integrity; high ideals; management; char- 
acter; intestinal fortitude (written in one 
word); get rid of unscrupulous agents and 
solve the lapsation problem; more thorough un- 
derstanding between executive, policyholder and 
field organizations; executives must only em- 
ploy field men with intelligence, personality and 
character, who are properly qualified to repre- 
sent them; must conduct business on a more 
economical basis; re-design the sales force 
problem; sympathic understanding of the field 
men. 

There were three out of forty who named 
Charles Evans Hughes as the most outstand- 
ing figure and benefactor of life insurance. 


Origins IMpoRTANT 

To me one of the most interesting things is 
the origin of life insurance itself. Its begin- 
ning, development and growth have been most 
astounding and peculiar. They seem not to be 
traceable to any one person or group of per- 
sons at any time. 

When we think of other great institutions, in- 
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dustries or corporations, the name or names of 
founders, builders or so-called captains stand 
out prominently as synonymous with the in- 
stitution or industry itself and linked together 
have gone down in history. 

For instance, the great oil interests and oil 
refineries with all their expansion and growth, 
bring to our memories with each dime paid for 
gasoline, the dimely donating Rockefeller; the 
great steel industry of our country, whose 
growth and development have been a marvel 
to the world, is hardly mentioned or thought 
of without the name of Carnegie or Gary as 
synonymous to steel. So we find with other 
great institutions. Synonymously linked with 
the packing industry come the names of 
Armour, Swift and Cudahy. With the rail- 
roads connecting transportation facilities practi- 
cally encircling the globe and the advancement 
of our great transportation systems, we natu- 
rally think of the names of Gould, Vanderbilt 
and Hill; finance and banking picture the Mor- 
gans and Forgans, while giants of retail mer- 
chandising mean the names of Wanamaker and 
Marshall Field. 

But in life insurance, the greatest institution 
of them all, we turn not to a person but to the 
needs of people themselves. Life insurance or 
assurance is immediately synonymous with love, 
unselfishness, thoughtfulness, stability, safety 
and security. 


First Lire Poricy 

Perhaps one of the most interesting incidents 
to know is the story of the writing and issu- 
ance of the first life insurance contract, dated 
June 18, 1583, by members of the Royal Ex- 
change of London on the life of William Gib- 
bons, a term contract of one year only, at a pre- 
mium of 8 per cent of the principal sum and 
that the insured must have been a Scotchman, 
for he died on the 29th day of May, 1584, 
eleven months and eleven days after the issuance 
of the insurance and only twenty days before it 
would have expired; this first contract of life 
insurance ever issued, was contested in the 
courts on the ground that legally one year or 
twelve months, was twelve times twenty-eight 
days and therefore the policy had expired be- 
fore the death of the insured. The courts, how- 
ever, ruled otherwise and the claim was finally 
pain; and I think the same ruling then made 
established the precedent for all court decisions 
in contests relative to life insurance from that 
date to the present time. 

It is interesting indeed to note the extreme 
swing of the pendulum to the direct opposite in 
the character and personnel from the gamblers 
and brokers who wrote and then contested the 
first policy of life insurance in London, to that 
entirely different set of men as well as sur- 
roundings who laid the foundation for the or- 
ganization of life insurance in this country of 
ours. 

We find the beginning of life insurance in 
America to be literally a thing of sacred con- 
ception, “Born of the people, for the people 
and by the people” and selecting as its birth 
place the First Presbyterian Church in Phila- 
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delphia, Penna., which building was built in 
1704. Here was created the first real life in- 
surance company in America. Here was trans- 
acted the first business of the Presbyterian Min- 
isters’ Fund, the first corporation of its kind 
formed in this country and bearing the date of 
January 11, 1759, started under a charter issued 
by Thomas Penn and, Richard Penn, Esquires, 
true and absolute and proprietaries and gover- 
nors-in-chief, in the Province of Pennsylvania, 
counties of New Castle, Kent and Sussex on 
the Delaware, during the reign of the Sover- 
eign, George the Second, in the year 1759, and 
which continues to discharge its sacred trust in 
relief to the beneficiaries. 

Where in the history of organization, insti- 
tution or corporation, can be shown such a 
foundation as this of “life insurance”? Rapid 
indeed has been its advancement and develop- 
ment in the last half century. The creators. 
workers in and the builders of life insurance 
have, as it stands to-day, given to the world 
through their endeavors, perhaps one of the 
greatest commercial achievements in the his- 
tory of mankind, providing a plan or co-opera- 
tive principle which enlists in its undertakings 
and its performances, ail the individuals who 
accept its service, participate in its benefits or 
conduct its operations. 

Men of vision, power and determination have 
entered our ranks and created new organizations 
in their localities, with the idea of improving 
and adding to the immediate service and benefits 
offered through this, the greatest order of 














—l 
Stephen M. Babbit 
President 
HUTCHINSON KANSAS 














“idealism” known to man. The instigators or 
organizers of these seemingly different factors 
of this greatest activity of the world’s history, 
have generally found the task so difficult and 
the toil so great before any assurance of success 
has been attained, as to have called upon and 
drained from them all the nerve, energy and 
sticktoitiveness in their possession and have 
been so busily engaged in furthering, develop- 
ing and building their own separately func- 
tioning organizations, so absorbed in prepara- 
tion to meet the already established practices of 








$1-a-Month 
Policies Sell Fast 


Our new Big Dollar Policy providing 
life insurance with double and triple 
indemnity for $1.00 a month at all ages 
15 to 50 years is selling like the pro- 
verbial “hot cakes.” 


Agents find it the greatest business- 
getter ever put into their hands. 
Splendid opener for other attractive 
policies. Backed by aggressive adver- 
tising. Write for territory. 


Illinois Bankers Life 
Association 


Monmouth Illinois 








American Life 
Reinsurance Co. 


OFFICES 


DALLAS 
HOME OFFICE BUILDING 


CHICAGO 
29 S. LA SALLE ST. 


PROMPT SERVICE 
FROM BOTH OFFICES 
MAXIMUM SECURITY 
TO TREATY HOLDERS 


A. C. BIGGER, President 


MORTON BIGGER, Secretary 
C. W. SIMPSON, Medical Director 
BERT H. ZAHNER, Chicago Mgr. 

MERLIN OATES, Actuary 
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others, that they have had no time or desire to 
seek personal notoriety for any outstanding 
achievement but rather to be satisfied with the 
success of their endeavors and the accomplish- 
ment of the purpose which seemed so easy in 
the beginning. 

Thus have we perhaps been too busily ab- 
sorbed in our own affairs to realize the tremend- 
ous impetus that would come to this great and 
wonderful institution of life insurance, if each 
and every one of us connected with it, in any 
way whatever, could realize that he was a part 
of the greatest beneficent institution or organ- 
ization, rendering to the largest number of 
people, the most needed service and giving the 
most stabilizing influence in the most direct 
way. 

A CONTRIBUTION OF CHARACTER 

It has been well said that the direct contribu- 
tion of insurance to the civilization of our coun- 
try, is not in visible wealth but in the intangible 
and immeasurable forces of character on which 
civilization and the flexibility in trade and 
finance are founded. Without the economies 
and guarantees of insurance, life in its human 
equation would be absolutely impossible in ever 
arriving at its present attainments, because life 
insurance has offered and is affording to 
humanity the greatest collateral security of or- 
ganized progress. 

We could not conceive of the present-day 
growth and operation in supply and demand, 
without the stabilizing influence and guaran- 
tees of insurance. 
beyond question, that it is the highest cement- 
ing force of all time. It overcomes religious 
prejudices, demonstrates fundamental unselfish- 
ness and makes plain to all, through its element 
of protection by co-operation, and demonstrates 
that mankind can be helpful and essential to 
each other by utilizing the law of averages and 
organizing a form of co-operation into an activ- 
ity of life. Without it, some of the gfeatest 
ventures of life would not have been attempted 
but by the guarantees it has afforded, not alone 
in the completion of investment and endeavor 
or the repayment of loss, but by the satisfac- 
tion of knowing that during the period of in- 
creased liability and anxiety, we have protected 
the home and family. 

Here is established a form of thrift, separate 
and distinct from serving alone; and while it 
utilizes the great idea of thrift, it is merely 
incidental and not controlling. 

Have we not all been striving to inculcate the 
“institutional” idea into life insurance, follow- 
ing the trail blazed by the pioneers of old? 
Our executives have, by their splendid vision, 
untiring energy and firm determination, devel- 
oped this trail into a great highway of surety, 
giving to the people not just an economic the- 
ory or plan but the perfect working machinery 
of carefully checked actuarial findings, proven 
investment skill and systematic management 
capable of handling the responsibilities acquired 
and imposed upon it to a satisfying certainty. 

We insurance men ourselves, are constantly 
talking of the “institution” of life insurance, yet, 
in spite of our recognizing its greatness, we 
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agency. Address 








Scranton - Pittsburgh, Pa. 


General Agency of a Pennsylvania Company | 


Territory unsurpassed and large enough for an un- 
Contract as good as the best, with exclusive rights. 


Confidential communication invited from those with 
clean records and with ability to handle such an | 


Exclusive, care of THE SPECTATOR 
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do not always have the “institutional” turn of 
mind. 


PossIBILITIES AHEAD 

Can you visualize the changes which would 
take piace and what would happen in a few 
years if each of our individual organizations 
or companies were able to stimulate the morale 
which comes of thinking of our jobs “institu- 
tionally ;” if each officer, employee and agent 
were absolutely and permanently possessed with 
the idea of the importance of his calling as a 
part of the greatest known institution of ser- 
vice to the world? 


TWO 





Then executives would more fully appreciate 
the necessity of insurance ability, sterling integ- 
rity and higher ideals, not in themselves alone 
but in the selection and acceptance of any of- 
ficer, agent or employee connected with, or in 
any manner representing this great ideal institu- 
tion of thrift, savings and protection and this 
appreciation radiating from the entire force 
would immediately bring about a full realiza- 
tion of individual responsibility, not alone to 
the company or employer, but to the public 
whom we serve. We would find all alert to the 
honor of association and demanding the riddance 

(Concluded on page 45) 
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We have two new terri- 
tories for two good men 
under real general 


agents 


contracts. 


Address 


The Manhattan Life Ins. Co. 


66 BROADWAY, NEW YORK 
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What is the Other 
- Fellow Doing? 


SrnnAANN 


Don’t you sometimes wonder, on a 
dull morning, how the other fellows out 
in the field are writing applications? 


Wouldn’t you give a good deal for a 
fresh idea, or a stimulating sales experi- 
ence from one of your co-workers? 


Union Central Agents get those very 
things in their Company publications. 


Through this Company’s system of 
cooperation with the Field, we are able 
to publish every year in our Agency 
Bulletin more than 200 sales ideas, 
articles written by our own men and 
based on actual experiences. 


Not theory, not mere exhortation, not 
argument or prognostication, but con- 
crete ideas for the selling of new insur- 
ance and actual experiences of men who 
have sold insurance and know what 
they are talking about. 


We are proud of cur Agency Force 
and the major part it has taken in this 
great work of helping the other fellow 
along. 


MUMUUUUEDALELA ENGL NALA ENS 


The Union Central Life 


| Insurance Company 








CINCINNATI 


Founded 1867 


Insurance in force JOHN D. SAGE, 
One Billion, 324 Millions President 
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You Who Seek Opportunity 


Opportunity exists always for those who 
seek success and satisfaction in life insurance 


field work. 


During 84 years the first American legal 
reserve mutual life insurance company has been 
served and built to greatness by men who found 
both success and satisfaction in so doing. 


This company writes all standard forms of 
insurance and annuities on both men and women. 


Age limits 10 to 70. 


Those who contemplate life insurance 
field work are invited to apply to 


The Mutual Life Insurance Company 
of New York 
34 Nassau Street New York, N. Y. 





























DISABILITY GOES ON 


Under Endowment Policies in The 
Lincoln National Life the disability in- 
come to an insured receiving benefits at 
the end of the endowment period will 
be continued as long as disability exists, 
although the face of the policy is paid at 
the end of the endowment period. 


Another one of the progressive policies 
which is making it pay to 
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The Lincoln National Life 


Insurance Co. 








“Its Name Indicates Its Character” 


More Than $490,000,000 in Force 


Lincoln Life Building, PORT WAYNE, INI). 
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Frick Litigation Reviwed 


By Rocer B. Hui 


General Counsel, National Association of Life Underwriters 


The Frick Case, that is the decision in the 
case of Llewellyn against Frick, was handed 
down some two years ago. I venture to say 
that some of you, at least, have forgotten just 
what it decided. The fundamental question 
which life insurance men thought and hoped 
was involved before the Supreme Court spoke 
was this: Could the Federal taxing power 
make the proceeds of a life insurance policy 
which named a beneficiary other than the in- 
sured’s estate a part of taxable estate of a de- 
ceased policy holder? 


Judge Thompson, the judge of the United 
States District Court, for the western district 
of Pennsylvania, whose. decision was under re- 
view in Washington, had not stopped with, in- 
deed had not stopped for, a determination of the 
question on the narrow principle of retroactive 
legislation, but had determined his case upon 
the broad fundamental bases upon which the im- 
position of attacks on the proceeds of that kind 
of a policy must be made to rest and had said 
“This in my judgment is the taxing of prop- 
erty without due process of law, the levying 
without apportioning, as required by the consti- 
tution.” 


Judge Thompson’s decision, as a whole, stands 
in my humble opinion as a very final and fine 
disposition of the constitutional questions in- 
volved in that case, but the Supreme Court of 
the United States, as you well know, did not see 
its way clear to discussing those fundamental 
constitutional questions and simply held that in- 
asmuch as the interests of the beneficiaries un- 
der the Frick policies had become vested abso- 
lutely prior to February 24, 1919, the date of the 
passage of the Revenue Act of 1918, and inas- 
much as the Act could not be given—or had no 
Tetroactive provision in this particular section 
of the Act the tax, amounting to something over 
$108,000, had been wrongly assessed and col- 
lected. 


That, of course, left much to be desired. It 
left undecided the really important question. A 
catalogue analysis of the present status of all 
of the follow-up cases would serve no useful 
purpose. It is sufficient for me to tell you that 
in at least a half dozen cases, which I have had 


occasion recently to analyze, the main constitu- 


tional question that is up is whether the pro- 
ceeds of a life insurance policy where a named 
beneficiary can be made a part of the estate of 
the deceased and taxed as such upon his death, 
that main question is raised in these cases and 
that question is well on its way to the Supreme 
Court on its second trip. 

The thing which I think raises the question 
Most squarely and which because of the way in 
which the question is raised will probably be 
determined earliest, is the case of Mack and 
Myers, executors, against Bowers collector 
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pending in the United States District Court for 
the southern district of New York. That case 
raises very clearly the invited question, the seri- 
ous question which the Supreme Court invited 
when the opinion of Justice Holmes, writing 
for the court and intimating, I think, very 
strongly that the conclusions reached by Judge 
Thompson had been sound, said, “It is enough 
to point out that at least there would be a very 
serious question to be answered before Mrs. 
Frick and Miss Frick could be made to pay a 
tax on the transfer of his estate by Mr. Frick.” 

In this Mack case there is now pending a 
motion for judgment on the pleadings made by 
the New York District Attorney and the plain- 
tiff’s attorney. Both, one in Pittsburgh and 
the other in New York, happen to be personal 
friends of mine, and told me that the argu- 
ment on that motion will be had before the end 
of the month of October. 


There are certain ramifications and refinements 
of legal reasoning which I would have to pre- 
sent to you if I were trying to give a legal 
exposition of the present status of the Frick 
cases. I would have to refer to numerous cases 
pending before the commissioner and the Board 
of Tax Appeals and in the Federal Court, but 
I certainly do not intend to muddy the waters 
of this convention by any such technical discus- 
sion. Is is sufficient for me to say that (and 
I apprehend this is the consideration which 
underlay the judgment of those whom I have 
had ask me to present this to you) there are 
three considerations, at least, which occur to 
me as being cnsiderations which you under- 
writers ought to bear in mind in connection with 
this situation. 


The first is this: That, although the Frick 
case was decided more than two years ago, you 
may anticipate a definite, final ruling on the con- 
stitutional question, and that not far in the fu- 
ture. That in the meantime you will do well to 
so advise your clients that when, and if, we re- 
ceive a favorable ruling upon this question your 
policyholders may be in the possible position to 
take advantage of the ruling. That is, that they 
may have designated named beneficiaries to the 
largest practicable extent. 


Second: That pending the final determina- 
tion of this question one of the most important 


elements in the usefulness of your service to 


your policyholders will be to admonish them 


carefully that in the event of loss they must at- 


tend meticulously to the payment of assessed 


taxes under process. 


And third: What a wonderful selling argu- 


ment we will have if and when this ruling is 
made in our favor that we are offering our pros- 
pects an asset which is not subject to State or 
federal taxation and which goes to maintain 
the peace and prosperity of a named beneficiary, 
not as so often happens at 85 per cent of its 
face value, but absolutely at par. 
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Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 


$4,696,313.08 on Deposit with the 
Indiana Insurance Department 


$567,115.17 Surplus Protection to 
Policyholders 


$45,000,000.00 


NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM-« 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS. 


Insurance in Force 


TERRITORY OPEN | 

OHIO, ILLINOIS MICHIGAN, 
ARKANSAS, TENNESSEE, TEXAS, IOWA 
AND CALIFORNIA. 


A few top notch contracts to Insurance 
Producers with experience, character and 
ability. Address the Company. 














North American 
National Life 
Insurance 


Co. 


Tennessee 


Nashville, 





Under new management this 
company is making rapid prog- 
ress and is in position to offer 
liberal General Agency Con- 
tracts. Our Disability Clause is 


a wonderful sales closer. 


Address for further informa- 


tion: 


Chas. M. McCabe, President 
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Actuarial 








Established 1865 by David Parks Fackler 
EDWARDB.FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 


Consulting Actuaries 


Audits Calculations Consultations 
minations Valuations 
50 BROAD STREET NEW YORK 


COPELAND and COTHRAN 


CONSULTING ACTUARIES 


1027 Candler Building 
ATLANTA, GEORGIA 


Inspectors and Adjusters 




















MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


Bar Building, 36 W. 44th St. 
NEW YORK 


E. L. MARSHALL 
CONSULTING ACTUARY 
Hubbell Building 
DES MOINES, IOWA 








EMPIRE INSPECTING AND ADJUSTING CO 


SPECIALIZING IN FIRB AND CASUALTY 
INSPECTIONS AND ADJUSTMENTS 
FOR COMPANIES 


314 McKINLEY BLOQG, BUFPALO, N. Y. 














Translations 























Woodward, Fondiller and Ryan 
Consulting Actuaries 

Actuarial Service in all branches of Insurance and for Pension 
ntinaiteieieadials abl A ‘tinal Service and 
Installations—Companies Associations managed under 
contract—Office and Reorganisati I; Ac- 
counting and Auditing. 
75 Fulton Street 





New York 


T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bldg.. OKLAHOMA CITY, OKLA. 


H. J. WERDER 

Translations 

from Hogi, German, French, Spanish, Italian, 

ack, anish and Norwegian into German and 
n * 

. 20 years insurance experience 


FIRE AND MARINE WORK 


80 MAIDEN LANE, ROOM 1801 JOHN 2484 
Ask for Rate Card 























DONALD F. CAMPBELL 
CONSULTING ACTUARY 


160 No. LA SALLE ST. Telephone State 7298 
CHICAGO 


F. M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accountants 
THE BOURSE PHILADELPHIA 

















JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 
INSURANCE—Ordi intermediate, Group, 
sti Industrial and Special Classes 
WORKMEN'S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 
Cable Address: Gertract, New York 


OADWAY NEW YORK CITY 
- = 101 Memorial Bidg., Nashville, Tenn. 





ABB LANDIS 
CLARENCE L. ALFORD 
Consulting Actuaries 


INDEPENDENT LIFE BLDG. 
NASHVILLE, TENNESSEE 








HAIGHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Denver Des Moines 


Omaha 





L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 











HENRY R. CORBETT 


ACTUARY 


Specialty—Pension Funds 
and Employee’s Benefits. 


175 W. JACKSON BLVD. CHICAGO 





E. H. BURKE & COMPANY 


INSURANCE COUNSELORS AND ACTUARIES 


205-212 Old Colony Building 37 W. Van Buren Street 
Phone Harrison 2805 
Chicago, Illinois 


Our services are available for all kinds of actuarial work and 
insurance counsel. Annual statements prepared on short notice, 





rate books compiled or revised, ‘policy forms constructed, ac- 
counting systems advised or install led. 





NOW READY—NEW EDITION 


THE COST 
OF DYING 


By WILLIAM T. NASH 


Including the Federal Estate Tax 
Law of 1926 


This well-known leaflet has been the 
means of closing many “‘hopeless’’ cases 
for large amounts. Agents attest its 
usefulness: It helps sell big policies. 


THE COST OF DYING 


proves the need for life insurance to . 
protect the estates of those of moderate 
means, as well as men of wealth. 


A difficult prospect, after reading 
THE COST OF DYING 


said: “No agent on earth could sell me life insur- 
ance, but I am going to buy a policy just the 
same’; and the signed up for $75,000. 


USE IT AND PROSPER! 


Se GAG ik 5 6c. 6 58568 ss pis snsiniie 4 $  .25 
50 Copies Seu ahale a's dante sts merateiecnterculs 8.50 
100 RO ES er ae aie WP es EAE SX 15.00 
500 PO eI EN SY 60.00 
See, | o stunccccapanbesaeonessset 100.00 
aE. 6  spulein acptuss. a be elamiehieg smane 400.00 
SE TS aware slas sesame naaieniais 750.00 


Orders tor single copies must be prepaid. 


Please remit by money order or bank draft 
on New York, to avoid exchange charges 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 

















44 





fr 
sar 


the 
ina 


itse 
con 
sys 


lior 
fift: 
thet 
real 
to 1 
of « 


wou 
self 
afte 
witk 
our 


com 
and 

prac’ 
nizai 
anotl 
great 
becor 

















hursday 


es 
emer sere; 


/ YORK 











‘ers 








IG CO 


ALTY 
rs 








Tax 
the 


. its 


pe to 
rate 


nsur- 
t the 


" PSSege, 
S8388su 





5 & 
Hs 





October 27, 1927 
LIFE 


Interesting Incidents 
(Concluded from page 41) 
from our ranks of any not possessed with these 
same ideas or ideals. 

Thus possessed of the “institutional idea,” 
the public from which this life insurance orig- 
inally sprung, would realize the deep-seatedness 
of its roots, the permanency of the institution 
itself and all men and organizations would then 
continuously picture life insurance as an integral 
system devised by man himself for his own 
good, with a membership now of fifty-eight mil- 
lions of people, twelve billions eight hundred 
fifty millions of assets and a guaranteed return 
thereon of over eighty billions of dollars. The 
realization of our many contacts would appeal 
to men themselves and stimulate a full measure 
of devotion to the cause which they represent. 


ADVERTISING 

The tone and character of our advertising 
would then be entirely changed and resolve it- 
self into interesting newspaper publicity, sought 
after by the publications themselves and read 
with deep interest by the insuring people and 
our membership. 

Thus would our business as an institution be- 
come so important in the lives of the people 
and the public itself, as to change owr Own 
practices in relation to it and make us cog- 
nizant of our duty to see to it, in one way or 
another, that development and publicity of this 
greatest of all thrift and stabilizing influences, 
become a matter of newspaper mention, pre- 


THE SPECTATOR 


INSURANCE EDUCATIONAL SECTION 


sented in such a way that it would be most in- 
terestingly read at the home and fireside. 

And with this character of news item being 
given the proper attention, there is no question 
but that a great stimulus to the improvement 
in the character of salesmanship would of it- 
self be prompted and then when the ducks would 
northward fly, we would not fear as we do now 
the two great dilemmas, one the cold and storm 
of winter and the other and more harrowing, 
the convening of the legislatures, because pub- 
lic sentiment created through realization of the 
value of this institution and the character of 
its representatives, would stem the tide or ten- 
dency to tax by foolish and detrimental legis- 
lation, the greatest saving, stabilizing and pro- 
tecting influence the world has ever known. 


Prominent Patrons of Life Insurance 
Number 


[To the Editor of THe Specrator] 

Please accept and convey to your associates 
my appreciation for the very excellent and com- 
prehensive “Prominent Patrons of Life Insur- 
ance” supplement to your issue of September 
29th. 

The supplement will, doubtless, be a very val- 
uable adjunct to a large number of other life 
underwriters, as well as to myself and I am 
confident that it will materially enhance the 
volume of production of business by agents. 

Congratulations on a good job, well done. 

Goprrey B. Moore, 
Manager, Guardian Life Insurance Co. 


New York, October 10, 1927. 


[To the Editor of THe Specrator] 

The “Prominent Patrons of Life Insurance” 
number of THe SpeEcTATOR is one of the finest 
pieces of work of its kind that has ever been 
placed before the insurance public. You and 
the members of your staff are to be congratu- 
lated upon this special issue. 

Joun J. Mortrarty, 
Vice-President, ‘Missouri State Life In- 
surance Co. 

St. Louis, October 7, 1927. 


. 





Numerous other commendations of the Promi- 
nent Patrons of Life Insurance Number of THE 
SpEcTATOR have been received-and are duly ap- 
preciated. Chris A. Allen, of New Hampshire, 
writes: 

“T am certainly very thankful that you have 
gotten up this idea for I fully realize that it 
will bring me considerable business.” 


Nevada State Life Changes Title 

The name of the Nevada State Life has been 
changed to the Sierra Nevada Life and Cas- 
ualty Company, and its head office is now in 
Oakland, Calif.. While maintaining its identity 
as a Nevada corporation, and retaining the life 
business in force, the company is licensed in 
California to write only health and accident in- 
surance. The company’s officers are: Presi- 
dent, Charles E. Mooser; vice-president, R. O. 
Longnecker; secretary and treasurer, Wm. A. 
Rafael; assistant secretary, Wm. S. Harris. The 
company reports its present capital to be 
$100,000. 
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HE construction of a fine, lasting 

Life Insurance structure depends 

toa great extent on the efficiency of the 

field man, and if the field man is to 

achieve the best results, he must be 

supplied with the finest material and 
implements with which to build. 


Those which The Guardian provides 
for its field force are of proved value, 
evidence of which is to be found in the 
record of the Company’s progress and 
the individual success of its fieldmen. 
A connection with The Guardian may 
prove to you to be ‘“‘the right place 
for the right man.” 


THE GUARDIAN LIFE INSURANCE 
COMPANY OF AMERICA 
Established 1860 under the Laws of the State of New York 
50 UNION SQUARE, NEW YORK 














THE. SPECTATOR Thursday 














A NEW BOOK | A NEW BOOK 


~ INSURANCE TRUSTS 


By C. Alison Scully 


Vice-President and Trust Officer National Bank of Commerce in New York 








Here is a book you need. It deals clearly, comprehensively and instructively with the most significant and out- 
standing topic in the fields of trust service and life insurance. 

Vice-president and trust officer of the National Bank of Commerce in New York, the author is also a member of 
the Bar in that city and Philadelphia; he is an expert on trust agreements; and he not only knows his subject, but 
understands how to convey his knowledge to you so that you will remember and profit by it. 

Life insurance agents, brokers, general agents and company executives should have this book. In addition, it is 
of practical value to officers of banks and trust companies, attorneys and those business and professional men who 
require compact, definite and reliable information on trust agreements. As a textbook, INSURANCE TRUSTS is ex- 
pecially suitable for universities, colleges, financial and banking courses and life insurance schools. Policyholders 
too will find it useful in planning the disposition of estates. 

Get this new book. It describes the making and operation of Trust established by policyholders for tne handling 
of proceeds of their life insurance with bank and trust companies as Trustees. It discusses and explains funded and 
unfunded trusts, advantages of insurance trusts, mutual interests of insurance company and trustee, legal aspect of 
insurance trusts, duties of life underwriters and all phases of the question. Specimen trust forms are included, both 
revocable and irrevocable. Your copy of Insurance Trusts, (the price is only $3), should be ordered now from 
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Which being interpreted means O a ; O 


The International Life Insurance Com- 
pany meets the Field Man more than half ENTERED BY 
way. 

Before he is given a new policy to sell R kf d L ‘ f 
—before he is given a new service to oc or 1 e 
render—that particular policy contract or 


service has been tried, tested and proven Insur ance Company 


to be right. 


So, you see, the International Life man Home Office - Rockford, Illinois 
takes no chance—his newest policies—his 


latest service—his unsurpassed Home 
Office cooperation are of lasting worth. 


INTERNATIONAL LIFE INSURANCE COMPANY) || AGENTS 
ST. LOUIS, MO. | WANTED 


Roy C. Toombs, President 
W. F. Grantges, Vice-Pres., & Gen’l Mgr. of Agents Apply Francis L. Brown, Vice Pres.-Secretary 
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Twenty-Second Semi-Annual Statement of 


AMERICAN NATIONAL INSURANCE COMPANY 


OF GALVESTON, TEXAS 


W. L. MOODY, JR., President 


SHEARN MOODY, Vice President 


W. J. SHAW, Secretary 


Financial Statement, June 30, 1927 





ASSETS LIABILITIES 

Real Batate. Own oa). 5c. ssins Pisin ei éo one $ 1,248,324.42 Net Reserve (American Experience Table, 3 
Real Estate Contract of Sales............... 299,455.35 RNG DIG Ta ck o5h ccs pe bake ees o wenn tewleen $23,067,053.00 
Mortgage Loans... . 2... ccccccecccscsscees 10,488,133.39 Reserve for Death Losses in Process of Adjust- 
Collateral: Toams.......cccsscsccassecccoces 3,000.00 ment 272,890.63 
BRCM EMMI 65 69: ca o's. 0.0 oie, Cale ane raga Oe 2,557,679.35 R ii ? 7 eu «ae eee Ey ane gars, 
BNI oo 5 occksondenccverswsss 10,402,372.74 eserve for Taxes. ..........+.++++ see seees 144,305.70 
meee fas) oat 1,231,454.85 Miscellaneous Liabilities.................... 199,330.49 
sag of ee  akpdia pa Baer Capital SlOCk : < .cciveweccaies $2,000,000.00 
Interest Due and Accrued. ......s0.ciecses 16,701.18 ‘ 
Deferred and Uncollected Premiums, etc. (Net) 857,096.22 acre da —_ *~- yin... L208.201.68 
Due from other Companies from Re-Insurance. 3,064.00 urplus Security to Policyholders............ 3,959,201.67 

GCN MOMGES 5 o5s!s. oven 3.005056 srewan we $27,642,781.50 Total Eintdittites: .oo cece ede $27,642,781.50 

GAINS MADE DURING 1927 

Increase in insurance in Force, First six Months of 1927..........................006. $40,390,892.00 
Increase in Admitted Assets, First six Months of 1927..................00. 00. cc cee eee 1,847,047.46 
Insurance in Force June 30, 1927 Total Paid Policyholders Since Organization 


$423,968,907.00 


$23,863,501.07 


Operates From Coast to Coast 
Canada To The Gulf—The Republic of Cuba and Territory of Hawaii 


Gross Income Per Month Exceeds 


Wi haa 5 0 oo a eee Seere $1,140,000.00 














—The— 
Life Insurance Company of Virginia 


Richmond, Virginia 
Incorporated 1871 





Insurance in Force 


Over Three Hundred Million Dollars 





Admitted Assets 


Over Fifty-one Million Dollars 





Payments to Policyholders in 1926 


Over Three and one-half Million Dollars 





Total Payments to Policyholders Since 
Organization 


Over Forty-three Million Dollars 





Braprorp H. WALKER 
President 


Joun G. WALKER 
Chairman of the Board 











Thirty Two Years 
OF 


Personal Service 


Has gained the confidence of 
our policyholders and enabled us 
to build an organization of which 
everyone connected with it is 
mighty proud. 


THE GLOBE GROWS 
GREATER, SAFER, AND 
BETTER EACH YEAR 


THE GLOBE MUTUAL LIFE INSURANCE 
COMPANY OF CHICAGO 


T. F. BARRY, Founder 


WILLIAM J. ALEXANDER 
Secretary 


POSE BARRY DIETZ 


President 
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Field Annuals 


Insurance Directories 


for 


*Greater New York 

~New York State 
New Jersey 
Kentucky 


. 


Tennessee 
North Carolina 
South Carolina 
Virginia 

Texas 


*City and Suburban. 
tExclusive of Greater New York. 


Each volume contains a complete list of agents in 
the territory covered, with address, list of com- 
panies represented, etc. 


Many new features are included that will be found 
only in “Field Annuals.” 


Price of each $5.00 Postpaid 


THE INSURANCE FIELD COMPANY 


Incorporated 


?. 0. BOX 617 LOUISVILLE, KY. 
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CONTRACT] 
TERRITOR 
COMPANY 


FOR GOOD MEN 


CBRoobbins, Pres. CA Svaboda; Secy 
1 OME OFFICE: CEDAR RAPIDS, IOWA # 























A ROOF OVER THEIR HEADS 


is the attractive title of a clever and unique leaflet which is certain to catch 
and hold the attention of recipients. It graphically portrays the payment of 
@ mortgage by means of a life insurance policy. On the first of its four 
Pp is Nee aa ae roof = ere of the — — of ve life eee 
¥ ing the name of a company and the words ‘‘ Mort 
Policy.” When the folder is opened, it discloses a picture of a house noe 
third page, while the action of opening the folder lifts an arm marked 
MORTGAGE INSURANCE 
the hand automatically lifting a mortgage from the house. 
The whole folder, including pictures and reading matter, emphasizes the 
y ofa , and the ease of guaranteeing payment of a mort- 
gage by means of life insurance. 
Inquiries solicited from home offices of life insurance companies. 
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CHICAGO Publishers NEW YORK 























VOLUMES I and II_-NOW READY! 








American Men Mortality 
Premium and Reserve Tables 


AM®) 


VOLUME I. (Now Ready) 
NET PREMIUMS 31, % 


Upon both full Level Premium and Illinois Stand- 
ard Bases, for seventy-five or more plans of annual- 
premium life, endowment and term insurance; also 
Single Premiums, Life and Endowment; Commuta- 
tion Columns; also supplementary tables of annual 
premiums on the New Jersey preliminary-term 
standard, for those plans and ages at which that 
standard requires higher reserves than regular 
Illinois Standard. 

For two and three joint lives (equal ages) Com- 
mutation Columns, Life Single Premiums, and 
annual premiums (both Full Level Premium and 
Illinois Standard) for Whole Life, 20-Payment 
Life, and 20-Year Endowment Plans. 


VOLUME II. (In Press) 
TERMINAL RESERVES 342% 


Full Level Premium Basis 


For all the annual-premium plans (single-life and 
joint-life) comprised in Volume I. 


VOLUME III (In Press) 
TERMINAL RESERVES 3% % 


Illinois Standard Basis 


For all the annual-premium plans (single-life and 
joint-life), including New Jersey Standard supple- 
ment, except term plans, comprised in Volume I. 

These volumes are clearly printed on a high 
grade of paper, and handsomely bound in a style . 
similar to Illinois Standard Tables, compiled by . 
the same authors. The methods of calculation 
are those which made Illinois Standard Tables 
a nearly errorless work. 

The three elaborate volumes have uniform, dur- 
able, morocco back and corners and attractive 
cloth sides, this substantial binding insuring long 
life of the book while being continuously used for 
reference purposes from day to day. No expense 
has been spared in cost of compilation, letter press, 
quality of paper and binding in the production 
of this Ep1Tion Dk Luxe of one of the greatest 
Actuarial Publications. The three books contain 
together about 800 pages, and the page measures 
734 x 1034 inches. 
































PRICES 


Single Volume, $60 
Set of Three Volumes, $150 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 
VOLUME I.—NOW READY! 






































